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A living green wall planned for the lobby of Trammell Crow Co.’s Riverview at 1700 Platte Street will be approximately 420 square feet, the largest such installation in Colorado.

Going green is a growing priority in Denver

hether it’s new energy

benchmarking stan-

dards or a push for green

rooftops, there’s a new

sustainability-focused
headline in Denver every week. In
reality, the trend toward improving
building operating performance and
enhancing building quality is alive
and well on a national scale.

Earlier this summer, our research
team released its annual Green
Building Adoption Index, a study
conducted in partnership with
Maastricht University. For the fourth
year in a row, Denver ranked among
the top 10 U.S. cities for the percent
of its office space qualified as green.

7 In the study, green
office buildings are
defined as those
that hold either
an Environmental
Protection Agency
Energy Star label,
U.S. Green Building
Council LEED certi-
fication or both.
Ranking No. 7
nationally, Den-
ver’s green build-
ing figures were
up slightly year
over year. Accord-
ing to the 2017 report, 13.3 percent
of Denver office buildings are certi-

Simon Gordon
Managing director,
asset services,
CBRE, Denver
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fied green, compared to 11.8 per-
cent last year. While that seems a
little low to rank among the top 10,
Denver’s green buildings have large
footprints. In terms of square foot-
age, 41.9 percent of Denver’s office
square footage is certified green.

So, who is leading the pack? Chi-
cago claimed the top spot on CBRE’s
National Green Building Adoption
Index this year, with 18.1 percent of
its office buildings (and 66 percent
of its total office footprint) certified
green. San Francisco, Atlanta, Hous-
ton and Minneapolis rounded out
the top five.

At a national level, the study
found that institutional owners of

office buildings continued to pur-
sue green building certifications
in the 30 largest U.S. metro areas.
Overall 10.3 percent of all buildings
surveyed were found to be Energy
Star labeled, while 4.7 percent
were LEED certified. From a square
footage standpoint, 38 percent of
commercial office space in the U.S.
is green certified. These are both
slightly ahead of last year’s totals.
The research also identified an
interesting trend in terms of the
impact of municipal energy-disclo-
sure regulations on green building
adoption.

Please see Page 24
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Vendor trends

Winter is coming

Tips to optimize your building automation
system before the cold season settles in.

Fitness amenity alert

Outdoor workout equipment to complement
indoor facilities are gaining traction.

Concrete flooring’s sustainability properties
make it a foundation for LEED projects.
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— Letter from the Editor——

Thanks for thinking green

his issue devotes a great deal driving this change, it often is encour-

of space to discussing sustain- aged by public demand. One way to
ability options and opportuni- share that a building takes energy
ties. Whether it’s the cover story  efficiency seriously is through certifica-
highlighting Denver’s momen- tions. LEED still dominates certifica-
tum on a path toward a more sustain- tion recognition, but WELL Building
able future or one of the several other Standards are making inroads. An even
articles promoting more stringent certification program,
financing options the Living Building Challenge, is show-
to help you achieve cased in an article on Page 22. The rigor-
your sustainability ous sustainable building certification
goals, this issue has program comprises seven categories.
it covered. The first urban infill commercial build-
In some instances, ing eamed its title in Seattle. Id wager it
we’re seeing oppor- won’t be long until a property from Col-
tunities originating orado sets it sights on the designation.

from local govern- Around Denver, many of the city’s
ments. In pastissues,  iconic buildings are getting in on the
we've covered the Energize Denver action. Colorado’s State Capitol building
initiative, which will require all build- and the Colorado Convention Center
ings 25,000 square feet or larger to are both LEED certified, I learned from
benchmark and report their Energy Star  the U.S. Green Building Council’s article
scores to the city. Opportunities specific ~ on Page 23.
to Fort Collins are shared in the article And in June, Coors Field joined the
on Page 8 as the local utility company Denver 2030 District — a nonprofit orga-
encourages participation in the city’s nization with a goal of reducing green-
Building Energy Scoring initiative. house gas emissions 50 percent by 2030.
From the national government, due The ballpark has completed a number
to an Environment Protection Agency of improvements already, including the
policy, a common refrigerant used installation of LED lights, upgrading the
in many heating, ventilation and air- building’s automotive system and gen-

conditioning systems is being phased erating solar electricity on site, accord-
out. The product is becoming difficult to  ing to the Denver 2030 District.

find and the price is climbing - it's now As property managers, many of the
$26 per pound more expensive than it tasks that go into earing certifications

was in 2013. When some HVAC systems  and complying with the regulations fall
require 200 pounds of it, the cost by the  to you. As a Colorado resident, I'd like to
time it is completely phased outin 2020  say thank you for helping our state be a
could be astronomical. Make sure to leader in sustainability.
read this maintenance article on Page
12 to determine your options and best
path forward if your system currently Michelle Z. Askeland
uses R22. maskeland@crej.com

If it’s not government ordinances 303-623-1148, Ext. 104

Leasing Advisory ¢ Global Corporate Services ¢ Investment Sales and Capital Markets ¢ Consulting

4 Program and Project Management ¢ Property and Facilities Management ¢ Valuation and Advisory Services
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Legislature passes ‘standard form’ requirements

n the 2017 session, the Colo-
rado Legislature passed a law
specifically defining what
real-estate forms can and can-
not be used by brokers and
property managers. The law man-
dates only “standard” forms pro-
mulgated from “approved sources”
may now be used. As such, brokers
may not draft forms, create their
own forms or use forms that are
found on the internet. This rule
applies to all forms commonly
used in the business activities of a
broker for which there are legally
binding effects. The law went into
effect on June 30, and is reflected
in Colorado law as C.R.S. § 12-61-
803(2) (2017), titled “Relationships
between brokers and the public.”
Restrictions on the use of such
forms are nothing new. In fact,
laws to similar effects have been in
place for some time, however, they
were clearly a cause for confu-
sion considering that the drafting
of impromptu forms or obtain-
ing them from the web to provide
a “quick fix” has been common
practice in recent time. In recogni-
tion of the lack of awareness and
enforcement of these laws, the
Colorado Division of Real Estate
attempted to resolve this issue
through a proposed rule change as
recently as last summer. However,
due to administrative-policy dis-
agreements between the members
of the Real Estate Commission,
those efforts were postponed until
now. Specifically, the Commis-
sion differed as to what should be

included in the
proposed rule
change in both its
form and content.
As such, it came
as no surprise that
the legislature

felt it necessary

to provide explicit
clarity on this

Donald “Corky” issue. There is no
Eb longer any cause
Attorney, Robinson  for confusion.
and Henry PC, The law defines
Castle Rock

a standard form
as one drafted
or issued by the
Colorado Real Estate Commission,
a broker’s attorney, the Colorado
Bar Association, a broker’s own cli-
ent (in limited circumstances) and
closing forms prescribed by a title
company in which the broker is
acting as a transaction-broker or
single-agent party to the transac-
tion. The law eliminates the ability
of brokers and corporate prop-
erty managers to draft their own
documents or go online to obtain a
form.

Importantly, this law applies
only to those who are licensed to
engage in real estate transactions.
The main parties to which this rule
will apply are property managers
who are also real estate brokers
and third-party fee managers, such
as property management com-
panies hired to manage privately
owned property. Accordingly, prop-
erty managers that both personally
own and manage their property do

not fall under the
purview of this
rule. This is known
as the “owner’s
exemption,” the
purpose of which
is to allow private
owners to sell

or manage their
properties with-

Tucker Allen  out needing a real
ng Clerk,d estate license.
Robinson an Forms pro_
Henryé’c%eCastle mulgated by the

Colorado Real

Estate Commis-
sion are referred to as “commission
approved forms.” Any noncommis-
sion approved form, even one com-
ing from another approved source,
must contain a disclosure that the
form is not commission approved.
For example, should a broker have
a Colorado licensed attorney draft
a lease on his behalf, language
must appear within the docu-
ment itself noting the name of the
attorney or law firm who drafted
or reviewed the document and the
name of the broker or brokerage
firm that commissioned it.

Forms approved for use by the
Colorado Bar Association are
defined in the statute as those
“issued with written approval of
the CBA or its successor organiza-
tion and specifically designated for
use by brokers in Colorado.” CBA
approved forms require that the
user comply with any condition
specified by the CBA in connection
with the use of the form.

A party to a transaction may pro-
vide its own form only when the
broker is acting as a single agent
to that party or as a transaction-
broker. Furthermore, the broker
must retain written confirmation
that a party to the transaction pro-
vided the form, and the broker’s
use of the form must be limited to
the insertion of transaction specific
information.

Although all of the sources
described above are “approved,’
the law states a broker “shall use a
commission approved form when
such a form exists and is appropri-
ate for the transaction.” Therefore,
when a commission-approved form
is directly applicable to the situa-
tion, that form must be used.

In all cases, a broker must advise
the parties that the real estate
forms have important legal conse-
quences and that in an ideal cir-
cumstance, the parties would con-
sult with legal counsel before sign-
ing. The legislature imposed this
condition to encourage that both
parties have a complete under-
standing of the rights and respon-
sibilities of each when entering
into a contractual relationship.

As noted above, but worth repeat-
ing, this law applies not only to
lease agreements and related docu-
ments, but to all forms regularly
used for carrying out the duties
of a broker. This includes leases,
property management agreements,
corresponding addendums and
formal offers to sell, exchange, buy,
list or auction real estate. A
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COMPANY OVERVIEW

Asphalt Coatings Company, Inc. has been servicing the front range since 1986. Since our
humble beginnings with a pickup truck and a striping machine we have built a strong base of
repeat customers through service, quality and dependability. Our experience in asphalt paving and
maintenance is just one of many ways we stand apart from the crowd. From Colorado Springs to
Denver & Longmont, we specialize in asphalt paving & repair. This includes seal coat & maintenance
programs. Since we own three pavers, our paving capabilities are unsurpassed by some of Denver &
Colorado Springs largest outfits.

Our commercial cliental include; apartment complexes, office parks, shopping centers, subdivisions

and townhome parking lots. We offer property owners & managers the best service, quality &
dependability in their paving & pavement maintenance needs. Ask our customers!
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Specialty finance tool aids sustainability projects

new financing mecha-
nism is gaining traction in
Colorado’s commercial real
estate community. Com-
mercial Property Assessed
Clean Energy, better known in
the industry under the acro-
nym C-PACE, has the potential to
improve net operating income for
property owners, reduce the cost
of capital for building improve-
ments, and attract and retain ten-
ants by reducing the overall carbon
footprint of properties. In growing
markets like Denver and Boulder,
C-PACE financing will increase the
availability of improvements that
generate energy with solar and cre-
ate energy efficiency in buildings,
without the upfront cost or short
durations of traditional commercial
debt finance.
Although C-PACE recently
launched in Colorado, it is based
off of the decades-old concept of

“improvement
districts.” Through
this voluntary
program, indi-
vidual commercial
property owners
agree to become
“members” of the
district. The dis-
trict then provides
funds from pri-
vate investors to

Joshua Kagan
Vice president,

business finance improve-
development, ments on com-
CleanFund

mercial buildings
in order to reduce
energy or water use or generate
alternative energy.

In return, the district levies a
tax assessment on the property to
repay the private investor, which
the property owner then repays
with his real estate taxes. More
than 17 counties covering 60 per-
cent of the Colorado population are

— Key Features of PACE —
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Asset Mlanagement

big enough to perform...
small enough to care

* Full Service Asset Management Company

* Retall Experts

* Knowledge Built on Experience

Perry Radic | perry@drakeam.com
496 South Broadway | Denver, Colorado 80209 | 720.215.4500
www.drakeam.com

eligible for this
type of financing
and seven addi-
tional counties are
expected to opt-in
soon.

C-PACE solves a
number of prob-
lems that histori-
cally have prevent-
ed commercial
property owners
from implement-
ing energy-effi-
ciency retrofits
or environmentally minded new
construction projects, including the
following:

* Upfront cost. Given tightening
standards by traditional lenders,
financing for energy-efficiency or
solar improvements often don’t
cover the full cost of the improve-
ments. Even worse, some prop-
erty owners end up paying for the
improvements out of their capital
reserves. With C-PACE, property
owners can receive 100 percent
financing, including soft costs,
without any out-of-pocket expens-
es.

« Split incentives. Under most
triple-net commercial leases, the
tenants typically pay for the utility
expenses. If property owners reduce
utility costs with traditional debt (or
cash), they will see their common
area reimbursements drop, which
ultimately means lower net operat-
ing income. Because C-PACE is struc-
tured as a tax assessment, it can be
passed along to tenants under many
triple-net leases thereby solving the
split incentive.

Josh Smith

Senior transaction
counsel, CleanFund

* Full Service Property Management
* Construction Services
* Due Diligence
¢ Receivership
* Financial Services

5600 W. Quebec $t, Ste 141B, Greenwood Vlllage, CO 80111 =
(303) 804-0123 c

102 N. Cascade Ave. Ste 550, Colorado Springs, CO 80903 s
(719) 520-1234

www.GriffisBlessing.com

» Short duration. Most traditional
financing options for solar PV
systems and energy-efficiency
improvements have a duration of
seven to 10 years, leading to annual
debt service payments that exceed
the utility savings. Because C-PACE
financing can be spread out over 20
years, projects typically will show
savings in the first year.

* Creditworthiness. For many prop-
erty owners, debt for these types of
improvements can be hard to come
by, unless the building is occupied
with credit-rated tenants or the
building’s owner puts up a personal
guarantee. Because C-PACE financ-
ing is based on the value of the
property, not on the assets of the
property owner, underwriting for
C-PACE transactions is focused on
income generated by the property,
not the personal financials of the
owner (and, therefore, there are no
personal guarantees).

e Investment. If a property is pur-
chased and held for investment
purposes, it can be hard to justify
taking on additional debt for proj-
ects that show a return on invest-
ment longer than the hold period.
C-PACE financing is nonaccelerating
and is automatically transferred to
the new owners upon the disposi-
tion of the property.

* Interest rate risk. Traditional debt
often carries an adjustable interest
rate, which makes it hard to fore-
cast future debt service payments,
especially for projects where the
property owner is looking to increase
net operating income. C-PACE offers

Please see ‘Kagan,' Page 24
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Fort Collins focuses on energy opportunities

nergy is the third-largest

expense for most small busi-

nesses, trailing only labor

and rent, according to the

U.S. Chamber of Commerce
Small Business Energy Initiative. To
help customers better understand
their utility expenses and encour-
age energy-efficiency improvements
and cost-saving best practices, Fort
Collins Utilities is leading the Build-
ing Energy Scoring initiative, a free
service for commercial and multi-
family customers.

Through the BES initiative, property
managers and building owners can
learn the value of energy scoring and
benchmarking - the practice of mea-
suring and comparing the perfor-
mance of a building’s energy use to
itself, its peers or established norms,
with the goal of informing and moti-
vating performance improvement.
They also will know how their build-
ing’s energy efficiency compares to
others and can use that information
to help save money and resources.

As energy benchmarking becomes
a common practice across the Front
Range, owners and managers of com-
mercial and multifamily buildings
are seeking to simplify the process
of obtaining utility data. Utilities’
commercial customers and multi-
family buildings now can receive a
free Energy Star score through an
Efficiency Works facility assessment
(fcgov.com/facility-assessment).
Energy Star scores grade building
energy use on a 1 to 100 scale against
similar properties. As part of the BES
program, buildings with a score of
75 or greater also can receive a veri-
fied score review and a free Energy

Star certification by
a licensed profes-
sional.

* Supporting
informed invest-
ments. Benchmark-
ing buildings allows
owners and facil-
ity managers to
track energy use
to gauge opportu-
nity for reducing
energy expenses
and saving money,
as well as tracking
returns on investment. Working in
conjunction with benchmarking, Fort
Collins Utilities’ incentive programs
are designed to help prioritize capi-
tal improvements and deploy best
practices in energy efficiency. For
example, tracking a building’s perfor-
mance could lead a building owner
or facility manager to replace ineffi-
cient heating, ventilating and air-con-
ditioning systems with cost-saving,
energy-efficient units; or a building
energy score could motivate a build-
ing owner to invest in cost-effective
improvements to attract and retain
tenants. On the flip side, tenants can
use building energy scores to make
informed decisions about where to
rent.

« Benefiting investors. Benchmark-
ing services will help building own-
ers remain competitive as the real
estate sector and community-at-large
assign greater economic value to
energy efficiency. On average, for a
typical 20,000-square-foot commer-
cial building, the Efficiency Works
business upgrade projects reduce
annual energy expenses by 10 per-

Kevin Gertig
Utilities executive
director, Fort
Collins Utilities

First-Class

Service
For All Properties

At Elkco Properties, we believe all investors and owners —and their

tenants — deserve the services and programs typically provided to only

high-end properties. All Elkco clients receive exclusive access to software

that handles online payments and leasing agreements, tenant screening,

social media advertising, rent comparisons, and ratio utility billing

(or RUBS) all at your fingertips. It is one more way Elkco creates value.
Contact Ken Cilia at 303.778.0380 today and learn how our top-of-the-line
service can help you increase your cash flow and decrease your turnover.

E ELKCO I Asset and Fee-Based Property Manageme

303.778.0380
www.elkco.net

Working in
conjunction with
benchmarking, Fort
Collins Utilities’
Incentive programs
are designed to help
prioritize capital
iImprovements and
deploy best practices
In energy efficiency.

cent. Utilities’ expanded efforts for
benchmarking and building energy
scores provide a free tool to help
prioritize energy-efficiency upgrades
that maintain a competitive edge in
the rental market, while also provid-
ing comfortable, efficient rental units
for their occupants.

» Utility expense affordability. As
median apartment rental costs in
Fort Collins near $1,400 per month,
utility expenses increasingly are an
important financial variable for many
residents. This is particularly impor-
tant in a community where nearly 50
percent of all residents are renters.
Potential tenants are interested in
reducing their total monthly hous-
ing expenses, and lower energy costs

'PRIORITY

S

www.horizonpropertyservices.net ¢ 720.298.4323

Your smallest need is

tOUR BIGGEST

HORIZON

Property Services

are an important component in their
rental decision-making process —
especially so for low- and moderate-
income households. BES initiatives
will, over time, improve the energy
performance for tenants, allowing
LMI households in Fort Collins to
reap the benefits of energy efficiency
for their families.

« Generating clean energy jobs. Effi-
ciency programs at the city of Fort
Collins have helped support the
broad, market-based shift underway
in Colorado and across the United
States toward a clean-energy econo-
my. Our energy and climate policies
have led to ongoing, established pro-
grams and services that support effi-
ciency improvements for homes and
businesses. The approach taken by
city leadership around climate action
has not only helped Fort Collins
reduce its carbon footprint by 12 per-
cent since 2005, but also has contrib-
uted to the creation of an estimated
2,365 clean energy jobs in Larimer
County. In addition, city-supported
energy-efficiency and solar programs
alone supported an estimated 191
jobs in Fort Collins.

As the city progresses toward its
climate goals, energy efficiency not
only will reduce carbon emissions
and save money for residents and
businesses, but also will stimulate
local innovation, entrepreneurship
and job creation. Our investment in
automated benchmarking, utility
data access and building energy scor-
ing initiatives is a key component
of achieving these triple bottom line
outcomes.

For more information, visit fcgov.
com/BES.A

OUR .
Services

® On-site and Roving
Engineering Services

® Porter Services

* Maintenance inc|uding
PM programs

o Asset evaluations and
consulting

® Project Management
and Supervision for
tenant finish an
capital projects

® Pressure Washing

* Graffiti Removal

® Painting

e Lighting Maintenance

® Special Projects

* Hauling and Site
Clean-up

* Vacancy Make Readies
* Groundskeeping and
Light Landscaping

services

* Window Washing

* Carpet Cleaning
and Hard Floor
Surface Care
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Caulking & Sealants
Deck Coatings
Parking Garages
Waterproofing

Denver Commercial Coatings, Inc.

ional Paintin

Denver Commercial Coatings is a leading provider of Interior & Exterior
Painting, Caulking and Specialty coating services in the Rocky Mountain
region with over 30 years experience. We work with property owners,
architects and managers to maximize the value of their investments.

303-861-2030 denvercommercialcoatings.com
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CMI Mechanical

www.cmimech.com
303-364-3443
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s your bmldlng automation system winter-ready?

s we get closer to the end

of the year, some people

get excited about football

and the changing Aspens,

while others get excited for
ski trips to the mountains. Then,
there is something no one gets
excited about. You guessed it, win-
ter energy bills!

Most building owners and opera-
tors look at energy bills as this
terrible thing that they cannot con-
trol. However, by learning some dif-
ferent strategies to optimize your
building automation system and
heating, ventilation and air-condi-
tioning systems, you will have the
knowledge to actually turn your
building into a revenue-generating
asset with predictable energy bills.
Getting control of your heating sys-
tem in the winter will have a sig-
nificant effect on demand charges,
equipment life, greenhouse gas
emissions and occupant comfort
(to name a few).

Before making HVAC/BAS chang-
es, the first and most important
thing to do is to benchmark your
building. You may be required to do
this through Energy Star Portfolio
Manager for a citywide ordinance
(such as Energize Denver). The rea-
son benchmarking is so important
is that utility bills, and numbers
in general, mean nothing without
context. How do you know if your
building is performing “better” or
“worse” than similar buildings in
your area? When you decide to
invest in a new chiller, variable fre-
quency drives or controls project,
you want to be able to tell that the
project actually made a difference
to your operating costs, and that

it’s not the weath-
er or some other
factors affecting
it. It is important
to be able to vali-
date the return on
investment.

By benchmark-
ing, you can see
how your building
is doing, normal-
ized for weather/
area/building use/
etc. Once you
know how you’re
doing, you can
start to measure the changes, as
you try some new optimization
and energy-efficiency strategies.
The following are five tips I have
learned from my team of techni-
cians and energy engineers.

1. Always make sure to use
your BAS to match your build-
ing’s HVAC/lighting schedule with
your actual occupancy schedule.
There is no reason to heat up an
entire building on a Sunday when
no one is there or during the holi-
days, when everyone is home with
their families. Use your BAS to set
accurate occupancy schedules, and
always input “exception” days such
as holidays.

2. Individual space heaters at
employees’ desks can be a primary
source of energy waste in a build-
ing. Encourage employees to dress
appropriately and leave their per-
sonal space heaters at home. One
way to change behavior and cul-
ture is to have a real-time energy
dashboard in the lobby or wherever
the employees will see it con-
stantly. If employees can see in real

Emily Breeden
Intelligent services
team leader, Rocky

Mountain Trane,

Denver

o Blending form with function
> Experts in design mixology

Tenant Planning Services

1660 Lincoln Street, Suite 100 | Denver, CO 80264 | 303.861.4800
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By placing an energy dashboard in a public, visible space, employees can see in real time
how their energy-use habits are affecting the environment and the energy bill.

time how their energy-use habits
are affecting the environment and
their employer’s energy bills, they
tend to start making behavioral
changes. (This is called “The Prius
effect.”)

3. Recommission your gas heat-
ing units to ensure everything is
working properly, and strategically
set up “morning warm-up” rou-
tines within your BAS. Gas is much
cheaper than running electric heat-
ing.

Also, verify outside air damper
operation and ventilation require-
ments for your building. A lot of
buildings are overventilated. When
spaces are unoccupied (i.e., dur-
ing morning warm up), it is OK for
return air to recirculate, as opposed

AN

to bringing in tons of cold, uncon-
ditioned outside air that needs to
be heated. This is called “demand-
controlled ventilation,” which is
the automatic adjustment of venti-
lation. If you're concerned, imple-
menting carbon monoxide sensors
and recalibration strategies is a
great way to ensure the CO, levels
are always safe.

Make sure electrical terminal
devices are locked out during
morning warm up. Again, electri-
cal heating costs a lot more than
gas heating, so you want to take
advantage of the gas heating in
the morning when the building is
unoccupied. You also don’t want to

Please see ‘Breeden,’ Page 24
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Is your management company
failing to make the grade?

Summit Management Services, Colorado’s premier
multifamily management company, uses state of
the art management software and our well-tested
Summit Model to maximize total returns over the
life of an investment, find hidden value and always
provide timely, user friendly reporting for investors.

If your current management company is falling short
in any of these areas, please contact us to today for
a free review and suggestions for improvement.

Email: ekrueger@summitmanagementservices.net.

summitmanagementliving.com

SUMMIT

MANAGEMENT SERVICES,INC.

Occupancy. Stability.

Curb Appeal.Immaculate Buildings. Security. Value.
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COMMERCIAL ROOFING
AND SHEET METAL

e Award-winning roofing
contractor serving
Colorado's commercial
and industrial building
owners and property
managers for over 35
years.

® Experts in TPO, EPDM,
PVC and Standing Seam
roofing systems.

e Specializing in new
construction, re-roofing,
sheet metal and roof
repairs.

www.bauenroofing.com
303.297.3311
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Stand out from
the crowd this
holiday season

» Design and installation

« Take-down and storage

« Complete maintenance
 Energy efficient LED lighting

« Premium wreaths and garlands

PROUDLY SERVING  Lawn Care | Tree Service | Insect Control | Ash Tree Protection | Holiday Lighting

COLORADO  partner with the experts at Swingle today

/O2a= 303.209.7039
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PAVEMENT SOLUTIONS

Thank You to all our CREJ friends for
allowing APEX the opportunity to assist you
with your pavement repairs and maintenance.
We look forward to serving you in the future!

Please call us for all your Asphalt and Concrete
Installation, Repair & Maintenance Needs

¢ Asphalt Installation & Overlays
¢ Remove & Replace Patching
e Concrete Sidewalks
e Curb & Gutter & Drain Pans
e |nfrared Patching
e Crack Sealing
e Seal Coating

¢ Pavement Marking/Striping
www.apexpvmt.com

PHoNE: 303-273-1417 rax: 303-216-0565

hoiiday lighting experts

ESTABLISHED 1947

SIS OWINGLE

(l
LAWN, TREE & LANDSCAPE CARE

myswingle.com
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What to know about the upcoming R22 phase out

22 refrigerant is being
phased out and property
managers and building
owners are likely going to
be caught off guard. The
problem - good for the environ-
ment, bad for operating expense
budgets - is that the Environmen-
tal Protection Agency has begun a
phase-out program for R22 refrig-
erant set to completely eliminate
new production and imports in the
marketplace by 2020. This issue
is coming on the heels of several
other recent initiatives affecting
building heating, ventilation and
air-conditioning systems such as
Energize Denver. Most owners and
managers see this phase out as just
another impending expense that’s
out of sight and out of mind. Unless
owners and managers have the in-
house expertise or a trusted vendor
partner, the waters of “what to do
with my R22 system” can be tricky to
navigate.

The most immediate effect is the
sheer cost of R22. In 2013, a pound
of R22 refrigerant might cost you
around $11 per pound retail. Today,
the cost we are seeing in the mar-
ketplace can be as high as $37 per
pound retail. That’s a 300 percent
increase in cost and when some sys-
tems carry over 200 pounds of refrig-
erant — a catastrophic loss will be a
costly expense. Supply houses have
begun to stockpile, but the demand
simply is outweighing the supply.

There are companies claiming
“drop-in” style refrigerants at a
lower price point that are made to
be added to R22 in current systems.
However, we've seen ill-fated results

BENEFIT
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MOR
THA

29

YEARS

EXPERIENCE

in compressors,
valves and other
components due
to the different oil
properties that cur-
rent systems don’t
account for.

What’s more,
due to the spike in
cost, we are see-
ing an uptick in
unfamiliar brands
advertising cheap
R22, among sev-
eral other refriger-
ant types. Buyer
beware, these brands may be coun-
terfeit and contain compounds such
as R-40 and other contaminants that
often come from countries outside
the U.S. Simply dropping counterfeit
refrigerant into existing systems can
cause major damage to components
within the refrigerant system, cause
premature replacement of your over-
all systems and injurious equipment
failures. It is good practice to stick
with familiar brands from reputable,
reliable sources if you plan on pur-
chasing or stockpiling yourself.

The first step in preparing is to
identify if you have a system that
uses R22 refrigerant. If your system
is more than 10 years old and sits
on your roof (air cooled, not water
cooled), chances are that you do.
The second step is to determine how
large your system is. This will deter-
mine your overall strategy of simply
adding more leak checks to your
maintenance program, engineering a
conversion or replacing your system
all together.

For smaller systems that are 5 tons

Matt Koenig
Sales manager,
Haynes Mechanical
Systems,
Greenwood Village

IVIAIRTIINS O,IN

Complete Grounds Services

Millions of Pounds
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AllTemp Solutions, EPA

The amount of virgin R22 production from 2012 through 2020 in millions of pounds.
The production has greatly decreased, and production will cease all together by 2020.

or less, we recommend increasing
the maintenance visits to include
at least four leak checks per year,
repairing leaks immediately, and
recovering, recycling or reclaiming
refrigerants.

For equipment larger than 5 tons,
we recommend the same strategy
of increasing leak checks but also
recommend exploring the potential
of a refrigerant conversion to an
alternative refrigerant. Alternative
refrigerants such as R438A and oth-
ers are recommended for equipment
15 tons and less that do not have an
effective means to drain oil. Alterna-
tive refrigerants such as R407C and
others are recommended for equip-
ment larger than 15 tons with an
effective means to drain oil.

Either way, there needs to be some

engineering performed on a system-
by-system basis. This practice is
needed to determine if converting to
an alternative refrigerant is a viable
option given that such a conversion
will impact the energy efficiency
and cooling capacity of the original
system. In some cases, other tech-
nologies such as evaporative pre-
coolers for condensers must be used
to ensure the system will operate
adequately after the conversion.
Deciding to pay for a refrigerant
conversion obviously will depend
on the age of the system. You don’t
want to sink money into a system
that is approaching or past its use-
ful life. ASHRAE gives packaged
unitary equipment a median lifes-

Please see ‘Koenig,' Page 24

303.424.3708 | MartinsonServices.com

Snow Removal | Striping & Sweeping | Asphalt & Concrete Maintenance | Landscape Maintenance
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NEED A REAL ESTATE LAWYER?

COMMERCIAL
ROBINSON & HENRY, P.C. REAL ESTATE TAXES

ATTORNEYS AT LAW

7535 East Hampden Avenue, Suite 250 Denver, CO 80231 TO O H I G H ?
(303) 688-0944 | RobinsonAndHenry.com

always a free consultation

Commercial lease review TRULY LOCAL EXPERT
Broker representation TAX CONSULTING
SINCE 1989

Evictions

Real estate litigation

[Land use

R.H.JACOBSON
{COMPANY

,_ Attorney Don Eby, Real Estate PROPERTY TAX SPECIALISTS
¥ = Journal contributing author

CALL303-834-1110
www.RHJAcoBsON.com
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Join us

Membership is free, and it gives you access to upcoming educational events, discounted technologies through the 2030 Districts
Marketplace, and complimentary opportunities, such as high-resolution energy evaluations. Becoming a member is easy - just
email us at johnbernhardt@2030districts.org,.

About the Denver 2030 District

We catalyze projects and policies that enhance

downtown Denver's economic prosperity and ADVANCED METERING
environmental sustainability. We are a collaborative o= ’
community of over 60 buildings in downtown BJ

Denver that aim to dramatically reduce energy and
water use, as well as emissions related to
transportation. Through the creation of
higher-performance buildings, we increase member
buildings' competitiveness in the business
environment and owners' returns on investment.
Together, we're building innovation.
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HVAC CONTROLS E LED LIGHTING

Visit us online
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HIGH PERFORMANCE WINDOWS PLUG LOAD MANAGEMENT DEVICES

www.2030districts.org/denver

@Denver_2030

ELECTRIC VEHICLE CHARGERS
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Financing options for your retrofit projects

ifty percent of building own-

ers who would be interested

in investing in building energy

retrofits are unable to do so

because of the high upfront
cost, according to a study by Buildings.
com. Ironically, the capital for such an
investment is likely hiding in plain sight
in the utlity bill - in the form of wasted
energy. Innovative programs are emerg-
ing to unlock that heretofore hidden
investment power.

Energy retrofitting is the science (and,
at times, the art) of improving building
systems after the property is initially
developed - in some cases, decades or
even centuries later. Historically, energy
retrofits have been done only for neces-
sity, and typically one-off instead of
part of a comprehensive plan. A build-
ing system, or “measure” as known in
the industry, wears out and must be
replaced.

Owners traditionally paid cash for
such items, or perhaps entered into
relatively short-term, high-interest
commercial finance loans. In the U.S,,
energy has been relatively inexpensive,
therefore people were not as aware of
the impact of building systems on their
energy consumption, energy bill or the
environment.

Researchers estimate that today, the
nation’s residential and commercial
buildings consume between 37 and 45
percent of the 100 quintillion British
Thermal Units of energy produced in
our country, according to a 2017 report
from Navigant. In this multitrillion dol-
lar domestic energy market, the U.S.
retrofit market of $70 billion, expected
to grow to $100 billion by 2025, is still a
niche player.

Given this small size and historical
lack of interest, the reason the moment

From
foundations

has arrived for
energy retrofitting
is because there are
major benefits.
 Economic. Ret-
rofits reduce the
consumption and
cost of energy and
improve the operat-
ing income of the
building and overall

Michael Leahey

Managing director, value through higher
PACE Equity, ~ margins.
Denver « Environmental.
Lower consump-

tion yields lower production of harmful
pollutants, carbon dioxide and other
greenhouse gases.

« Security. Reduced demand for
energy, supplemented by locally renew-
able production, helps to balance the
national energy diet, takes stress off the
national grid and reduces our need to
purchase foreign energy.

» Customer preference. Today's
building owners and tenants are far
more aware of the importance of
energy-efficient buildings than previous
generations and more likely to make
leasing and purchasing decisions based
off that awareness.

To address this missed opportunity,

a variety of financing options emerged
over the last two decades including
Commercial Property Assessed Clean
Energy financing, on-bill financing
(where the repayment is paid to the
utility company) and energy service
companies. However, it should be noted
that if primary bank financing is avail-
able, it will still be the most efficient
form of capital and should be consid-
ered first.

For C-PACE projects, clean energy is
defined as both the investment in ener-

to front doors

Multi-family
Affordable
Mixed-Use

Senior Living
Education
Healthcare
Hospitality

Retail

PALACE

CONSTRUCTION

Commercial

we are

building
better lives™

gy-saving building systems as well as
renewable energy-generating systems,
in the same financing package. The
basic concept is that improvements will
generate energy savings over their use-
ful life. Those savings, over the average
life of the measures (ranging from 15 to
30 years), are provided to the building
owners in the present, allowing them to
invest in the improvements that gener-
ate the savings.

The primary innovation is that the
financing is repaid through a special
property-specific assessment, through
the biannual property tax bill. When
designed well, energy savings exceed
the assessment cost, increasing cash
flow from day one. Due to the use of
the property tax assessment mecha-
nism, C-PACE financing is long-term,
nonrecourse and low-rate.

Putting these elements together, the
annual payment, based on term and
interest rate, is significantly lower than
any alternative investment or commer-
cial finance sources, creating cash flow
for the owner from Day One.

C-PACE is a bipartisan public-private
partnership. While it is still relatively
new - currently available in 18 states,
and in Colorado only since 2016 — and
relatively small, it is on pace for rapid
growth as owners, architects and lend-
ers become more familiar with it.

On-bill financing literally means that
instead of the repayment being made
through the property tax mechanism, it
is made “on-bill” to the utility company;,
which already is proficient at collecting
your utility bill. Like C-PACE, the money
saved in energy can be greater than the
increased assessment, yielding imme-
diate cash flow. While these programs
are limited to the use of utility funds,
new on-bill structures will open up the
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Structural

Construction Defect Repair
HOA Reconstruction
Structural Repair
Foundation Repair
Window Replacement
Stair Replacement
Historic Renovation
Expert Witness
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RESTORATION

market to private capital sources, also
like C-PACE. One downside is that only
measures associated with that utility’s
billing can be financed, while C-PACE
can finance the entire building’s mea-
sures.

Energy service companies are in
some ways the grandfather of C-PACE
and on-bill financing and are still rele-
vant and evolving today. Energy service
companies have the benefit of guaran-
teed energy costs, allowing businesses
to lock in prices (and stabilize operating
margins) years in advance. The pro-
gram is incentivized to reduce energy
consumption below a certain baseline.
Federal and municipal agencies, hos-
pitals, schools and universities drive
much of the demand for these services.
Payback periods often are much longer
than commercial periods, reflecting the
longer-term nature of public invest-
ments.

Other options include energy service
agreements, power purchase agree-
ments, managed energy service agree-
ments, as well as energy tax credit
investing - and, in Europe, a trade in
carbon dioxide offset credits.

Energy retrofits are an old tool being
applied in new ways by a generation of
innovative owners, developers, finan-
ciers, policymakers and advocates. The
opportunity to save money, protect
the environment, become more self-
sufficient and attract new customers
is more available than ever. Smart
owners and property managers should
put together a package of one or more
of these potential funding sources to
optimize their building’s energy pro-
file, enhance the brand, attract new
customers, and help the state and
the nation become more energy self-
sufficient. A
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24/7 Emergency Response

Fire Restoration
Water Mitigation
Mold Remediation
Vehicle Impact
Storm Recovery
Disaster Response
Insurance Repair

303-777-7999
palaceconst.com

7 S. Galapago St.
Denver, CO 80223
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Tailored commerical property management,
with a personal relationship approach.

ENGINEERING GROUP

BENCHMARK YOUR BUILDING'S
ENERGY PERFORMANCE
with
ENERGY STAR

Verification
by

MDP Engineering Group

InadditiontoENERGY STAR certification

services, MDP Engineering can provide .. . 9 ] 0 Q ST
recommendations and design services Providing exceptional service to retail clients,

to retrofit your building to the latest office and industrial markets of any size.
efficiencies.

CONTACT
Dimitri Passas

303.389.0095 DAN O IQAMA

www.mdpeg.com Property Management

www.panoramaproperty.com
info@panoramaproperty.com

=
303.996.0960

ENERGY STAR

LAKEWOOD ® COLORADO SPRINGS = AVON m BASALT ®  CHEYENNE

All Things
Power, Energy, Technology - without limitations.

ENCOREelectric

303-934-1234
www.EncoreElectric.com

Encore Electric, Inc. provides comprehensive installation and maintenance services.
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Assess coverage before a catastrophic event

ail, Harvey, wildfires and
Irma - the lives and valued
property of millions have
been damaged or destroyed
in the past six months from
Colorado, Oregon and California all
the way to Texas and Florida. People
have lost loved ones to the destruc-
tive forces of nature. The number
of billions of dollars to be spent in
recovery efforts will not be known
for some time - but the number will
be staggering.

Thoughts and prayers are with
those who may need years to
return to some sense of normalcy.
Many here will contribute time,
labor, product and money - helping
others as others have helped us.
During such times, we witness the
best of people — complete strang-
ers helping strangers. During such
times, we also hear disturbing sto-
ries reflecting the most vulnerable
and devastated being taken advan-
tage of or denied proper insurance
coverage.

Each of those impacted have
unique circumstances and chal-
lenges to overcome. These cata-
strophic losses may be summa-
rized in statistics five or 10 years
from now - but the financial bur-
den and emotional toll experienced
by millions at this very moment
will be unbearable for many - cer-
tainly if informed their loss is
not covered. Those displaced are
not focused on statistics; they are
focused on surviving.

These losses should never be
about the money paid by insurance

Serving

companies as the
option to offer
and place cover-
age and ensuing
profits are lever-
aged by insurance
companies. People
and businesses
suffer incredibly

- these events are
much more than
an inconvenience.
Many businesses
will never recover.
The intended purpose in securing
insurance coverage is for events
such as these; for peace of mind,
financial protection and indemni-
fication should hail, fire, hurricane,
flood or earthquake cause damage.

The claims process is anything
but simple - file a claim and rely
on your insurance company to
properly and honestly handle and
adjust the claim is the norm. Insur-
ance companies retain engineers
or other consultants to establish
the cause of loss — and may deny
coverage or limit the amount paid
on a claim if the property or pos-
sessions are not covered by a flood
policy.

We learned about a practice of
altering engineering reports to
deny coverage, which was not
limited to a few Hurricane Sandy
claims, but rather reports were
improperly altered on numer-
ous 2012 claims - such actions
occurred prior to and after Sandy
claims. Folks in Texas, Florida and
elsewhere are about to find out just

Chris Rockers
Partner, The Claims
Group, Northglenn

Property Professionals

Since 2003

Fire Alarm & Sprinkler System Testing & Inspection
We Service All Makes of Fire Alarm Systems
Emergency Services & Deficiency Repairs
New Construction Engineering & Design
Tenant Finish Fire Alarm & Sprinkler
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how honest and ethical representa-
tives of their insurance companies
are and where profits may trump
an accurate assessment in coverage
and damages.

Coloradoans understand insurance
claims and catastrophic damages to
industrial and commercial proper-
ties because many of the types of
events taking place elsewhere have
hit here as well. Thousands are
likely attempting to resolve claims
from the hailstorm in May - and still
others disappointingly attempting to
resolve hail claims from significant
2015 and 2016 hailstorms.

The recent September days with
haze - where our beautiful clear
skies, view of the mountains and
yellow sun were lost to smoke and
debris from wildfires out West may
remind Coloradoans that not so long
ago, our September days of haze
were caused by the 2010 Fourmile
Canyon Wildfire. Over 150 homes
were destroyed - friends and neigh-
bors had their lives turned upside
down and told discouraging stories
of the claims process and being
underinsured.

The Fourmile Canyon Fire was
followed by the High Park Fire and
the Waldo Canyon Fire, both in June
2012. More than 250 homes were
destroyed in the High Park Fire and
nearly 350 homes were destroyed
in the Waldo Canyon Fire. One year
later, June 2013, another 500 proper-
ties were destroyed in the Black For-
est Fire. Stories of unfair claims han-
dling and being underinsured were
again repeated.

Although not all that com-
mon, many Coloradans recall the
destruction caused by flooding in
September 2013. They endured the
muck, the mold, the stench and
washed-away buildings and roads.
To complicate matters, when lives
and dreams were shattered, some
learned the cost to rebuild and
replace possessions far exceeded
the coverage they had. In mak-
ing matters worse, few had flood
insurance - filed claims resulted in
denied claims and little or no finan-
cial assistance - and funds avail-
able from the government were not
sufficient to rebuild properties and
others were not eligible to receive
any available funds.

Attempting to comprehend the
magnitude of a loss may be lost
on those fortunate enough to have
never experienced such a catas-
trophe. As you consider what you
might do to assist in recovery
efforts for those impacted by recent
events, also give thought to wheth-
er your properties are adequately
protected by your current insurance
coverage. If flood coverage is not
in place, at a minimum, research
the benefits and consider obtain-
ing coverage. Assess coverage limits
and deductibles to include dam-
ages specific to wind and hail and
understand and be comfortable
with the amount needed to cover
expenses before the carrier issues
payment. Seek input from industry
experts on all insurance matters
before you or Colorado encounters
its next catastrophic event. A

METRO STATE FIRE

Trust Your Fire Protection.

v bbb
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- 303-189-0016 for 24 hr. Emeryency Senicé metrostatefire.com
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roofing + architectural metals

e New Construction
e Roof Replacement
e Maintenance & Repair

e Architectural Sheet Metal

P. 303.375.0300 14700 E. 39" Ave.
F. 303.375.0391 Aurora, CO 80011

www.SuperiorRoofing.com
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Serving Colorado since 1974

WOOD -« VINYL - ORNAMENTAL IRON
GATE OPERATORS « CHAIN LINK « MASONRY

i

8065 WEST BRANDON DR.
LITTLETON, CO 80125

303-791-1997

3330 E. I-25 FRONTAGE RD.
DACONO, C0 80514

303-828-1501
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Ornamental Wood

FREE ESTIMATES splitrailfenceco.com

ASPHALT AND TENNIS COURT MAINTENANCE

» INFRARED REPAIR

+ CRACKSEALING

« SEALCOATING

« TENNIS COURT RESURFACING & MAINTENANCE

303-423-4303

www.coatingsinc.net

FREE ESTIMATES | IN BUSINESS SINCE 1970
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How to avoid delays during disaster mitigation

isaster planning is para-
mount in property man-
agement. An example of
the importance of emer-
gency response planning is
explained in the following scenario.
A restoration company is retained
for a five-story flood in a 14-story
condominium property construct-
ed in 1958. Thirty-five units are
owner-occupied and 23 units are
tenant occupied. The flooding was
caused by a washing machine that,
per the homeowner association
bylaws, was not permitted to be
in the unit, but was snuck in. The
unit was leased to tenants and the
owners lived out of state. The prop-
erty management team is local to
Colorado. Certain questions arose
during the mitigation process:

1. Who was allowed to sign off on
the asbestos testing?

2. Are the tenants allowed to
remove drying equipment or are
there penalties in place by the HOA
by-laws?

3. Will asbestos testing be
required on all of the impacted
areas?

Remediation and mitigation
companies in Colorado are not per-
mitted to perform cuts in drywall
without the structure first tested for
asbestos, unless the area in ques-
tion already has been mapped or
tested and come back negative for
asbestos.

Structures, both commercial and
residential, built before 1980 often
are filled with asbestos, needing
only normal usage and age (wear
and tear) to disturb the fibers and
send them airborne. Asbestos can

be found in almost
all construction
materials, floor
tiles, roofing mate-
rials, furnaces,
plumbing materi-
als, appliances,
fireplaces and win-
dow caulking. This
means most every-
one is vulnerable
if the materials are

randi Peppers

Regional account

i‘;ce‘ﬁé‘é‘; disturbed.
Technologies Inc., ‘There are some
Denver circumstances

where testing will

not be mandatory.
There must be proof that the build-
ing was built after Oct. 12, 1988,
and the architect or engineer who
built the building is required to sign
and submit documentation show-
ing that no asbestos-containing
materials were specified or used in
the construction of the building. If
both of these requirements are not
met, the structure must be tested
for asbestos, regardless of age. Any-
thing prior to 1978 also must be
tested for lead.

Restoration companies require
the owner of the property or a legal
representative to sign off giving
permission to perform the work in
question, including the asbestos
testing. It can slow down the dry-
ing process when the location of
the owner and those details aren’t
known. This also can result in more
long-term and expensive ramifica-
tions such as mold.

Additionally, tenants are afforded
certain rights by law. Tenants are
guaranteed the following:

* Nondiscrimination. The Fair
Housing Act, first passed in 1968
and since amended, prohibits dis-
crimination based on race, color,
origin, religion, sex, familial status
or disability. The Fair Housing Act
applies to both renting and selling
real estate.

¢ Quiet enjoyment. The tenant has
the right to reasonable freedom
from being disturbed by the land-
lord. Unless there is an emergency,
such as a fire or natural disaster,
the landlord needs to give the ten-
ant prior notice before entering the
premises.

¢ Habitability and repairs. Land-
lords have the responsibility to
make sure that the rental is safe
and habitable, as well as fix any
major problems that make the
property less livable.

In this flood scenario, the land-
lord, which was a property man-
agement company retained by the
HOA, had an obligation to make

sure the units were safe and livable.

The tenant in the unit that caused
the flood was giving the restoration
company push back about enter-
ing the premises to ensure that the
leak was contained and being dried
correctly. Other unit owners and
tenants affected also were remov-
ing drying equipment when units
weren’t completely dry - again,
opening the door to potential mold
and more expensive mitigation
work. Statutes can be put in place
to require cooperation in the event
other units are at risk of being
impacted by a disaster.

It is very important for property
management companies to retain

good records of all unit owners’
contact information and to main-
tain a network of contractors. It
can sometimes be tempting to
allow one company to do most

of this work and then turn your
attention somewhere else. Keep in
mind that it is common for condo
associations to get disgruntled
with contractors at some point. By
having a strong network, you will
be able to replace poor contractors
with better quality ones quickly. At
the same rate, if the disaster is of
monumental proportion, it is wise
to have various resources available
to you.

It also is important to set proper
bylaws. If, for instance, renting is
permitted, some state and federal
loan programs require a set limit of
renters versus owners. The Federal
Housing Administration requires
over 50 percent of units in the
association be owner-occupied. The
condo association also may dictate
owner-occupant ratios in its rules.
Renting may be allowed condition-
ally or more openly, depending
on how many of the other owners
already are renting.

In the situation we were dealing
with, we had a very knowledge-
able property manager who knew
the pertinent contact information
for the owners of the units. This
enabled the restoration contrac-
tor to move through the process
efficiently and handle the drying
issues without further problems
occurring. It also encouraged coop-
eration between the property man-

Please see 'Peppers,' Page 25
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GLASS

* |nterior Glazing

e Mirrors

¢ New Construction and Renovation

* Replacement Glass Service and Entry Door Repairs

* Decorative and Specialty Glass Products and Services

Committed to excellence, safety and quality.

500 W. Tennessee Ave. ® Denver, CO 80223
TEL 303.293.9377 * FAX 303.293.2077

lsigman@horizonglass.net ® www.horizonglass.net
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We're There

Wouldn't it be nice to have all
the information you need at

p ?:m PM
WETeIresystems, com

Metco Landscape, Inc. is a Colorado Corporation
providing landscape services since 1987. With offices
located in Aurora, Arvada, Littleton, and Colorado
Springs, we are able to provide landscape design,
installation and maintenance services all along the Front
Range, from Fort Collins to Pueblo. Our projects include:
commercial and retail developments, business campuses,
apartment/ condominium complexes, and single family
residential developments.

~ Now You Do!
I (o ; OouU VO
ask about SureConnect

303.781.5454

www.weathersuresystems.com

WeatherSure

SEYOSETTERMES = 1iIINTCR OB PO RGATTLED

METCO LANDSCAPE, INC.

2200 Rifle Street | Aurora, CO 80011

303.421.3100 tel | 303.421.1120 fax | www.metcolandscape.com c

RoOOFING + WATERPROOFING * SOLAR

COMING SOON

Rachmaninoff’s Piano Concerto No. 3
with Natasha Paremski

NOV17-19 FRI-SAT 7:30 = SUNT.00

Andrew Litton, conductor
Natasha Paremski, piano

LIADOV The Enchanted Lake, Op. 62
RACHMANINOFF Piano Concerto No. 3 in D minor, Op. 30
PROKOFIEV Symphony No. 5 in B-flat major, Op. 100

W “T7IHDLIW 11348

401>3d1a

Natasha Paremski graces the stage once more to artfully present
Rachmaninoff’s Piano Concerto No. 3. This piece is as elegant as it is
foreboding: it’s considered one of the most technically challenging
classical piano concertos, and is approached by even the most
accomplished pianists with trepidation. Prokofiev’s delightful
Symphony No. 5 is a cheerful cap to a night of dazzling Russian
virtuosity, interpreted and conducted by famed Colorado Symphony
Principal Guest Conductor Andrew Litton.

presenting sponsor colorado symphony proudly supporfed by

A\ROW ﬁi} . QONEWSS%: UNITED )

Five Years Out

- TICKETS COLORADOSYMPHONY.ORG
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uring the summer months,

outside becomes an ideal

place to continue a fit-

ness routine while taking

in the Colorado blue skies,
fresh air and sunshine. Baseball
diamonds fill up, soccer fields over-
flow, and trails become crowded
with runners and bikers. If those
aren’t quite your “thing,” take heart,
as there are other ways to enjoy
outdoor fitness, even if you want a
similar structure to the one you're
used to year-round. Functional fit-
ness training and strength training
alike use equipment to guide body
movements and help support per-
formance, and some of those equip-
ment pieces are finding their way
outside.

At first glance, you might think
back to your childhood playground,
but today’s outdoor fitness areas
aren’t just for the young. More and
more, fitness equipment is being
integrated into landscape plans as
outdoor exercise equipment options
are becoming more common and
available in communities where
outdoor lifestyles are prevalent.

At the Village at Belmar, a newly
opened senior living community in
Lakewood, the presence of outdoor
fitness equipment encourages more
physical activity among residents
who routinely are found walking
the grounds on the %-mile walking
path and stepping up on one of sev-
eral outdoor fitness stations.

“Working out outside breaks up
the routine and energizes you in
different ways, so it’s a great option
for those who enjoy that, especially
in Colorado,” said Bonnie Bachman,

AN >
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executive director

LaRae Marsik  at the village at

é\gggﬁfgﬁfg Belmar. “Our com-
Advanced Exercise, Unity members
Littleton are lovers of the

outdoors, and it’s

great to be able to
work out under a roofless blue sky
with the birds as onlookers and the
mountains in view.”

Since Colorado routinely gets 300
sunny days each year, this equip-
ment will see plenty of use year-
round. It’s accessible even to seniors
who don’t have as much kick in
their steps as they once did, and it’s
easy to use.

Many facilities like the Village
at Belmar pair an outdoor fitness
setup with an accompanying indoor
facility, which can then combine
more technologically interconnect-
ed cardio equipment with the sim-
pler functional movement pieces
outdoors, so that users get the best
of both worlds.

Outdoor fitness continues to rank
among the top 20 trends in fitness,
according to the American Col-
lege of Sports Medicine’s annual
Worldwide Survey of Fitness Trends.
Outdoor options can help address
the rising childhood obesity crisis
alongside meeting the needs for
other age groups, interests and ath-
letic abilities.

Capitalizing on a number of these
trends, companies that are creat-
ing outdoor fitness equipment are
combining scalable body weight
training stations with extremely
durable construction and galva-
nized, weatherproof materials so
that equipment can stand up to

g

Vendor Trends

Integrate fitness equipment into y

WWW.crej.com

our landscape

Advanced Exercise

Lakewood’s senior living community, the Village at Belmar, complements its walking
path with outdoor fitness stations, like this one to strengthen balance and stability.

all of the elements. Surprisingly
customizable, outdoor fitness sta-
tions can be reconfigured to change
height choices for steps and jumps,
adjustable hand positions for upper-
body rowing and pulling exercises,
moved to different press positions
and the resistance levels can be
altered. By offering everything from
basic balance and cardio exercises
to resistance training and high-
intensity interval training, simple
equipment installations like a dip
or press station, boxes for stepping
or jumping, pull-down machines
and ski/slide/glide options can
deliver a full-body workout, all chal-

T

e

s

lenging whatever the individual’s
personal fitness level may be.
Differences in terrain can work
different muscle groups and
improve balance and coordination
when compared to more controlled
indoor environments. Wind and
temperature fluctuations have dif-
ferent impacts on cardiovascular
endurance and stamina. Physi-
ologically, exercising outside just
seems to boost the overall effect.
Though studies have small con-
trol groups and sometimes blurry
scientific parameters, one result

Please see ‘Marsik,' Page 25
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services & Suppliers Directory

Englewood Lock and Safe, Inc.
303-789-2568

Fire Alarm Services, Inc.
303-466-8800

Mathias Lock & Key
303-292-9746

ACOUSTICAL CEILINGS

Heartland Acoustics & Interiors
303-694-6611

ASPHALT & PAVING
A-1 Chipseal and Rocky
Mountain Pavement
303-650-9653

Apex Pavement Solutions
303-273-1417

Asphalt Coatings Company, Inc.
303-762-8545

Avery Asphalt, Inc.
303-744-0366

Brown Brothers Asphalt
& Concrete
303-781-9999

Economy Asphalt & Concrete
Services
303-809-5950

Foothills Paving &
Maintenance, Inc.
303-462-5600

BACKFLOW TESTING
& REPAIR

Backflow Consulting, Testing
& Repair Inc.

303-537-0126

BUILDING RESTORATION

Walker Restoration Consultants
303-694-6622

CAFM/IWMS SOFTWARE

CollectiveView
303-268-3840

CARPET
Larkin and Associates, LLC
303-202-0201

CCTV/DIGITAL VIDEO
SURVEILLANCE
SYSTEMS

Englewood Lock and Safe, Inc.
303-789-2568

Fire Alarm Services, Inc.
303-466-8800

Mathias Lock & Key
303-292-9746

CONCRETE
Avery Asphalt, Inc.
303-744-0366

Black Gold Construction, Inc.
303-791-8300

Brown Brothers Asphalt
& Concrete
303-781-9999

Economy Asphalt &
Concrete Services
303-809-5950

Foothills Paving &
Maintenance, Inc.
303-462-5600

PLM Asphalt & Concrete, Inc.
303-287-0777

Join the Directory

COOLING TOWERS
Cooling Tower Services Inc.
303-763-2233

DISASTER
RESTORATION
Belfor
303-425-9700

BIuSKY Restoration Contractors
303-789-4258

Interstate Restoration &
Construction
303-426-4200

Troon
303-775-7106

ELECTRICAL
ABM Onsite Services
303-524-6590

Greiner Electric LLC
303-470-9702

Intermountain Electric
303-282-4368

ELEVATOR
Applied Elevator
303-423-3538

ENGINEERING
ABM Onsite Services
303-524-6590

EMPLOYMENT
STAFFING

Real Estate Personnel
303-832-2380

EVENT &

HOLIDAY DECOR
Christmas Décor by Swingle
Denver — 303-337-6200
Fort Collins — 970-221-1287

EVAPORATIVE COOLER
SERVICES

Cooling Tower Services, Inc.
303-763-2233

EXTERIOR LANDSCAPING

GroundMasters
303-750-8867

Landtech Landscape/
Maintenance
303-344-4465

Martinson Snow Removal
303-424-3708

Mountain High Tree, Lawn &
Landscape Company
303-232-0666

SiteSource Common Area
Maintenance
303-948-5117

Terracare Associates
720-384-5218

FACILITY MAINTENANCE
CAM — Common Area
Maintenance Services
303-295-2424

Horizon Property Services, Inc.
720-298-4323

MC Building Services
303-758-3336

Precision Construction
Solutions LLC
303-565-1456

SiteSource Common Area
Maintenance
303-948-5117

Suburban Maintenance
303-257-5575

FENCING

CAM — Common Area
Maintenance Services
303-295-2424

Split Rail Fence & Supply
Company
303-791-1997

FIRE PROTECTION

Fire Alarm Services Inc.
303-466-8800

Western States Fire Protection Co.
303-792-0022

FLOORING

Larkin and Associates, LLC
303-202-0201

GENERAL CONTRACTING/
TENANT FINISH

Metro Construction
303-618-9716

GLASS

Horizon Glass
303-293-9377

JANITORIAL
ABM Onsite Services
303-524-6590

All Solutions Cleaning &
Maintenance
303-550-6739

Empire Building
Maintenance Co.
Denver: 303-365-1251
Colorado Springs:
719-219-3535

LEGAL
Robinson and Henry, P.C.
303-688--0944

LIGHTING/INSTALLATION
& MAINTENANCE
Fluorescent Maintenance Co.
303-893-5532

LOCKSMITHS
Englewood Lock and Safe, Inc.
303-789-2568

Mathias Lock & Key
303-292-9746

MECHANICAL/HVAC
CMI Mechanical
303-364-3443

Murphy Company
720-257-1615

RK Mechanical
303-355-9696

Tolin Mechanical Systems
Company
303-455-2825

METAL ROOFING/
WALL PANELS

Douglass Colony
303-288-2635

Superior Roofing
303-476-6513

METAL SERVICES
Reidy Metal Services Inc.
303-361-9000

MOVING & STORAGE
Cowboy Moving & Storage
303-789-2200

Mesa Moving & Storage
303-923-1284

NETWORKING

GEAR & PHONES

Black Box Networking Services
303-623-2631

PAINTING
Ponderosa Painting &
Remodeling, Inc.
303-887-4973

Preferred Painting I, Inc.
303-695-0147

PARKING CONSULTANTS

Walker Parking Consultants
303-694-6622

PARKING GARAGE
REPAIRS

EnCon Field Services, LLC
303-298-1900

PARKING LOT STRIPING
CAM — Common Area
Maintenance Services
303-295-2424

Martinson Snow Removal
303-424-3708

PLUMBING
MAI Plumbing
303-289-9866

PRESSURE WASHING
CAM — Common Area
Maintenance Services
303-295-2424

SiteSource Common Area
Maintenance
303-948-5117

Top Gun Pressure Washing Inc.
720-540-4880

PROPERTY
IMPROVEMENT/
TENANT FINISH
CAM — Common Area
Maintenace Services
303-295-2424

eBuilding Service
303-592-1055

Facilities Contracting, Inc.
303-798-7111

ROOFING

B&M Roofing of Colorado, Inc.
303-443-5843

Bauen Corporation
303-297-3311

CRW Inc. — Commercial
Roofing & Weatherproofing
720-348-0438

Douglass Colony
303-288-2635

Flynn Southwest LP
303-287-3043

Superior Roofing
303-476-6513

WeatherSure Systems
303-781-5454

Western Roofing
303-279-4141

SECURITY SERVICES
Advantage Security, Inc.
303-755-4407

Universal Protection Service
303-369-7388

SIGNAGE
Denver Sign Group
720-344-2330

Schlosser Signs, Inc.
1-888-309-5571
970-593-1334

SNOW REMOVAL

Brickman Group
303-356-9578

CAM — Common Area
Maintenance Services
303-295-2424

Facilities Contracting, Inc.
303-798-7111

Landtech Landscape/
Maintenance
303-344-4465

Martinson Snow Removal
303-424-3708

PLM Asphalt & Concrete, Inc..
303-287-0777

SiteSource Common Area
Maintenance
303-948-5117

SMS, Snow Management
Services LLC
303-750-8867

Terracare Associates
720-384-5218

SOLAR

Douglass Colony
303-288-2635

SWEEPING

CAM - Common Area
Maintenance Services
303-295-2424

Martinson Snow Removal
303-424-3708

PLM Company, Inc.
303-287-0777

Top Gun Pressure Washing
720-540-4880

TREE AND

LAWN CARE

Davey Tree Expert Company
303-750-9273

Mountain High Tree, Lawn
& Landscape Company
Denver: 303-232-0666
Colorado Springs:
719-444-8800

Swingle Lawn, Tree &
Landscape Care

Denver: 303-337-6200
Fort Collins: 970-221-1287
North Metro Denver:
303-422-1715

WEATHERPROOFING

Brown Brothers Contracting, Inc.
303-598-1301

Douglass Colony
303-288-2635

WeatherSure Systems
Incorporated
303-781-5454

WINDOW CLEANING
Bob Popp Building Services Inc.
303-751-3113

Participating in this directory provides your firm year-round visibility in the newspaper and on our website. If you would like to include your firm in this directory,

please contact Lori Golightly at Igolightly@crej.com or 303.623.1148.
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_ Facility Maintenance
& Operation

~~ HVAC Maintenance & Repair

Lo Energy & Project Seryices

S

Tolin Mechanical Systems Company

12005 East 45th Avenue
Denver, CO 80239
303-455-2825

Offices in Silverthorne, Colorado Springs, Fort Collins, Houston, Dallas, Phoenix & Washington DC
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Discover the

Universal Protection Service provides the best security
solutions, personalized customer service and unmatched
value available. We now also offer our clients Safety Act
protection from the Department of Homeland Security.
Universal offers an expansive range of security solutions,
consultations and investigations for properties of

every type, including:

For more information call

ie Li Universal
Lorie Libby at 303-901-9037 E il ol
www.universalpro.com _——~ Service

Difference

Airports

Corporate Campuses
Distribution/Manufacturing
Facilities

Government Facilities
Healthcare Facilities
Office Buildings
Petrochemical Facilities
Residential Communities
Retail Centers
Educational Facilities

Vendor Trends
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Concrete flooring: It's the
foundation for LEED projects

reen building is
becoming more
prevalent in the
industry. Colorado is
a leader in sustain-
able building innovations
and practices. The state
ranks in the top 10 states
for LEED building. The
state also is a leader in the
movement toward net-zero
energy districts as a part-
ner of the U.S. Department
of Energy’s Better Com-
munities Alliance. Net-zero
energy districts comprise a
group of net-zero buildings
that generate as much ener-
gy as they consume over
the course of a year. Yet net
zero is only one aspect of
sustainable building.

¢ The Living Building Chal-
lenge — net zero times 10. The
Living Building Challenge is
the world’s most rigorous
sustainable building certifi-
cation program. Developed
as a standard for creat-
ing advanced sustainable
buildings, certified Living
Buildings are integrated
with the environment from
top to bottom, inside out. A
building’s design, materials,
resources, location and pur-
pose must meet the highest
standards to be certified as
one.

The Living Building Chal-
lenge program is comprised
of seven performance areas
- place, materials, water,
energy, health and happi-
ness, equity and beauty.
Called the Petal Certifica-
tion, each “petal” has a
stringent set of standards
and requirements. Archi-
tects and builders are
required to achieve at least
three of the seven petals to
receive certification. One of
the three petals must be the
water, energy or materials
petal.

The water petal requires
that 100 percent of the Liv-
ing Building’s water needs
must be supplied by cap-

tured pre-
cipitation
or other
natural
closed-
loop water
systems,
and/or by
recycling
used proj-
ect water.
Water
must be
purified
without
the use of

Carrie Hebert
Decorative concrete
consultant, Custom

Concrete Prep and

Polish, Arvada

chemicals.

The energy petal requires
buildings to rely solely on
renewable forms of energy
and operate year-round in a
safe, pollution-free manner.
The Net Zero Imperative
states that 105 percent of
the project’s energy needs
must be supplied by on-site
renewable energy on a net
annual basis, without the
use of on-site combustion.
Projects must provide on-
site energy storage.

The materials petal
requires the building meet
indoor environmental
quality standards. Tradi-
tional building materials
are responsible for many
adverse environmental
issues, including personal
illness, habitat and species
loss, pollution and resource
depletion. The materi-
als petal requires building
materials to be nontoxic
and have zero negative
impact on human and eco-
system health. Builders
must certify that all mate-
rials used - from fixtures
to wood finishes to wiring
- are free of intentionally
added chemicals or materi-
als.

The Bullitt Center in
Seattle is the first urban
infill commercial building
to receive Living Build-
ing certification. Net-zero
energy, net-zero water, on-
site treatment of sewage

Brad Kahn

Seattle’s Bullitt Center combines solar and geothermal wells to
achieve net-zero energy and became the first urban infill commercial
building to receive Living Building certification.

and the use of toxic-free
building materials are just
some reasons the building
is innovative.

To achieve the Net Zero
Imperative, the Bullitt Cen-
ter’s 575-panel rooftop solar
power system generates
as much electricity as the
building requires in a year.
Heat is generated via 26
geothermal wells beneath
the center. The root-like
wells dive down 400 feet
below the ground surface
to create a ground-source
heat pump and in-floor
radiant system. Concrete
flooring embedded with
radiant tubes run through
the building at 90 degrees
Fahrenheit, warming the
building in the winter. Five
heat pumps help keep the
building thermally comfort-
able throughout the year.

e Concrete flooring: Nature's
green foundation. Most net-
zero buildings install con-
crete flooring, and for good
reason. Concrete is a sus-
tainable building material
that meets Living Building
Challenge indoor environ-
mental standards as well as
the Green Building Coun-
cil’s LEED rating system.
Thanks in large part to the
advances in concrete floor-
ing product formulas, low
volatile-organic-compound
concrete flooring contrib-
utes to clean indoor air
quality. Additionally, con-
crete flooring embedded
with tubing can provide
economical, nontoxic space
heating and cooling. Con-
crete-radiant floors reduce
energy requirements by as
much as 60 percent.

Whether a space is a
remodeled warehouse,
apartment building or mod-
ern office, concrete flooring
not only meets LEED green
standards, but also concrete
floors can be the basis of a
design direction.

“Many white-box projects
We service require remov-
ing carpet adhesives from
concrete floors,” said Mark
Marone, general manager of
Custom Concrete Prep and
Polish. “Architects, designers
and space planners often
ask us to grind and seal the
exposed original concrete
flooring. This creates LEED
certified flooring and a
natural palette onto which
unlimited decorative design
options may be applied,
such as microtoppings.”

Applying a high polish or
decorative microtopping to
an existing concrete floor
can transform the entire
space, all while meeting
Green Building Council’s
LEED requirements, he
said.A


http://www.universalpro.com/
http://www.signatureflip.com/sf01/article.aspx/?i=9808
http://www.crej.com/

WWW.crej.com

Association; USGBC

October 2017 — Property Management Quarterly — Page 23

Build sustainable communities with tech, teamwork

t's hard to believe that winter

is right around the corner.

Here at the U.S. Green Building

Council Colorado, the chang-

ing of the season has us look-
ing back on what we did in 2017 as
well as looking forward.

While we all know that green
construction has a notable impact
on the environmental health of the
state, it has an immense impact on
our economy as well. Between 2015
and 2018, green building in Colo-
rado is expected to contribute an
astounding $24 billion to the gross
domestic product, creating more
than 280,000 jobs and approximate-
ly $16 billion in labor earnings.

In 2016, Colorado moved from
fifth to second place on the list of
the top 10 state for LEED, an annual
ranking that highlights states
throughout the U.S. that made
significant strides in sustainable
building design, construction and
transformation over the past year.
Colorado had a total of 92 LEED
certified projects representing 3.17
gross square feet of certified space
per resident. Furthermore, it is one
of two states to have made the top
10 list every year since 2010, joined
only by Illinois.

e Events and key findings. USGBC
Colorado has always worked on
the principle of partnership and
education, which we accomplished
through a range of events foster-
ing awareness among communities
and individuals. In April, USGBC
Colorado hosted the annual Rocky
Mountain Green conference in Den-
ver, focused on themes of sustain-
ability related to social justice and

human health. The
10th annual con-
ference united over
| 400 participants
including industry
leaders, experts
and professionals
to inspire, connect
and advance sus-
tainable building
within the region.

In August, USGBC
Colorado held its
annual Commer-
cial Real Estate
Institute Forum, this year focusing
on the National Western Center,
which is one of the North Denver
Cornerstone Collaborative projects.
The NDCC is a collection of major
redevelopment projects in the area,
with the goal of building a more
sustainable and connected North
Denver. The Forum was attended by
more than 100 participants and fea-
tured a panel discussion from indi-
viduals involved in the redevelop-
ment. The robust dialogue fostered
a better understanding of future
opportunities for the forum’s par-
ticipants, made up mostly of design,
construction, real estate develop-
ers and building managers, on the
unique elements of regeneration
and how LEED certification will help
meet the overall goals for the NDCC
master plan.

e New technology platforms.
Beyond events that help connect
participants and increase aware-
ness, USGBC began widespread
use of the Arc digital platform.

Arc allows any project — whether a
single building, a community or an

Patti Mason
Director, U.S. Green
Building Council
Colorado, Denver

guards mae
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entire city — to measure improve-
ments and benchmark progress,
providing new and more transpar-
ent ways to share information. LEED
certified buildings can use Arc to
improve and benchmark against
other buildings around them. Exist-
ing buildings that have not certified
can use Arc to identify potential
sustainability improvements to
eventually achieve LEED certifica-
tion.

The green building movement
increasingly relies on technology
and data and is focused primar-
ily on performance. Arc represents
a new era for green building - the
platform takes LEED to the next
level through the shared use of
technology, feedback and recogni-
tion of excellence.

Seventy-two projects across Colo-
rado have enlisted Arc technology,
and 45 of these projects are LEED
certified. Some notable examples
of facilities making use of the tech-
nology are Colorado’s State Capitol
building and the Colorado Conven-
tion Center, both located in Denver.

e State and local leadership. We've
been working to support the Ener-
gize Denver initiative by offering
how to benchmark education and
Energy Star “jam sessions,” which
connect volunteer energy experts
with building managers to answer
questions about complying with
Denver’s new benchmarking ordi-
nance. The ordinance requires
owners of buildings over 25,000 sf
to annually benchmark the build-
ing’s energy use. Over the course of
seven months, close to 200 people
participated in these free trainings

organized by USGBC Colorado.

In addition to the Denver bench-
marking initiative, we are proud to
support Colorado’s continued dedi-
cation to the Paris Climate Agree-
ment. In July, Gov. John Hickenloop-
er announced that the state would
join the U.S. Climate Alliance, and
signed an executive order pledging
to reduce statewide greenhouse gas
emissions in accordance with the
agreement. Fifteen mayors across
the state also pledged to uphold
the specified standards, joining
353 mayors from across the coun-
try who did the same. Committed
cities include Denver, Fort Collins,
Boulder, Breckenridge, Telluride and
Aspen, among others.

* Looking ahead. This was a big
year for us, but we’re even more
excited about the year ahead. We'll
have more collaboration with local
and regional communities, par-
ticularly as we prepare to host the
National Green Schools conference
in partnership with Rocky Mountain
Green, our flagship event scheduled
for May 2-3 in Denver. Additionally,
the implementation of technology,
like Arc, will increase intercon-
nectedness between buildings and
communities to usher in new ways
forward. USGBC Colorado also plans
to place emphasis on projects that
promote indoor air quality and
health, and to continue its com-
mitment to working with all eight
Mountain West communities to
make significant improvements to
the market for green buildings.

We hope you join us in our mis-
sion to make Colorado greener and
healthier!A
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As most people working in com-
mercial real estate are aware, in
late 2016 Denver passed an energy
benchmarking ordinance that applies
to multifamily and commercial build-
ings 25,000 sf or greater. The ordi-
nance requires commercial building
owners to find out the Energy Star
score of their properties and provide
that information to the city. The ordi-
nance is being rolled out in stages.

In 2017, only buildings 50,000 sf or
larger must participate. Beginning
next year, buildings 25,000 sf and
larger also are included. When fully
rolled out, the policy is expected to
cover around 360 million sf of space
annually.

Our research team found a connec-
tion between other cities that have
enacted similar reporting policies and
an uptick in green building adoption
rates. Nine of the top 10 cities on the
index have implemented benchmark-
ing ordinances, and several of those
cities have seen measurable gains in
green building certifications. Overall,
cities with benchmarking policies
have 9 percent more Energy Star and
LEED certified office buildings and 21
percent higher green-certified office
square footage. While the research
notes that it is too early to call it a

definitive correlation, they do plan to
study the link further in the future.

Holding a green building certification
is not only environmentally responsible,
but also it can be leveraged to attract
buyers and tenants. Denver LEED certi-
fied buildings were very active in 2016
with 333 transactions totaling more
than 3.5 million sf. In terms of property
sales, 13 LEED certified office buildings
traded last year, averaging a 20 percent
premium in price per sf. Of the top 25
leases signed in 2016, five occurred
in LEED certified buildings and seven
occurred in Energy Star buildings. The
largest lease signed last year in metro
Denver — a 357,000-sf renewal by a pre-
mier financial services firm downtown
- occurred in an Energy Star building,

Locating your organization in a green-
certified building also is something
companies can leverage with employ-
ees. According to a Nielsen 2014 Corpo-
rate Sustainability report, 67 percent of
respondents indicated that they would
prefer to work for a socially responsible
company. Further, that preference was
strongest among the millennial popula-
tion surveyed. If a company chooses to
invest in a green-certified space, it can
promote that aspect in its recruitment
efforts to potentially gain an advantage
over its competitors.

In addition to Denver’s benchmarking
ordinance, in November Denver voters

Sustainabillity

WWW.crej.com

Denver Total Market Ado

50

ption

Including both Energy Star-labeled and LEED-certified office buildings

£
=

(2]
=

P
=

Percentage Certified

=

_—-"'-—_'_—_—-_—_‘_-

e

=

= # of buildings

2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016

Source: (BRE Research, National Green Building Adoption Index 2017

sq. . of buildings

CBRE

will decide on a new policy called
“The Denver Green Roof Initiative,”
which would require most new
buildings greater than 25,000 sf to
cover at least 20 percent of the roof’s
surface (depending on total building
size) with gardens, solar panels or
other green components. In addition
to new buildings, properties facing
roof replacements also could be sub-
ject to the policy.

It’s too early to say whether the

Green Roof Initiative will pass, but
putting the initiative up for a vote is
indicative of our city’s growing inter-
est in commercial real estate sustain-
ability. At this point, it’s critical that
property owners and property manag-
ers include environmental responsi-
bility in their ongoing dialogue - both
in terms of how to plan around new
policy as well as how to leverage

a building’s green features with
tenants. A

Kagan

Continued from Page 6

fixed-rate financing, which, in combi-
nation with the long duration, provides
certainty to building owners. Addition-
ally, C-PACE interest rates are lower
than other forms of alternative financ-
ing, including mezzanine debt or pre-
ferred equity.

» Construction financing. For property

owners who are either building new
construction or completely retrofitting
a building, having to make burden-
some debt service payments before

a building is fully occupied can be a
financial strain. C-PACE can be struc-
tured with “capitalized” interest pay-
ments, which allow the building to
generate income before the first pay-
ment is due from the property owner.

e Reimbursement. Some projects are
time sensitive, such as roof replace-
ments in the winter or a chiller in
the summer. For proper owners who
do not have the luxury of waiting
for financing before starting the
project, C-PACE can be used to reim-
burse building owners for work that
already is completed, allowing them
to replenish their capital reserves or

free up cash flow.

C-PACE financing represents a
unique and innovative structure that
solves problems facing commercial
property owners while filling the
gaps in traditional financing. It does
not involve any government money
whatsoever and since property taxes
are operating expenses, C-PACE is not
debt. A

Breeden

Continued from Page 10

set your peak demand due to all of
your equipment slamming on at the
same time every morning.

The chart is an example of a
building that was simultaneously
using gas and electric heating in
the winter during morning warm
up, which was setting the demand
charge high. This was a brand new,
third-party commissioned energy-
efficient design, and the manager
could not figure out why the energy
bills were so high. After discover-
ing this issue and making some
programming changes to lock out
electric heat in the morning, the
building owner saved approximate-
ly $3,800 a month, or $20,000 a year
during heating season.

4. Ensure your HVAC isn’t simulta-
neously heating and cooling, which
also is a common issue that goes
unseen in buildings. Check to make
sure your airside economizers are
functioning properly on moderate
days. If you don’t have economizers,
it might not be a bad idea to budget

them into future units so you can
take advantage of the cool outside
air.

If you can, isolate zones - either
with your BAS or with their own
cooling unit - that need special
attention, such as data closets.
Quite a bit of energy is used try-
ing to cool one room while heating
the rest of the building if the zones
aren’t properly isolated.

5. Last, but not least, submetering
your systems (for example, HVAC
vs. lighting, or by different areas in
your building) will help you dig into
where there are issues and oppor-
tunities. Or, at the very least, having
a whole building smart meter tied
into you BAS will help you track
and monitor your energy use every
day in 15-minute increments, rather
than just getting a utility bill once a
month.

There are many strategies out
there, but these are a few to get
started. Hopefully these were help-
ful, and if you have questions on
any of it, there are tons of resources
out here to help.A
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This building was simultaneously using gas and electric heating in the winter during
morning warm up, which was setting the demand charge high. After discovering the
issue and making some programming changes to lock out electric heat in the morning,
the building owner saved approximately $3,800 a month.

Koenig

Continued from Page 12

pan of 15 to 20 years, so your system
really has to be in the 10- to 14-year
mark if you want to explore a con-
version. If your system is more than
15 years old, your best bet is to plan
for a capital expense to replace the
unit.

The converting of refrigerant also

can create issues for potential buyers
of new buildings. In most cases, the
documentation and maintenance
records for equipment is largely lack-
ing from sellers and it is incredibly
important to know if a building’s
system has gone through a conver-
sion. Buyers need to ask what type of
refrigerant systems are in prospec-
tive buildings and perform an analy-

sis of refrigerant if there is reason to
believe a system has been converted
or contaminated.

If you've done the analysis and
determined you have to replace the
system, the next step is working
with a partner who understands the
various options and can help you
develop your financial strategy. Some
owners and managers are using

the Colorado Commercial Property
Assessed Clean Energy program as
an option to perform change outs

of their R22 systems. This strategy
allows for a holistic change out of
systems while still maintaining
positive cash flow but often needs to
occur at the same time as a lighting
retrofit and/or building automation
upgrade. A
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Peppers

Continued from Page 18

agement of the building, the prop-
erty manager of the rental unit, the
building insurance carrier and the
renter’s insurance carrier to bring
the situation to a swift resolution.

Marsik

In summary, there are ways to
avoid delays in the mitigation pro-
cess.

e Have strong wording in the HOA
bylaws, especially when an event in
one particular unit has the potential
to affect other units.

¢ Keep track of where the owners
of the rental units are so you can
contact them in the case of an emer-
gency. In many cases, the owner can
turn control over to a local property
management company if they often
are out of reach - encourage this if

you have rental properties.

¢ Have records on what areas
already have been tested for lead
and asbestos and have come up
clean.

e Maintain a good network of pre-
approved contractors. A

Continued from Page 20

comes through loud and clear - exer-
cising outside lasts longer and can
create greater results than exercising
indoors.

“If outdoor activity encourages
more activity, then it is a good thing,”
said Jacqueline Kerr, a professor
at the University of California, San
Diego, who led a study of older
adults that found outdoor exercising
lasted longer and helped reluctant or
inconsistent exercisers become more
active.

Municipal recreation centers, parks,
schools, multifamily, corporate offices
and senior living communities are
all areas where outdoor fitness areas
are expanding, and not just with
cargo nets and balance beams. There
are remarkable similarities with key
indoor equipment pieces. Apartment
complexes across the country are
plugging in to this unplugged equip-
ment trend and adding a little spir-
ited competition through low-main-
tenance sports and gaming activities
that complement the landscape and
maximize use of green areas, accord-
ing to an article from Property Man-
agement Insider.

The popularity of obstacle course
racing, mud runs and the like has
fueled a greater interest in outdoor
exercise equipment, where the ele-
ments play a part in the fitness
experience, and the tougher the bet-

ter. The range of options for outdoor
fitness equipment is vast - from
balance and stability options that
serve active-aging communities well
to performance and operational
options that can be used to train
more active athletes, first respond-
ers and military personnel. Compa-
nies like Beaver Fit can even package
a boot-camp-worthy outdoor gym
into a cargo container and ship it
anywhere.

From apartment complexes and
corporate campuses to schools
and community recreation centers,
outdoor exercise opportunities are
being considered and built at a rapid
pace. As facilities try to expand to
meet the demands of certain trends
(like functional fitness or obstacle
course training), many do not have
the available space or the flexibility
to adapt an internal space to new
options. It’s expensive and time-con-
suming to expand facilities, so many
are choosing to creatively explore
underutilized outdoor spaces to cre-
ate innovative, compelling outdoor
fitness areas.

Site planners are carving out small
spaces next to well-lit parking lots
to put in a consolidated outdoor
training system or looking at indi-
vidual pieces of equipment that
can populate spots along a paved
trail. This allows you to start with a
few pieces and add on as time and
budget allow. It also helps if the

How well do you know your property?

SBSA can evaluate your property and provide effective solutions
to recurring facility maintenance, repair, and replacement

SBSA helps clients understand the physical and
financial needs by providing:

- Reserve Studies
- Capital Expenditure Plans

- Feasibility Studies

- Property Condition Assessments
- Risk Reserve Analyses

- Home Assessments

www.callSBSA.com

(877) 221-7272

Life Fitness

When outdoor space is limited, some building owners are putting fitness equipment on
the roof, which can provide both security and a compelling view.

equipment is under shade and rain
protection like a shade sail, canopy
or other structure. This will protect
the metal pieces from getting too
hot and reduce exposure to the ele-
ments. In some cases, building own-
ers with limited space are putting
outdoor fitness spaces on the roof,
which can provide both security and
a compelling view.

To properly install and secure
outdoor fitness equipment for long-
term use, concrete footings are
required to ensure a long-standing
hold of each base, and outdoor fit-

REPAIR - RE-SIDE -

ness flooring often is considered to
absorb the impact from jumps and
landings (for other pieces of equip-
ment like balancing bars or plyomet-
ric boxes), which helps protect an
athlete’s joints.

Having an outdoor fitness area
with durable, quality equipment is
an evident and popular way to pro-
mote wellness across the communi-
ty, and it’s a benefit that many com-
munity members are seeking out,
using and appreciating, especially in
outdoor-lifestyle embracing commu-
nities across the state of Colorado.A
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Property Management News

Stream Realty Partners wins Colorado Judicial Department. contract

Stream Realty Partners
announced that its Denver office
was awarded a property manage-
ment contract by the Colorado
Judicial Department for the Ralph L.
Carr Judicial Center.

The State of Colorado Judicial
Department selected Stream Denver
to provide asset, property and facili-
ties management services for the
judicial center. The judicial complex
is unique for state facilities as fin-
ishes and mechanical components
are comparable to any Class AA
asset in the current commercial real
estate market.

“We’re honored to be awarded
the opportunity to showcase our
expertise in providing management
services for this distinguished and
unparalleled property,” said Tom
Bahn, senior vice president, prop-
erty management for Stream Realty
Partners.

Located at 1300 Broadway
and 2 E. 14th Ave. in Denver, the
695,768-square-foot Ralph L. Carr
Judicial Center consists of one level
of below-grade parking, 250,000 sf
of storage areas, a four-story courts
building with two appellate hear-
ing rooms, and one Colorado State
Supreme Court courtroom. Addi-
tionally, the complex includes a
13-story office building.

The office building houses state
agencies that include, but not lim-
ited to, the Office of the Attorney
General, Office of the Child’s Repre-
sentative, Office of the State Public
Defender, Attorney Regulation Office
and the Office of the State Court
Administrator, as well as shared
conference rooms and general
building support spaces. Common
building areas include a Supreme
Court law library, learning center,
fitness facility, 20,000-sf of shared

meeting spaces, a data center, more
than 400 off-site parking spaces,
an above-grade parking structure,
bicycle storage facility, and mail and
copy handling services.

Stream’s Denver office continues
to expand its property portfolio in
the Rocky Mountain region hav-

Ralph L. Carr Judicial Center in downtown Denver

ing added more than 1.7 million sf
of managed office and industrial
projects to date, including more
than 478,000 sf of industrial space
in recent weeks. In a one-week span
this summer, Stream added approx-
imately 1.2 million sf of managed
assets.A
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