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by Jill Jamieson-Nichols
Granite Place at Village 

Center set a new high-water 
mark for southeast suburban 
office product at a sales price 
of $423.78 per square foot.

Arapahoe County records 
show Crestone Partners and 
an institutional partner paid 
$126.95 million for the newly 
completed Class AA building, 
a speculative project that was 
fully leased prior to delivery.

Granite Properties and Con-
fluent Development, which 
developed the 299,568-sf 
Granite Place, now are looking 
at the possibility of developing 
a twin building, which would 
be about the same size.

Granite Place at Village Cen-
ter is a 10-story, LEED certi-
fied building at 6175 S. Willow 
Drive in Greenwood Village. 
It’s a five-minute walk from 
the Arapahoe at Village Center 
light-rail station and was 100 
percent preleased to Charter 
Communications and CSG 
International.

The previous record sales 
price for suburban Denver 
office building was $414 per 
sf, set with the sale of CoBank 
Center, also in Greenwood Vil-
lage, in late 2015. 

Although Granite Place at 
Village Center is a sizeable 

asset for the southeast subur-
ban office submarket, there 
was “strong” interest from 

investors, 
including 
foreign cap-
ital, accord-
ing to 
Stephanie 
Lawrence, 
senior man-
aging direc-
tor of Gran-
ite Denver.

CBRE brokers Tim Richey, 
Mike Winn, Jeff Shell, Chad 
Flynn and Jenny Knowlton 
handled the sale.

A Holliday Fenoglio Fowler 
LP team led by Senior Man-
aging Director Eric Tupler 
arranged $70.68 million in 
financing for the acquisition. 
Principal Real Estate Investors 
provided the six-year, fixed-
rate, interest-only loan.

Designed by Open Studio 
Architecture, Granite Place at 

Village Center has a large com-
munity area on the ground 
floor where employees can 
work and socialize, and show-
cases art by local artists. It also 
has full-height glass, provid-
ing plentiful natural light and 
mountain views. There also 
are conference facilities with 
a boardroom, large training 
room and prefunction stag-
ing area, a gym-quality fitness 
center with showers and lock-
er rooms, a full-service café, 
an acre of outdoor common 
space and an adjacent park-
ing garage, shared with the 
Regional Transportation Dis-
trict, that accommodates more 
than 1,000 cars.

“That Granite Place was 
100 percent leased six months 
before completion speaks to 
the high-quality workplace 
environment that Granite 
and Confluent are known for 
developing as well as how 
active and desirable the Den-
ver southeast market is,” said 
Lawrence. 

“Companies are drawn to 
the Village Center area for 
its diverse workforce and its 
proximity to light rail and 
retail amenities, driving the 
demand for premier office 

Granite Place achieves record price per sf

by Jennifer Hayes
Oak Coast Properties 

picked up its seventh metro 
Denver acquisition – boost-
ing its local portfolio to 
more than 3,000 units – with 
its purchase of Aurora Hills 
Apartments.

The Los Angeles-based 
developer, owner and man-
ager of multifamily and 
hotel properties paid $96 
million for the 600-unit 
property at 11850 E. Maple 
Ave. in Aurora – its fourth 
property in the Aurora sub-
market. 

“With the purchase of 
Aurora Hills Apartments, 
our regional portfolio has 
now reached 3,600 apart-
ment units in the Denver 
region alone,” said Phillip 
Nahas, Oak Coast Proper-
ties’ managing partner. 
“Population growth here 
is surging as employment 

opportunities expand and 
overall quality of life factors 
remain highly appealing to 
many.

“This area benefits from 
incredible employment 
opportunities, however, 
those opportunities are 
drawing a number of people 
to the region, which con-
tinues to amplify pressure 
on regional housing stock,” 
he added. “There is a clear 
need for better apartment 
options and we have sought 
to help alleviate some of this 
demand by acquiring qual-
ity communities and mak-
ing improvements to them.”

Built in three phases 
between 1970 and 1974, 
Aurora Hills recently under-
went a renovation to a 
number of its units. How-
ever, Oak Coast Properties 
is planning an additional 
$2.5 million in upgrades, 

which will include exterior 
repairs, roof maintenance 
and moisture protection, 
amenity improvements and 
additional work on mechan-
ical, electrical and plumbing 
systems. 

“We do have some 
deferred maintenance to 
take care of due to the ‘70s 
vintage but we also want to 
add amenities and spruce 

Oak Coast buys Aurora Hills for $96M

Granite Place at Village Center was built on a speculative basis and 
was 100 percent preleased six months before completion.

Stephanie 
Lawrence Please see Granite, Page 44

Oak Coast Properties picked up its seventh metro Denver and fourth 
Aurora property with its purchase of the Aurora Hills Apartments. 

Please see Aurora, Page 44
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Office

by Jill Jamieson-Nichols
DPC Development Co. did 

some heavy lifting at the Cher-
ry Tower office building but 
left some value on the table 
when it sold the building for 
$28.93 million.

Albuquerque, New Mexico-
based Goodman Realty Group 
will continue updating the 
prominent 226,185-square-foot 
tower at 950 S. Cherry St. in 
Denver, which has upside in 
rents and increased occupancy.  

“We’re going to be doing 
quite a bit of upgrading, mak-
ing it very contemporary and 
hip,” said Goodman Realty 
founder and CEO Gary Good-
man. Goodman intends to 
make the building more invit-
ing with a new entry canopy 
and 10-foot porcelain tiles on 
the exterior. There also will be 
HVAC work, and additional 
improvements to the lobbies, 
hallways and common areas.

DPC Development bought 
Cherry Tower, located in the 
Glendale area, for $21.2 million 
in 2014 and repositioned the 
building by making approxi-
mately $1.4 million worth of 
repairs to the parking deck; 
turning a well-lit and unused 
lower-level law library into 
tenant space, and leasing that 
up; and redoing the lobby and 

common areas. It also added a 
conference room, modern café 
and “first-class” gym – “all the 
amenities that today’s office 
buildings require and that ten-
ants are looking for,” said DPC 
Development Co. President 
Chris King.

“It’s a very good building. 
It’s just a great location and 
really a strong presentation in 
the market. If you’re sitting at 
Infinity Park, you look right 
at that building, so everybody 
knows where it is. It was a 
good building to own. We liked 
it a lot, and I think it made a 
nice statement about our com-
pany.”

Greenwood Village-based 
DPC achieved “about 85 per-
cent of our business plan,” 
King said. The company typi-
cally holds assets for three to 
four years and was nearing 
that time frame. “We renewed 
a bunch of tenants. The aver-
age rent in the building was 
still well below market, and 
so we felt like we were selling 
this asset to a new buyer with 
upside in rents,” said King. 

“We had a great response 
from both private capital 
groups as well as institutional 
groups, so we had no short-
age of interest,” said Cushman 
& Wakefield Director James 

Brady, who listed the build-
ing for sale with Cushman & 
Wakefield Managing Direc-
tor R.C. Myles and Associate 
Campbell Davis. 

Cherry Tower’s largest tenants 
include Fidelity National Title and 
the law firm of Leventhal & Puga. 
Occupancy from the time of listing 
to sale rose from 78 to 82 percent. 

“It as a true value-add office 
opportunity in Denver,” said 
Brady. “Not a lot of those come 
up in our market because the 
fundamentals are so good, but 
we had in-place rents that were 
20 percent below market and 
value add through the lease-up 
of the vacancies.”

“It was a competitive bid pro-
cess,” King added. “We had a 
number of offers, and Goodman 
was really well qualified and 
presented themselves well. No 
doubt they know what they’re 
doing. I think they’ll do a really 
good job with the building,” he 
said.

Goodman said his company 
intends to expand its presence in 
Denver and is attracted to sub-
markets near downtown.

“Downtowns everywhere are 
on fire, but they’re getting very 
expensive, heavily congested, 
and you’ve got markets right out-
side downtown like the Cherry 
Creek and Glendale submarkets 
that still have an urban feel, are 
very close to downtown, but less 
congested and less pricey,” he 
said. 

The company owns two other 
Colorado assets: Pine Creek Vil-
lage Center, a mixed-use prop-
erty in Colorado Springs, and 
Hoffman Heights Shopping Cen-
ter in Aurora.▲

Cherry Tower to continue to blossom under new ownership

DPC Development Co. added value at Cherry Tower and left the new 
owner with an opportunity to build on that.
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by Jill Jamieson-Nichols
Kaiser Permanente’s acqui-

sition of 210,848 square feet of 
office space in Aurora was driven 
by cost savings and efficiencies, 
according to the company’s real 
estate manager.

Kaiser bought Waterpark II and 
III at 2350 and 2550 S. Parker 
Road for $25.32 million, accord-

ing to public records. The health 
care provider operates in about 60 
percent of the space in the Class 
A buildings, which sit next to 
Waterpark I, a 194,000-sf building 
Kaiser owns and occupies.

“We’ve gradually expanded 
into space in those two buildings, 
and when the opportunity came 
up to purchase, we sat back and 
looked at our long-term plans. 

It just made sense to move for-
ward with the purchase rather 
than continue to lease,” said Jim 
Bergman, Kaiser Permanente real 
estate manager. 

“We’d rather focus our funds 
on health care and health care 
facilities, so anytime we can save 
money through our real estate, 
especially our administrative real 
estate portfolio, we’re going to try 

to do that.”
In addition, “We’ve been try-

ing to consolidate into one main 
campus for a long time,” said 
Bergman, citing efficiencies of 
having administrative functions 
in a single location.

The Waterpark buildings 
provide a campus setting with 
outdoor seating, walkways and 
water features. They were built 

in 1982 and 1984, and renovated 
in 2014. The buildings are Energy 
Star certified. Matrix Group Inc., 
which bought the buildings for 
$14 million in 2010, was the seller.

Waterpark II and III were 97.2 
percent occupied at the time of 
the sale. Tenants include AT&T, 
Wells Fargo and BonaKemi USA, 

Waterpark II & III are a long-term strategy for Kaiser

by Jill Jamieson-Nichols
Cress Capital acquired a promi-

nent office building on the Union 
Boulevard corridor in Lakewood 
with plans for a nearly $1 mil-
lion capital campaign to include a 
new tenant amenity center.

The Newport Beach, California, 
investor bought Union Tower, a 
210,000-square-foot building at 
165 S. Union Blvd., from TA Real-
ty in a $25.25 million off-market 
deal. TA Realty had owned the 
building since 2010 and in 2016 
began a renovation that included 
updating the lobbies and sever-
al floors. Cress plans to pick up 
where TA left off and will add an 
amenity center featuring a ten-
ant lounge, gym and conference 
center.

“Union Tower is one of the top 
office assets in West Denver,” said 
Tom Parnell, a partner in Cress 

Capital. “The new amenity center 
will be a true differentiator, put-
ting the building in a class of its 
own among the competition.”

“We see a lot of potential in the 
West Denver submarket,” added 
Parnell. “With downtown rents 
rising and commute times wors-
ening, it’s a market in which we 
are seeing increased attention and 
expect to see substantial growth.”

Union Tower is a 10-story build-
ing within a short walk of the 
Federal Center light-rail station. It 
is surrounded by restaurants and 
sits next to a newly built luxury 
apartment building. 

“With so many walkable ame-
nities, including more than two 
dozen restaurants, the light-rail 
stop and the new Beacon85 apart-
ment building, Union Boulevard 
is unique for a suburban office 
location,” said Parnell. “We’re 
seeing more demand from office 

tenants for these types of ameni-
ties, particularly when moving 
outside of downtown.”

Constructed in 1982, Union 
Tower was 51 percent occupied at 

the time of the sale.
A couple of large tenants, 

Enserca Engineering and Maptek, 
vacated the top two floors over 
the last couple of years. Michael 

Baker International, the largest 
existing tenant, recently signed a 
long-term lease for the building’s 
top floor. New West Physicians 
and Cherokee National Business 
also are among multiple tenants 
in the building.

Parnell said Union Tower has 
seen interest from tenants repre-
senting a wide range of indus-
tries, including law, business 
services, engineering and tech-
nology. “Often, executives and 
employees live on the west side 
of town, making Union Boule-
vard an ideal and logical place 
to commute, especially given it is 
still less than 15 minutes to down-
town Denver,” he said.

CBRE’s Mike Winn, Tim Richey 
and Chad Flynn represented TA 
Realty in the sale of Union Tower. 
The building is the second office 

Cress Capital buys Union Tower, will continue upgrades

Cress Capital will continue renovations at Union Tower and add a tenant 
amenity center with a tenant lounge, gym and conference center.

Please see Union Tower, Page 44

Please see Kaiser, Page 44
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Office

by Jill Jamieson-Nichols
San Francisco-based Graham 

Street Realty added to its Denver 
portfolio with a pair of Englewood 
office buildings.

Pyramid Pointe, a 
120,279-square-foot building at 
9777 Pyramid Court in Meridian 
International Business Center, and 
384 Inverness, a 51,523-sf build-
ing in Inverness Business Park, 
sold for $19.4 million. Westcore 
Properties and American Realty 
Advisors sold the properties in a 
deal handled by Newmark Knight 
Frank Executive Managing Direc-
tors Riki Hashimoto and Dan 
Grooters.

“We are excited about these 
new acquisitions, which are well-
located relative to the new locus 
of executive and workforce hous-
ing in the southeast corridor, and 
we look forward to the opportu-
nity to lease near-term rollover 
in a strong market,” said David 
Messing, Graham Street Realty co-
managing principal.

Pyramid Pointe, built in 1995, is 
a three-story building that was 98 
percent leased at the time of the 
sale. State Farm has a lease for 1 

½ floors that runs through the end 
of 2018; however, it is vacating the 
space. 

“These types of buildings that 
have some contractual income still 
in place yet a value-add compo-
nent to them are quite intriguing 
in the marketplace,” Hashimoto 
said. 

The building has a conference 
room and fitness center. Suites 
range from 1,000 to 40,000 sf. GSR 
plans “incremental” upgrades to 
the property.

The building at 384 Inverness, 
built in 1985, offers smaller-format 
office space and a two-story atri-
um lobby. It has about 20 tenants, 
and occupancy was 96.4 percent at 
the time of closing. 

Graham Street Realty plans to 
improve the property’s landscap-
ing and lobby finishes and per-
form parking lot maintenance. 

Both buildings offer access to 
retail, light-rail stations and recre-
ational amenities.

“We had owned those proper-

ties with our partner for sever-
al years, the fund was winding 
down and we felt that those prop-
erties were ripe for sale,” said John 
Fefley, Westcore senior director in 
Denver. “But it was not without 
bittersweet feelings because the 
Westcore team had worked on 
those properties since 2001, going 
all the way back to the previous 
ownership of Mack-Cali,” he said.

Fefley said Westcore was pleased 
with the price of the transaction as 
well as the buyer. The company 
continues to look for office and 
industrial acquisition opportuni-
ties in the Denver metro area and 
along the Front Range.

Hashimoto said Pyramid Pointe 
and 384 Inverness were offered 
as a portfolio along with a couple 
of other buildings the ownership 
was looking to sell, “So, we had 
single building offers and port-
folio-type offers. These were the 
two that made the most sense to 
transact together,” he said. 

Both private and institutional 
capital looked at the offering.

Pyramid Pointe and 384 
Inverness were the second set of 
assets Graham Street Realty pur-
chased in the Denver metro area 

in the past 12 months. It bought 
Aurora Corporate Plaza, a three-
building property, and Corporate 
25 in Centennial in a combined 
$34 million transaction in late 2016.

Graham Street Realty is a private 
commercial real estate investment 
firm with assets in the Western 
United States. It focuses on val-
ue-add multitenant office invest-
ments.

Other News
■ Wells Fargo Bank NA sold 

a 28,012-square-foot office build-
ing at 10288 W. Chatfield Ave. in 
Littleton to Chatfield Capital LLC 
for $1.77 million.

Wells Fargo leased back approx-
imately 4,800 sf from the Denver 
investor who acquired the asset.

The three-story building was 
built in 1985 and was about 72 
percent occupied at the time of 
the sale. It’s located just off South 
Kipling Parkway, at the east entry 
to Ken Caryl Business Park. 

Jim Taylor and Randy Hughes 
of Fuller Real Estate were the 
listing brokers. John Becker and 
Mike Haley, also of Fuller, repre-
sented the buyer.▲

Graham Street Realty buys 2nd set of metro buildings

by Jill Jamieson-Nichols
A 152,000-square-foot 

headquarters deal will bring 
preleasing at 1144 Fifteenth 
Street to 65 percent, well 
ahead of what its developer 
anticipated at this point in 
time.

Chipotle Mexican Grill 
signed a 15-year lease for 
floors 20 through 24 of the 
671,101-sf tower. The build-
ing will accommodate all 
450 Denver-based Chipotle 
employees in a single loca-
tion.

“Chipotle first started 
in Denver almost 25 years 
ago as a single restaurant on 
Evans Avenue, across from 
the University of Denver. 
Today, we have more than 
3,500 restaurants and more 
than 450 people who work 
out of our main office. Our 
roots are here, and this con-
temporary, collaborative and 
modern space will position 
us to look ahead to the next 
25 years,” Chipotle founder, 
Chairman and CEO Steve Ells 
said in an announcement.

“Chipotle is a company 
that is respected and admired 
nationwide, and we are 
proud to add them to our 
impressive tenant roster,” 
said Hines Senior Managing 
Director Jay Despard. “We 
know that 1144 Fifteenth will 
offer them the best amenities 
and resources they need to 
build a collaborative, open 

and scalable workplace for 
their employees.”

Todd Roebken and Greg 
Bante of Savills Studley 
represented Chipotle in the 
transaction. Jamie Roupp of 
JLL represented Hines.

Other tenants that have 
preleased space at 1144 Fif-
teenth include Gates Corp., 
Greenberg Traurig LLP, Optiv 
Security and Unicom Capital. 
Most are relocating within 
the Denver market.

Leasing activity at 1144 Fif-
teenth increased significantly 
as soon as tenants were able 
to begin walking various 
floors of the building, accord-
ing to Despard, who said pre-
leasing is about a year ahead 
of where Hines expected it to 
be. The building will be com-
pleted this quarter.

Chipotle’s space will fea-
ture a large employee lobby 
and social area with a grand 
staircase that connects two of 
the floors. Move-in is slated 
for late 2018.

Pickard Chilton designed 
1144 Fifteenth, which 
includes efficient floor plates, 
10-foot floor-to-ceiling win-
dows with unobstructed 
mountain and city views, 
and three outdoor terraces. 
The building will have des-
ignation dispatch elevators, 
a great room-style collabora-
tion center, a 5,500-sf gym 
and auto detailing service in 
the parking garage.▲

Preleasing at new 
tower on fast track 

by Jill Jamieson-Nichols
A 1031 exchange buyer paid 

$3.3 million, or $274.29 per square 
foot, for a newly renovated single-
tenant office building in Golden.

Four Corners Petroleum, an oil 
and gas investment firm, recently 
signed a seven-year triple-net 
lease on the property, located at 
607 19th St. The two-story build-
ing comprises 12,031 sf.

The buyer, DS Real Estate LLC, 
was exchanging out of a Long-
mont RV property. The seller 
was Golden Investment Property 
LLC, which updated the 1985-
built building after acquiring it 
for $2.45 million just over a year 
ago.

“The property had been reno-
vated beautifully and completely 
brought up to new office stan-
dards,” said Brett MacDougall 
of Unique Properties LLC-TCN 
Worldwide, who represented the 
buyer with Unique Properties’ 
Marc Lippitt. MacDougall said 
the buyer “really likes the Gold-
en market and saw it as a great 
opportunity to purchase a nice 
property.”

The building is located just out-
side of downtown Golden, three 
blocks from the Colorado School 
of Mines campus. The buyer also 
liked that the city’s vacancy rate 
is relatively low (10.6 percent, 
according to CoStar) as well as 
the property’s flexibility.

“It’s currently leased as a sin-
gle-tenant building but has a floor 
plan that lends itself to being any-
where from one to four tenants,” 
MacDougall commented. There 
also is a “quasi-retail” opportu-
nity on the ground floor, so, “We 
thought it would be great for 
any of those uses,” he said, add-
ing there also is future redevel-
opment potential for the build-
ing, which sits at the busy 19th 
and Ford street intersection and 
is right across from a high-end 
brownstone development that’s 
under construction.

Matt Call and Matt Kulbe of 
NavPoint Real Estate Group 
represented the seller in the 
transaction.▲

Newly renovated Golden office 
building trades for $3.3 million

Pyramid Pointe is located in Meridian International Business Center.

The building at 607 19th St. in Golden was renovated in recent months and is 100 percent leased to a single tenant.

http://www.signatureflip.com/sf01/article.aspx/?i=10096
http://www.signatureflip.com/sf01/article.aspx/?i=10097
http://www.signatureflip.com/sf01/article.aspx/?i=10098
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P I N N A C L E  R E A L  E S T A T E  A D V I S O R S

FOR SALE | $5,220,000
2424 US Highway 6 | Grand Junction, CO

FOR SALE | $1,800,000
2870 & 2864 Colorado Boulevard | Denver, CO

FOR SALE | $4,200,000
2952 Downing Street | Denver, CO

FOR SALE | $5,300,000
511 Broadway | Denver, CO

FOR SALE | $1,925,000
556 Village Square Lane | Castle Rock, CO

303.962.9555
One Broadway Suite A300 | Denver CO 80203
www.PinnacleREA.com

Delivering innovative real estate solutions that are client-centric and relationship-focused

Paul Schneider 303.962.9535

Chris Student 303.962.9575 | Jules Hochman 303.962.9533 | Justin Brockman  303.962.9553

Tom Ethington 303.962.9538 | Rob Edwards 303.962.9557 | Brandon Gayeski 720.638.5414

Chris Student 303.962.9575 | Jules Hochman 303.962.9533 | Justin Brockman  303.962.9553

David Barocas  720.638.5411   |   Jeff Johnson  303.962.9556

COMMERCIAL
REAL ESTATE IN DENVER - FEATURED PROPERTIES

• Corporate guaranteed lease
• NNN + percentage sales lease
• Part of Mesa Mall – region’s largest shopping center
• E-Commerce resistant tenant

• Short term leases and under market rents for immediate value add
• Park Hill Neighborhood
• Very strong demographics: $99,076 average household income within 1-mile 
•  High traf c counts: over 53,000 vehicles per day on Colorado Blvd

• $177,378 three mile average household income
• Quick I-25 access
• Three tenant building with drive-thru
• Diverse mix of service and restaurant tenants

•  Adjacent to the 30th & Downing light rail stop with direct access to mass transit
• 21,980 sf rectangular lot with approximate dimensions of +/- 160’ X 138’
• Located in the revitalized Five Points Neighborhood
• Full, four-way vehicle movement

• 26,429 SF of ce/retail space on Broadway
• Completely renovated in 2007
• 20 parking spaces in basement garage
• True Central Denver location

http://www.pinnaclerea.com/
http://www.crej.com/
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Industrial

by Jill Jamieson-Nichols
Cherry Creek School District 

picked up an 88,238-square-foot 
industrial property on 10.5 acres in 
Centennial for $8.25 million.

The district bought the property 
at 14603 E. Fremont Ave. in Cen-
tennial from Bow River Capital 
Partners. Bow River repositioned 
and rezoned the site after buying 
it from Conmed, a medical tech-
nology manufacturer, in 2016. The 
rezoning allows the site to be sub-
divided and also permits approxi-
mately 77,000 sf of outside storage, 
which is difficult to find in the 
southeast industrial submarket.

Cherry Creek School District 
said the site, which is central 
to its operations, may be used 
to consolidate storage and to 
support its food and nutrition, 
and homeschool services. It is 
located approximately a half-
mile south of the Arapahoe and 
Jordan road interchange, near 

Centennial Airport.
Daniel Close, vice president in 

CBRE Industrial and Logistics Ser-
vices, said, “14603 E. Fremont is a 
unique property that provided a 

range of opportunities for different 
users. The combination of a mas-
sive site, plentiful parking, high-
end office finishes, clean room 
and highly sought-after outdoor 

storage, which could one day be 
leveraged for expansion, all con-
tributed to Bow River achieving 
a nice return on its investment in 
a relatively short period of time.”

“Bow River saw an opportunity 
to take a vacant building and use 
our experience and expertise to 
create value for future tenants and 
owners, and now a great organi-
zation, the Cherry Creek School 
District, has the opportunity to 
benefit from our repositioning of 
the property,” said Nick Koncilja, 
Bow River Capital Partners vice 
president of real estate. 

Close and Matt Kawulok of 
CBRE Industrial & Logistics Ser-
vices in Denver represented Bow 
River Capital in the transaction.

The multitenant office/ware-
house building, which has poten-
tial for three tenants, was built 
in 1989 and expanded in 2009. 
About 38 percent of the building is 
designed for office use. The ware-
house areas have 12- to 22-foot 
clear heights and dock-high load-
ing. The entire interior is climate 
controlled, and the property also 
offers a large parking area.▲

School district pays $8.25 million for repositioned property

by Jill Jamieson-Nichols
In the wake of “mind-boggling” 

change around the National West-
ern Complex, a businessman 
sold a 40,530-square-foot indus-
trial building on 4.29 acres in the 
neighborhood for a record $175.18 
per sf.

“It was an incredible oppor-

tunity, I’ll just put it that way,” 
commented George Medley of GI 
Investments LLC, who sold the 
site at 4920 N. Washington St. in 
Denver to an affiliate of Alberta 
Development Partners for $7.1 
million.

Denver Scrap Metal Recycling, 
owned by Medley and his wife, 

completed a lengthy leaseback 
for the property, where the busi-
ness has been located since 2009. 
“We’re going to stick around for 
awhile. We’re not going anywhere 
in terms of our business,” Medley 
said, adding the company eventu-
ally will relocate. 

“The National Western Stock 

Show redevelopment has trig-
gered the next genre of transfor-
mation for the National Western 
neighborhood, and the sale of the 
older, Class C industrial asset at 
4920 N. Washington for record-
level pricing per square foot indi-
cates the high demand for redevel-
opment opportunities in the area,” 

said Newmark Knight Frank 
Managing Director Russell Gru-
ber, who represented GI Invest-
ments in the transaction. 

Gruber said there was “fierce 
competition” for the asset, which 
has frontage on Washington Street. 
“Now that much of the vacant 
land is off the market, the next 

Site near National Western trades at record $175.18 per sf

Bow River Capital Partners repositioned the property at 14603 E. Fremont Ave. in Centennial after acquiring it 
just over a year ago.

https://firstexchange.com/
http://www.signatureflip.com/sf01/article.aspx/?i=10099
http://www.signatureflip.com/sf01/article.aspx/?i=10100
http://www.crej.com/
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Industrial

spencerfane.com

© 2017 Spencer Fane LLP | The choice of a lawyer is an important decision and should not be based solely on advertisements.

Where your business leaders 
work with our business leaders

The Real Estate attorneys at Spencer Fane are 
experienced in helping real estate owners and 
developers purchase, sell, exchange, develop, 
build and finance properties through both 
private and public funds.

You can reach us at either of our o�ces in downtown Denver:

Wells Fargo
1700 Lincoln Street, Suite 2000
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Republic Plaza
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Site near National Western trades at record $175.18 per sf

level of opportunity will focus on 
older, antiquated industrial real 
estate, especially ones located on 
larger land parcels and with a larg-
er-than-average footprint.”

Denver’s nearby River North 
neighborhood has been a hotbed 
of investor activity, but Gruber 
said opportunities there have 
dwindled. “RiNo does not have 
any industrial buildings for sale 
that are larger than 30,000 square 
feet, while the National Western 
neighborhood currently offers six 
industrial buildings for sale that 
are more than 30,000 square feet. 
This is a significant difference that 
will further spur activity in the 
National Western neighborhood,” 
he said.

“Denver is booming, both eco-
nomically and culturally,” com-
mented Medley. “This is an oppor-
tunity to redevelop this industrial 
space for a new use in line with the 
transforming National Western 
neighborhood’s rapid growth.”

Emily Klimas of SullivanHayes 
Brokerage represented the buyer 
in the transaction.

Other News
■ Precision Equipment Place-

ment, also known as PEPMOVE, 
signed a five-year lease for 44,264 
square feet of Class B warehouse 
space at 14603 E. Moncrieff Place 
in Moncrieff Business Center 
in Denver. The space is nearly 

twice as large as the company’s 
previous location.

Moncrieff Business Center is 
located just off Interstates 70 and 
225 in northeast Denver.

“PEPMOVE, similar to many 
industrial tenants in Denver, 
continues to grow in one of the 
nation’s most flourishing indus-
trial markets. Their growth is 
a testament to the strong mar-
ket fundamentals and indicates 
Denver is still a growing mar-
ket and will long need users 
like PEPMOVE as they fall right 
in line with Denver’s average 
industrial tenant size,” said JLL 
broker Jason White.

“In addition to expanding 
their operations, PEPMOVE also 

wanted to secure a location that 
would allow the company to 
more efficiently serve its client 
base. Moncrieff Business Center 
places them next to two major 
interstates, with quick access 
in all directions,” said White, 
who represented the tenant with 
JLL’s Nick Steitz.

PEPMOVE focuses on deliv-
ery, installation and storage of 
high-value, sensitive electronics 
or large equipment such as copi-
ers, medical equipment, servers, 
gun safes, fitness equipment and 
heavy industrial equipment.

Etkin Johnson Real Estate 
Partners owns Moncrieff Busi-
ness Center.

■ Namaste Solar purchased 
a 24,427-sf industrial building at 
888 Federal Blvd. in Denver from 
Sun Valley Ecodistrict Trust for 
$2.48 million.

The building, which for many 
years housed Reed Art & Imag-
ing, was vacant at the time of 
the sale.

Dorit Fisher, Hayden 
Hirschfeld and Joey Gargotto 
of NAI Shames Makovsky rep-
resented Sun Valley Ecodistrict 
in the sale.

Tanner Mason and Jeff 
Mason of Benchmark Commer-
cial LLC represented Namaste 
Solar, which currently occupies 
two locations across the street 
from one another in the River 
North Art District. 

“They have had strong growth 
and needed a more efficient 
operation under one Denver 

roof,” said Tanner Mason. Mason 
said Namaste intends to be a 
long-term partner in the Sun 
Valley neighborhood and make 
the “significant investment” in 
improvements the building 
needs. The property will house 
the company’s warehouse and 
office operations.

■ United States Building Sup-
ply Inc. leased 35,000 sf of high-
cube warehouse space at Com-
merce Business Park, Building 
6, 485 E. 52rd Ave., Unit B, in 
Denver.

John V. Propp of John Propp 
Commercial Group represented 
the tenant in the lease of the first-
generation space. 

According to Propp, United 
States Building Supply owns a 
nearby building at Interstate 70 
and Quebec Street and needed 
additional space. The company 
sometimes buys “huge” loads 
of inventory to get lower pric-
ing and needed space to store 
that inventory. It plans to build 
a 5,000-sf showroom at the loca-
tion, Propp said. 

■ Cold Warehouse LLC, man-
aged by a Denver investor, pur-
chased a 13,550-sf freezer/cooler 
building at 9355 Elm Court in 
Federal Heights for $1.4 million.

The building is net-leased to 
Epicurean Butter, according to 
Jeff Kummer of Altitude Com-
mercial Realty. Altitude Com-
mercial represented the seller, 
GSL Group Inc.▲

The property at 4920 N. Washington in Denver is next to the National Western Stock Show Complex. 

http://www.spencerfane.com/
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Boulder Denver Northern Colorado Laramie
303.440.0399 303.830.1120 970.352.1700 307.755.1040

Value-Add Approach.  Results Oriented.
  

ACM’s real estate experts assist growing companies
in creating tax and accounting efficiencies.

www.acmllp.com

by Jennifer Hayes
Inland Real Estate Acquisitions 

Inc. continues its acquisition of 
Denver area apartment commu-
nities, most recently with its pur-
chase of the Union West Apart-
ments. 

Inland paid $81 million, or more 
than $303,000 per unit, for the 267-
unit community at 35 Van Gordon 
St. in Lakewood. 

The price per unit, noted Dan 
Woodward of CBRE, was sig-
nificant as not a lot of suburban 
apartment communities are able 
to achieve the $300,000-per-unit 
threshold as well as rents that are 
close to $2 per square foot.

Woodward, along with CBRE’s 
David Potarf and Matt Barnett, 
all members of the CBRE Capi-
tal Markets, Colorado Multifam-
ily Investment Properties group, 
listed the community, which was 
completed in 2016.

At the time of sale, it was 95 per-
cent occupied.

Union West features a mix 
of studio, one-, two- and three-
bedroom units. Amenities at 
the property include units with 
42-inch cabinets, quartz counter-
tops, dual vanity sinks, kitchen 
pantries, views of the mountains 
and downtown, and washers and 
dryers. 

The community also includes a 
fitness center, yoga studio, heated 
leisure pool, hot tub, pet washing 

station, ski maintenance station, 
beer and wine taps and its eas-
ily walkable to the entire Union 
Square area.

Confluence Cos. sold the com-
munity, just south of U.S. High-
way 6 and within a half-mile of the 
Federal Center light-rail station. 

Other News
■ Pinnacle Real Estate Advi-

sors LLC sold a 41-unit multifam-
ily property in Denver for $6.6 
million, or $160,976 per unit.

The community, built in 1963, is 
located at 2920 W. 32nd Ave., just 
east of Federal Boulevard in the 

Highland neighborhood.
Josh Newell of the Newell 

Team with Pinnacle represented 
the unnamed buyer. 

“This was the perfect 1031 
exchange scenario for the buyer as 
we sold their stabilized asset in the 
suburbs and found this value-add 
trade opportunity,” stated Newell.

Jeff Johnson, co-founder of Pin-
nacle and with the Johnson Ritter 
Team, represented the seller in the 
transaction. 

“The property is currently 100 
percent occupied by tenants with 
Section 8 vouchers, but there is no 
income restriction in place, so the 
new owner is able to reposition 

the property in the future if they so 
choose,” said Johnson.

■ A local buyer picked up a 
Lakewood apartment property for 
$4.15 million, or $172,917 per unit.

The 24-unit building at 915 Carr 
St. was built in 1968. 

It features large units and 
“ample” off-street parking. 

Bart Thompson and Josh New-
ell of the Newell Team at Pinnacle 
Real Estate Advisors LLC repre-
sented the buyer. 

“Bart and I were able to plug 
a local buyer in a 1031 exchange 
into this asset in order to satisfy 

what had been a lengthy search,” 
stated Newell. “He sold an asset 
in central Denver for a premium 
and was happy to have the oppor-
tunity to acquire 915 Carr.”

Jeff Johnson, principal at Pin-
nacle on the Johnson Ritter Team, 
represented the seller in the trans-
action.

“The seller had experienced a 
dramatic increase in their equity 
due to the property’s rapid appre-
ciation and wanted to trade into a 
larger investment property,” said 
Johnson.

■ An unnamed buyer paid 
$2.81 million, or $165,294 per unit, 
for a 17-unit apartment property 
in Lakewood.

The building is located 7885-
7895 W. 12th Ave.

Josh Newell and Connor Knut-
son of Pinnacle Real Estate Advi-
sors LLC represented the seller. 

 “The sellers owned and man-
aged this property for over 20 
years,” said Knutson. “Moving 
into retirement, they were thrilled 
to sell the property over list price 
to a local 1031 exchange buyer.”

Newell and Barton Thompson, 
also of Pinnacle Real Estate Advi-
sors, represented the buyer. 

 “The asset is well located near 
the Wadsworth light-rail station, 
helping to position the new owner 
for a long-term hold,” stated 
Thompson. ▲

Inland Real Estate adds Union West for $81 million

The Union West Apartments sold for more than $303,000 per unit. 

http://www.ncscolorado.com/
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by Jennifer Hayes
IRET Properties made its 

inaugural investment in the 
Denver market with its pur-
chase of the 274-unit Dylan 
Apartments in Denver’s 
River North Art District.

IRET made the $90.6 mil-
lion acquisition in conjunc-
tion with its ongoing dispo-
sition of noncore assets and 
strategic goal of growing 
its multifamily asset base in 
Top 25 metropolitan statisti-
cal areas.

The community at 3201 
Brighton Blvd., completed in 
2016, was sold by Alliance 
Residential. Terrance Hunt, 
Shane Ozment and Chris 

Cowan of ARA Newmark 
represented Alliance. 

The Dylan features a mix 
of studio, one- and two-bed-
room units with 9- to 14-foot 
ceilings, gas ranges, quartz 
countertops, soft-close cabi-
nets, USB charging stations, 
walk-in closets with custom 
shelving, oversized win-
dows, a two-tone paint pal-
ette, hardwood-style plank 
flooring, designer kitchens 
and design accents that 
“harken back to the neigh-
borhood’s industrial roots,” 
noted IRET. 

The community also fea-

Dylan Apartments 
trade for $90.6M

by Jennifer Hayes
Los Angeles-based Aragon 

Holdings boosted its Denver port-
folio with its purchase of Ten30 
and Ten49.

The adjacent multifamily prop-
erties, totaling more than 400 units, 
are located at 1030 E. 10th Ave. and 
1049 E. Ninth Ave. in Broomfield. 
They sold for a reported $63.7 mil-
lion. 

“Aragon’s existing Denver prop-
erties have performed extremely 
well. We are pleased to expand 
our Denver portfolio, which has a 
track record of outperforming the 

national economy in terms of both 
job and population growth. We 
continue to pursue multifamily 
acquisition opportunities nation-
wide, using the same standards,” 
said Dan Guy, president of Aragon 
Holdings. 

“Ten30 and Ten49 are the only 
apartment communities of this 
size in the Broomfield/Interlocken 
submarket with pre-1980s con-
struction, so they offered value-
add potential that simply can’t be 
found elsewhere in the area. As 
both properties are well positioned 
for continued strong performance 

with stable cash flow going in, we 
saw incredible interest that result-
ed in a positive outcome for both 
the seller and the buyer,” said Jake 
Young of CBRE Capital Markets, 
Colorado Multifamily Investment 
Properties. 

Young, along with Dan Wood-
ward, David Potarf and Matt 
Barnett of CBRE Capital Markets, 
Colorado Multifamily Investment 
Properties, represented the seller, 
FPA Multifamily LLC of San Fran-
cisco. 

Ten30, Ten49 sell for $63.7 million

by Jennifer Hayes
A local investment group pur-

chased a 92-unit apartment com-
munity in Westminster, one of 
three recent sales handled by 
Colliers International Multifamily 
Advisory Group. 

The buyer paid $8.75 million, or 
$95,109 per unit, for the Willow-
brook Apartments at 7135 Raleigh 
St. 

“We continue to see a com-
petitive bidding environment for 
multifamily communities,” com-
mented Craig Stack of Colliers 
International. “This is an excellent 
time to be a seller, where not only 

are you seeing strong pricing, but 
offer terms can be very favorable.”  

“We’re seeing buyers offer non-
refundable earnest money at con-
tract signing and offering to give 
seller closing extensions if they 
are seeking flexibility for a 1031 
exchange,” added Bill Morkes, 
also of Colliers. “Buyers are being 
creative and aggressive in this 
market to buy apartments.”

Stack, Morkes and Linhdan 
Nguyen of Colliers represented 
the seller of the community, which 
features 88 one-bedroom and four 
studio apartments, a swimming 
pool, barbecue area and an office.

More than 15 offers were 
received for the property, located 
1 mile from the recently opened 
72nd and Lowell light-rail station, 
across the street from England 
Park, which is slated to be redevel-
oped and connected via the Little 
Dry Creek Park redevelopment to 
the 40-acre Westminster Station. 

“While some experts are wary 
of the large increase in new apart-
ment construction, most agree 
that there is an overall housing 
shortage due to the lack of for 
sale homes, townhomes and con-

Local investment group pays 
$8.75M for Willowbrook apts.

Please see Dylan, Page 44

IRET Properties made its inaugural investment in Denver with the 
purchase of the 274-unit Dylan Apartments. 

Please see Ten30, Page 16

Please see Willowbrook, Page 44
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ORIGINAL “WAXMAN CAMERA” 
PROPERTY FOR LEASE ONLY

911-919 15th Street, Denver, CO 80202

• First floor and two upper floors, plus  
basement

• Approximately 3,250 SF per floor, Rentable  
or 9,750 SF above ground*

• Interior dimensions vary per floor ranging 
from 2,791-3,010  useable SF

• Zoning: Downtown Theatre District (”D-TD”)
• Taxes: Approximately $19,238 (2017)
• Built in 1920, subsequent remodels
• No parking included, but building is adjacent 

to parking lot available for daily rental 

• Excellent building signage opportunities - 
Building will have “wow” factor for signage

• Long Term Ground Lease also entertained
• Tenant Finish Allowance and Free Rent  

available to qualified tenants
• 1 block from Colorado Convention Center and 

Performing Arts Center
• Across the street from the Telecommunica-

tions Center of Denver - AT&T, CenturyLink, 
Denver Main, and 910Telecom

• Massive fiber optic intersection

THE INFORMATION ABOVE HAS BEEN OBTAINED FROM SOURCES BELIEVED RELIABLE. WHILE 
WE DO NOT DOUBT ITS ACCURACY WE HAVE NOT VERIFIED IT AND MAKE NO GUARANTEE, 
WARRANTY OR REPRESENTATION, EXPRESS OR IMPLIED, ABOUT IT.  IT IS YOUR RESPONSIBILITY 
TO INDEPENDENTLY CONFIRM ITS ACCURACY AND COMPLETENESS. THE INFORMATION 
CONTAINED HEREIN (INCLUDING, WITHOUT LIMITATION, PRICES AND RENTAL RATES) IS 
SUBJECT TO CHANGE AND/OR WITHDRAWAL WITHOUT NOTICE. SEPTEMBER 2017

Jeffrey Hirschfeld 
jhirschfeld@antonoff.com • 303.454.5425

1528 Wazee Street
Denver, CO 80202

O 303.623.0200
F 303.454.5400

www.antonoff.com 

BUILDING DETAILS:

Retail

by Jennifer Hayes
Confluent Development is 

under way on the latest piece to 
its retail project at The Ridge at 
Centennial.

The Denver-based investment 
and development firm broke 
ground recently on its three-
building, 20,000-square-foot 
project at the northeast corner of 
Arapahoe Road and Nome Street 
in Centennial.

It is developing 2.78 acres 
within the 15-acre The Ridge at 
Centennial, which is located in 
the Lincoln Executive Center, and 
currently includes a Holiday Inn, 
the Centennial Gun Club, two 
office buildings and additional 
retail/restaurant buildings. 

The three buildings will house 
Starbucks, Natural Grocers by 
Vitamin Cottage, which will rep-
resent Natural Grocers’ new store 
prototype, and a future third ten-
ant.

Confluent Development is 
partnering with Equity Ven-
tures Commercial Development 
to deliver the Natural Grocers 
location. The partnership broke 
ground in December on the 
13,300-sf building with Natural 
Grocers relocating in the third 
quarter to The Ridge space from 
the store’s existing location on 
Arapahoe Road.

The new prototype will include 
a nutritional education center 

with a nutritional health coach 
in addition to organic and nat-
ural groceries, dietary supple-
ments and body care products.

In September, Starbucks 
opened its 2,000-sf location at 
the retail development, mark-
ing Confluent’s fifth project as 
developer for Starbucks.

The balance of Confluent’s 
development will include a 
4,200-sf space, which is under 
contract. SullivanHayes Bro-
kerage is handling its leasing. 

Rogue Architecture Inc. 
designed the Natural Grocers 
by Vitamin Cottage building 
for which McPherson Contrac-
tors Inc. is the general contrac-
tor. Starbucks was built by the 

Pioneer Group. 
“We are pleased to welcome 

Natural Grocers to the area,” said 
Centennial Mayor Cathy Noon. 
“We look forward to working 
with Confluent Development to 
continue enhancing the Arapa-
hoe Road corridor.” 

Other News
■ Evergreen Marketplace LLC 

recently closed on a Northglenn 
retail property.

The 39,485-square-foot retail 
strip center at 450-560 Malley 
Drive sold in an off-market trans-
action for $4.23 million to Ever-
green, which was in need of a 
1031 replacement purchase. 

Seller Par Acquisitions LLC 
originally purchased the property 
in 2012 with the building being 
approximately 30 percent occu-
pied and added value through 
the lease-up of vacant space and 
capital expenditure improve-
ments, including a new roof, 
HVAC units and parking lots. 

The buyer purchased it as a 
up leg in a 1031 exchange and 
plans to finish adding value by 
completing the exterior face-lift, 
modernizing monument signage, 
renaming the center and continu-
ing to lease vacant space and 
bump rents over time. 

John Sheflin of SVN|Denver 
Commercial was the listing bro-
ker. 

■ Pinnacle Real Estate Advi-
sors LLC closed several retail 
properties within the metro Den-
ver market recently, including 
a $3.2 million sale along Colfax 
Avenue.

Pando Holdings LLC pur-
chased the two buildings on 
approximately 11,250 sf of C-MS-
8 zoned land at 1600-1608 E. Col-
fax in Denver from Holleco LLP.

Eric Shaw of Pinnacle repre-
sented the seller in the transac-
tion.

“We were able to maximize the 
price of this redevelopment play 
because of its C-MS-8 zoning and 
its excellent location,” said Shaw. 
“The properties had been under 
the ownership of one family for 
two generations and they finally 
felt it was the right time to sell due 
to the current market cycle. The 
properties are located at the heart 
of Capitol Hill at the intersection 
of Colfax Avenue, Franklin Street 
and Park Avenue. Pando Hold-
ings LLC was the perfect buyer 
because they controlled the park-
ing lot adjacent to the property. 
This will be an incredible redevel-
opment site for Pando Holdings.”

Also, Pinnacle’s Jules Hoch-
man, Justin Brockman and 
Chris Student represented an 
unnamed buyer in the purchase 
of 2199 S. Parker Road in Denver. 

Confluent Development starts work on Natural Grocers 

Please see Confluent, Page 16

Rogue Architecture Inc.
Work has started on a new prototype Natural Grocers by Vitamin Cottage in Centennial.

http://www.antonoff.com/
http://www.amcap.com/
mailto://jdixon@amcap.com
mailto://jhirschfeld@antonoff.com
http://www.signatureflip.com/sf01/article.aspx/?i=10105
http://www.crej.com/
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Office/Flex/Industrial Building
4425 Date Street | Colorado Springs | Colorado 80917

4,050 SF | 0.37 Acre Lot | Single Story Built in 2002

▲ Unique Office Industrial Flex building for sale

▲ Freestanding steel-framed building with ample parking (4.94/1,000 SF)

▲ Located in a high traffic area

▲ High ceiling clear heights with a roll- up door

▲ Zoning allows for a variety of uses (Office Residential Airport Overlay)

   Sale Price : $599,000

Freestanding Restaurant Building
9101 Kimmer Drive | Lone Tree | Colorado 80124

12,736 SF | 1.53 Acre Lot | Single Story Built in 2006

▲ Prime Lone Tree Entertainment District Location!

▲ Existing restaurant layout seats 234 and includes 2 large dining rooms,  
  16 hibachi tables, open bar & cocktail lounge, sushi bar, and 2 private party  
  rooms with hibachi tables

▲ Ample parking (9.9/1,000 SF)

▲ High traffic area with average income over $120K

   Sale Price : $2,890,000
Matt Kulbe ▲ 720.635.4591 direct ▲ matt.kulbe@navpointre.com 

Matt Call ▲ 303.956.5781 direct ▲ matt.call@navpointre.com 

Office/Retail Building
29 N Main Street | Downtown Brighton | Colorado 80601

5,750 SF | 0.23 Acre Lot | Built in 1966
▲ Highly sought after multi-tenant small office space

▲ Good street presence with recently renovated front facade

▲ Central Main Street location 

▲ Abundant private and public parking

▲ Upper level has 11 suites, well finished lower level office suite

    Sale Price : $546,250

Retail/Office/Flex Building
33 N Main Street | Downtown Brighton | Colorado 80601

12,498 SF | 0.23 Acre Lot | Built in 1947
▲ Flexibility for retail/office use on main floor and flex use on the lower level  

▲ Recently renovated main level storefront

▲ Central Main Street location 

▲ Abundant private and public parking

▲ Lower level has four drive in doors on N 1st Avenue

   Sale Price : $812,370
Jason Mayer ▲ 303.506.2138 direct ▲ jason.mayer@navpointre.com 

Matt Call ▲ 303.956.5781 direct ▲ matt.call@navpointre.com 

Jason Mayer ▲ 303.506.2138 direct ▲ jason.mayer@navpointre.com 

Matt Call ▲ 303.956.5781 direct ▲ matt.call@navpointre.com 

720.420.7530
I N T E G R I T Y

C O M M I T M E N T
S U C C E S Swww.navpointre.com

Commercial Property For Sale

          Matt Kulbe ▲ 720.635.4591 direct ▲ matt.kulbe@navpointre.com 

Anthony Damico ▲ 720.935.6612 direct  ▲ anthony.damico@navpointre.com 

Contact Contact

ContactContact

mailto://matt.kulbe@navpointre.com
mailto://matt.kulbe@navpointre.com
mailto://matt.call@navpointre.com
mailto://matt.call@navpointre.com
mailto://matt.call@navpointre.com
mailto://anthony.damico@navpointre.com
mailto://jason.mayer@navpointre.com
mailto://jason.mayer@navpointre.com
http://navpointre.com/
http://www.crej.com/
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Park Hill Commons
2898 Fairfax Street, Denver

•Park Hill’s newest redevelopment project! A pedestrian-friendly, 
RTD-served, live/work/play community

•Featuring Fairfax Row townhomes, the Studios, the Offices, and 
the Shops

•The Shops will offer a mix of Class A restaurants and retail stores 
surrounding The Square, an open park and gathering place for 
residents and visitors, in the center of the project.

•Projected completion Fall 2018 

•Park Hill is one of Denver’s oldest and largest neighborhoods. 
South of I-70 in close proximity to Stapleton/Northfield. 

Bob Bramble | Direct:  720.382.7306 | bbramble@dunton-commercial.com
or Charles Nusbaum | Direct:  720.382.7311 | cnusbaum@dunton-commercial.com

5570 DTC Parkway, Suite 150, Greenwood Village, Colorado 80111
Website: www.dunton-commercial.com

The properties are located near 
the intersection of Sheridan Bou-
levard and West 120th Avenue.

Ten30 was built in 1973 and 
comprises predominantly one-
bedroom apartments. It totals 209 
units across five buildings on 5.82 
acres. Ten49, built in 1974, com-
prises 213 units in 21 buildings 
on 11 acres. It consists of only 
two-bedroom units.

Both properties have under-
gone recent rebranding and capi-
tal improvements on a portion of 
their units, including new floor-
ing, appliances and fixtures. 

Community amenities at both 
locations include a clubhouse/
leasing office, fitness center, 

pool, barbecue areas and on-site 
laundry. The Broomfield Com-
mons Open Space surrounds the 
properties, and the Eagle Trace 
Golf Club is one block away. 
More than 2 million square feet 
of retailers are within 2 miles, 
including Broomfield Place, Sher-
idan Crossing Shopping Center 
and Broomfield Town Center. 

“With their central Broom-
field location, Ten30 and Ten49 
are perfectly positioned to 
access two of the metro area’s 
major job centers – Interlock-
en and north Denver, includ-
ing Thornton/Westminster. 
Several large employers have 
announced new or expand-
ed operations in these areas 

recently, which will bring even 
more job opportunities to the 
area,” added Young. 

Ten30 was averaging 96 per-
cent occupancy at the time of 
sale, while Ten49’s recent aver-
age occupancy was just north 
of 97 percent. 

Aragon purchased the prop-
erties with its private equity 
fund, Aragon Multi-Family 
Fund VII. 

With the purchase, Aragon’s 
Denver portfolio comprises 
eight properties and approxi-
mately 2,500 units. 

Aragon Holdings is a pri-
vate real estate investment 
and fund management com-
pany that forms multifamily 

funds to provide monthly tax-
deferred income to high-net-
worth and family office inves-
tors. The company currently 
owns and manages properties 
in Albuquerque, New Mexico; 

Atlanta; Dallas; Denver; Fort 
Worth, Texas; Houston; Kansas 
City, Missouri; Orlando, Flor-
ida; Phoenix; Salt Lake City; 
San Antonio, Texas; and St. 
Louis.▲

Ten30
Continued from Page 13

The multitenant retail building 
sold for $1.44 million, or $133.22 
per sf. 

 
■ Buffalo Run Commercial 

Investors LLC acquired a Com-
merce City land parcel at a price of 
$2.1 million.

The 13.8 acres of land, at the 
southeast corner of 120th Avenue 
and Chambers Road, were sold 
by Buffalo Run Village Center 
Partners LLC.

Avison Young Principal Rick 
Egitto and Associate Sam Crowe, 
based in the firm’s Denver office, 

represented the seller. 
“Our client Buffalo Run Village 

had owned this legacy parcel since 
the mid-2000s, when the firm was 
an active retail strip center devel-
oper; however, post-recession the 
company morphed into a private 
placement equity firm,” noted 
Egitto. “Accordingly, the firm 
required Avison Young to sell the 
entire site to one developer, rather 
than selling off any of the seven 
different parcels that may have 
had user interest. This require-
ment made execution difficult, but 
ultimately the user interest and a 
buyer knowledgeable of the local 
area led to the successful comple-

tion of this assignment.” 
The buyer, very active in the 

Commerce City market with land 
holdings nearby, has now engaged 
the Avison Young team of Egitto 
and Joella Rodarte to lead the 
go-forward sales effort to sell the 
individual parcels. The parcels 
are located along 120th Avenue 
between E-470 and Interstate 76 
at the Buffalo Run Golf Course, 
and will take advantage of the 
continuing residential growth that 
is occurring nearby at Buffalo Run 
and Reunion by delivering needed 
retail, recreational and medical/
dental opportunities, according to 
Avison Young.

■ A vacant, single-tenant 
retail building in Grand Junc-
tion sold to the parent compa-
ny of U-Haul for $2.1 million.

The 85,485-sf building at 2809 
North Ave. was purchased by 
Amerco. The former Kmart 
building was sold by a pri-
vately held operator out of the 
Midwest.

Zoned for retail, office and 
other commercial uses, the 
building sits on 10.34 acres in 
the heart of the North Avenue 
retail corridor, a major east-
west artery connecting Grand 
Junction’s major business dis-
tricts. It is 2 miles from down-

town and is a half mile off Inter-
state 70.

Holiday Fenoglio Fowler LP’s 
Chad Murray and Mark Willi-
ford marketed the property on the 
behalf of the seller. 

“We continue to see opportunity 
in well-located vacant retail boxes, 
and 2809 North Ave. was no excep-
tion, garnering significant inter-
est from traditional retailers and 
non-retailers alike,” Williford said.  
“The former Kmart provided an 
opportunity for U-Haul to expand 
its current presence in Grand Junc-
tion with a highly visible and well-
trafficked location.”▲

Confluent
Continued from Page 14

The Ten30, pictured above, and Ten49 properties in Broomfield sold to a 
Los Angeles-based buyer.

http://www.dunton-commercial.com/default.aspx
mailto://bbramble@dunton-commercial.com
mailto://cnusbaum@dunton-commercial.com
http://www.arvadaeconomicdevelopment.org/
https://www.facebook.com/investinarvada
https://twitter.com/investinarvada
http://www.crej.com/
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Assisting clients with the acquisition,  
financing, development, leasing and disposition  

of all types of real property.

303.892.9400  |  dgslaw.com

Adding value to the commercial  
real estate industry for over 25 years.

Tax Planning & Structuring

Financial Statement Audits & Reviews

Estate & Gi� Tax Planning

Tax Return Prepara�on

Li�ga�on Support

303-721-6131
richeymay.com

Business News

Olsson Associates, a full-ser-
vice engineering design firm, has 
moved its Golden office to a new 
location in Denver. The move is 
a continuation of Olsson’s com-
mitment to the Denver area and 
to better serve its employees and 
clients, the company said.

“We’ve chosen a more central 
location, close to downtown Den-
ver, that has better access to many 
of our clients,” said Dana Mack, 
office leader. “The new location is 
near public transportation, within 
walking distance of numerous 
amenities, including restaurants, 
shops and Sloan’s Lake Park. This 
new location will increase our vis-
ibility to potential employees and 
clients and provide an all-around 
great work environment for Ols-
son’s current staff.”

Olsson’s office is at 1525 Raleigh 
St.

Olsson provides comprehensive 
design and consulting services in 
site/civil, transportation, water, 
environmental, field operations, 
survey and facilities. 

Established in 1956, Olsson has 
nearly 30 offices in the Midwest 
and Southwest U.S. The employ-
ee-owned firm has more than 
1,000 employees.

OLC moves headquarters to 
Steam on the Platte

Ohlson Lavoie Collaborative, 

or OLC, an international architec-
ture, interior design and aquatics 
design firm, is moving its Den-
ver headquarters to the historic, 
newly renovated Steam on the 
Platte development at 1401 Zuni 
St. in Denver.

Steam on the Platte is a 3.2-
acre mixed-use project in the Sun 
Valley neighborhood along the 
South Platte River. OLCs approxi-
mately 5,100-square-foot space is 
located in the first phase of the 
project, a 65,000-sf brick and tim-
ber warehouse that was turned 
into a workspace for tech and cre-
ative companies. Additional office 
space and residential buildings 
are planned.

The technological advancement 
of the new location will comple-
ment OLC’s advanced 3-D mod-
eling and virtual reality capabili-
ties.  

“OLC may be an international 
architectural firm, but we also do 
work locally and have local ties. 
Myself, I’ve really been looking 
forward to being a part of the revi-
talization of the Sun Valley Neigh-
borhood. With its proximity to 
downtown, access to mass transit, 
and plans in place for sustainable 
mixed-use development, it will be 
a convenient, healthy and vibrant 
location for our business for many 
years to come,” said Bob McDon-
ald, senior principal at OLC.

OLC has designed high-profile 
fitness, recreation and wellness 
projects worldwide and maintains 
additional locations in Orlando, 
Florida, Tokyo and Cairo. Locally, 
OLC is working on the new Estes 
Valley Community Center in 
Estes Park; Cordillera Pool Reno-
vations in Eagle Valley; and most 
recently completed the Colorado 
Golf Club Pool and Bath House 
in Parker.

The development team for 
Steam included Urban Ventures 
LLC of Denver and White Con-
struction Group of Castle Rock. In 
addition to OLC, Steam’s tenants 
include Lyft, Nimble and Bold 
Beans Coffee Shop.

Legend Partners expands to 
Salt Lake City market

Denver-based Legend Partners, 
a commercial retail and restaurant 
leasing, development, marketing 
and investment firm, has expand-
ed into the Salt Lake City market.  
The firm opened its new location 
with the addition of five veteran 
real estate agents – Chris Hatch, 
Rob Sweeney, Tanner Olson, Joe 
Mills and Julee Snow – who have 
more than 56 years of combined 
real estate experience in Salt Lake 
City.

“Many of our existing clients 

Olsson Associates moves offices 
to new central Denver location

Please see Business News, Page 22

http://dgslaw.com/
http://www.ballardspahr.com/
http://www.specialdistrictlaw.com/
http://www.richeymay.com/
http://www.frascona.com/
mailto://jon@frascona.com
mailto://karen@frascona.com
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Boulder County & U.S. 36 Corridor

8th
800 on

AVENUE

Information contained herein is 
not guaranteed. Buyer is advised 

to verify all information as 
it is subject to change.

INVESTMENT  
OPPORTUNITY

G R E E L E Y,  C O L O R A D O

Jim Mokler, SIOR 
Broker | Owner
970.217.9892

PURCHASE PRICE
$3,275,000 ($47/SF)

Building Square Footage
69,523 SF

• Low vacancy market
• Exciting new vibe in  

Downtown Greeley
• Over $1,000,000 in  

new renovations

Value add investment property 
for sale in developing downtown 

Greeley, Colorado. Office and Retail 
square footage with a growing 

tenant mix and immediate proximity 
to restaurants, entertainment, new 

Double Tree Convention Center and 
Hotel and City/County Buildings.

• Motivated Seller

 
Contact Jim Mokler for details. 

(970) 217-9892 
jim@moklerrealty.com  

by Jill Jamieson-Nichols
A small-tenant industrial/

flex building in Broomfield 
sold to a Boulder investor for 
$4.75 million.

One Earth Future Foundation 
Inc. sold the 66,740-square-
foot building at 555 Alter St. 
to 3200 LLC. The building 
was approximately 96 percent 
leased to tenants that average 
around 4,000 sf, according to 
Matt Emmons of NAI Shames 
Makovsky, who represented 

the seller.
T e n a n t s 

include auto 
repair busi-
nesses, dis-
tributors, a 
CrossFit gym 
and doggie 
day care.

The build-

ing was constructed in 1967 
and expanded in 1990.

The property drew good 
activity from investors, 
Emmons said. “There aren’t a 
lot of assets available in that 36 
corridor, especially in Broom-
field, so we got a lot of inter-
est,” he commented.

Other News
■ CWC Asset Advisors of 

San Diego purchased North 
Hover Centre at 1751 N. Hover 
Road in Longmont for $4.5 mil-
lion. North Hover LLLP was 
the seller.

The 19,297-square-foot retail 
center was 100 percent occu-

pied at the time of the sale. Ten-
ants include Massage Heights, 
Pinocchio’s Italian and Ziggi’s 
Coffee. 

Stacey Glenn and Stuart Zall 
of The Zall Co. and Cobey 
Wess of SVN/Denver Com-
mercial’s Northern Colorado 
division handled the transac-
tion. The Zall Co. also handled 
retail leasing for the center.

■ Nuckols Holdings LLC paid 
$1.2 million for an industrial 
property at 1270 Rock Creek 
Circle in Lafayette.

The property consists of a 
two-story, 2,375-sf office build-
ing and a 4,800-sf office/ware-
house on 1.54 acres. An asphalt 
company plans to relocate the 
property, which has a large, 
fenced yard and was vacant at 
the time of the sale.

David Gagliano, Robert Pip-
kin and Jeff LaForte of Fuller 
Real Estate handled the trans-
action.

■ Sagebrush Cos. chose to 
help address the city of Boul-
der’s homelessness strategy 
when it sold a property at 2691 
30th St. to ALR Investments 
for $4.25 million earlier this 
year.

The 13,200-sf building on 0.94 
acres formerly housed Robb’s 
Boulder Music. It received mul-
tiple offers. Sagebrush, which 
specializes in value-add real 
estate investments and new 
development, decided to sell to 
ALR, led by Don Altman, who 
has specialized in affordable 
housing in Boulder. The site 

Small-tenant industrial/flex building trades at $4.75 million

The building at 555 Alter St. in Broomfield is leased to small tenants.

Matt Emmons Please see Other News, Page 22

by Jill Jamieson-Nichols
The Lazydays RV center 

along Interstate 25 in Long-
mont sold to an investor for 
$3.09 million.

Aspen Capital Partners LLC 
purchased the property at 
10683 W. Interstate 25 Frontage 
Road from DS Real Estate LLC. 

The RV facility consists of a 
16,466-square-foot sales and 
service center on 5.71 acres. 
Lazydays has operated there 
since 2015 and has an abso-
lute net lease with four five-
year options. The property is 
located just south of Highway 
119, fronting I-25.

“We had a 
lot of inter-
est on it. A 
lot of people 
like the loca-
tion, given it 
has highway 
frontage on 
I-25,” said 

Brett MacDougall of Unique 
Properties Inc.-TCN World-
wide, who represented the 
seller with Marc Lippitt, also 
of Unique Properties.

“It’s a very functional, flex-
ible property, and it has a very 
strong tenant in it, which I 
think was most appealing to 

people,” MacDougall said.
Phil Yeddis and Alex Sega-

las, both of Unique Properties, 
represented the buyer in the 
transaction.

The property sold $10,000 
over the asking price. The cap-

Net-leased RV center in Longmont sells for $3.09 million 

Please see Longmont, Page 22Brett MacDougall

mailto://jim@moklerrealty.com
http://www.signatureflip.com/sf01/article.aspx/?i=10106
http://www.signatureflip.com/sf01/article.aspx/?i=10107
http://www.crej.com/
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Rebchook Real Estate Corner

P artners Group is on a 
roll.

The global private 
market management firm, based 
in Baar, Switzerland, has more 
than $66 billion in assets under 
management.

Its latest financial report shows 
the Partners Group, with invest-
ments in private equity, real 
estate, infrastructure and debt, 
booked a 24.75 percent year-over-
year increase in revenues and a 
41.6 percent jump in net income.

The truly global company 
invested in everything from 
a trophy office tower it bought 
in Atlanta to the giant Sapphire 
Wind Farm in Australia.

And, by the way, it also broke 
ground on its North American 
headquarters in the Interlocken 

A d v a n c e d 
Technology 
Environment 
business park. 
Interlocken is 
roughly 5,172 
miles from 
Baar.

The cam-
pus, designed 
by Open Stu-
dio Architec-

ture, is expected 
to open in 2019.

The first phase of the $40 mil-
lion campus will have 92,290 
square feet in three office build-
ings and 55,849 sf for a parking 
structure.

The developer of the Partners 
Group campus is Prime West 
Development. The general con-

tractor is Swin-
erton Builders.

P a m e l a 
Alsterlind, a 
partner with 
the Partners 
Group, recent-
ly answered 
some ques-
tions by email 
from Reb-

chook Real Estate Corner.
Rebchook: When did the Part-

ners Group start its search for its 
North American headquarters?

Alsterlind: The search started 
in the fall of 2014 when our board 
of directors decided to underline 
our commitment to the Americas 
by investing in the design and 
construction of a U.S. headquar-
ters.

Rebchook: How did Partners 
Group do its due diligence in 
researching cities?

Alsterlind: Our approach to 
business is to get on a plane our-
selves and go and see our clients 
and management teams on their 
home territory, wherever that 
might be, rather than ask them 
come to us. So it was important 
to us that our new office be in a 
fairly central location with good 
air transport links, but other than 
that we were open to other factors 
and looked at seven cities across 
the U.S. before settling on Denver.

Rebchook: What were the 
factors that made the Partners 

Group choose the Denver area? 
DIA? Workforce? Quality of life?

Alsterlind: We chose the Den-
ver metro area for our new head-
quarters because it not only had 
the excellent national and interna-
tional connectivity we were look-
ing for, along with a business-
friendly government, but it also 
offered a great quality of life for 
our employees.

Unlike many firms in our indus-
try of private markets investment, 
we did not feel that we needed to 
base our U.S. headquarters close 
to financial or political centers.

The nature of our business is 
to invest in attractive companies 
and assets all across the Americas, 
on behalf of a client base that is 
also spread across the country.

Rebchook: How many sites in 
the Denver area did the Partners 
Group consider before choosing 
Broomfield?

Alsterlind: We looked at all 
the different business parks and 
business nodes within the Denver 
area and decided on Broomfield 
because of its location between 
Denver and Boulder. Within 
Broomfield itself, we looked at a 
total of five lots and settled on this 
one because of the Interlocken 
business park and also because 
there are some clear parallels with 
Partners Group’s home country 
of Switzerland – most obviously 
the beautiful view of the moun-
tains in the distance.

Rebchook: Is there room to 
grow on the site?

Alsterlind:  The site itself is 
25.12 acres so, yes, there is room 
to construct other buildings on 
the site at a later date. Our ambi-
tion is to bring a unique campus 
culture to the heart of our Amer-
icas business, and this location 
allows us the space and the free-
dom to be able to do that.

Rebchook: What are some of 
the energy-saving and sustain-
able features of the buildings? 
Will it be LEED certified, for 
example?

Alsterlind: There will definite-
ly be a sustainability focus with 
these buildings, but we can’t 
be more specific than that right 
now – happy to come back to on 
this at a later date.

Rebchook: Is Partners Group 
looking to add to its workforce 
and, if so, how many people and 
in what areas will it be hiring?

Alsterlind: Yes. We are already 
at more than 100 employees in 
our temporary office in down-
town Denver, which is more 
than double our initial expecta-
tions. The new campus, which 
will open in 2019, will be capable 
of accommodating several hun-
dred employees. We are hiring 
across all business lines, from 
servicing institutional clients, to 
sourcing and executing invest-
ments, to carrying out corpo-
rate functions.▲

Partners Group underway on headquarters campus

How has Fox Rothschild grown to 800 attorneys across 50+ practices in 22 offices? 

By listening.

Here, we put our Denver real estate lawyers on a national stage and equip them with the 
platform to nurture innovation and drive client success.

Our result: The client focus and values of a boutique paired with the reach and resources 
of a national firm. 

Happy clients. Better lawyers.

YOU WANT A NATIONAL FIRM WITH  
REAL ESTATE KNOW-HOW.

WE HEAR YOU.

CALIFORNIA | COLORADO | CONNECTICUT | DELAWARE | DISTRICT OF COLUMBIA | FLORIDA | ILLINOIS
MINNESOTA | NEVADA | NEW JERSEY | NEW YORK | PENNSYLVANIA | TEXAS | WASHINGTON

John Rebchook
Rebchook Real Estate 

Corner

Pamela Alsterlind

A rendering of the headquarters under construction by Partners Group 
in Broomfield

http://www.signatureflip.com/sf01/article.aspx/?i=10108
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Larimer & Weld Counties

Fort Collins 970-229-9900  
Loveland 970-593-9900  

Greeley 970-346-9900 
LAND  •  RETAIL  •  INDUSTRIAL  •  MULTIFAMILY 
OFFICE  •  INVESTMENT  •  WWW.REALTEC.COM

365 Real Property Management 
Brass Key Property Management 
Evergreen Property Management
Greeley Community Management

Investors Properties, LLC
McWhinney Real Estate Services, Inc.

Mountain-n-Plains, Inc.
RJK Consulting Services LLC

Trademark Property Mgmt Group, Inc
Vintage Corporation

We look forward to working with these  
companies, and others in the future!

365 Real Property Management 

TO THE EXCELLENT PROPERTY 
MANAGEMENT COMPANIES THAT  

WE WORKED WITH IN 2017

THANK YOU

by Jill Jamieson-Nichols
Housing Catalyst is undertak-

ing a major rehabilitation of three 
affordable housing communi-
ties that comprise the Village on 
Shields in Fort Collins.

In all, 22 buildings with 285 units 
will receive an extensive make-
over, and a long-shuttered com-
munity building will be brought 
back to life as part of the multimil-
lion-dollar project.

The renovations are being 
funded in part by an $18.2 mil-

lion Freddie Mac tax exempt loan 
provided by New York-based 
Hunt Mortgage Group. Support 
also was provided by RBC Capi-
tal Markets, JPMorgan Chase, 
the U.S. Department of Housing 
and Urban Development, city of 
Fort Collins, Colorado Division of 
Housing, Villages Ltd. and Hous-
ing Catalyst, formerly Fort Collins 
Housing Authority.

The three communities that 
comprise the Village on Shields – 
the Windmill, Cunningham and 

Richmond – were built through 
the Low Income Housing Tax 
Credit program between 1991 and 
1995 and were purchased in 2013. 
They are affordable to residents 
who make up to 60 percent of 
area median income, according to 
Kim Iwanski, Housing Catalyst 
manager of communications and 
organizational excellence.

The properties at 3425 Windmill 
Drive, 1025 Cunningham Drive 

Fort Collins affordable housing buildings get makeovers

by Jill Jamieson-Nichols
A company that develops self-

storage facilities in Colorado and 
Texas is continuing a push into the 
Northern Colorado market.

Grow Your Storage Develop-
ment LLC recently opened the 
541-unit Timberline Self Storage 
and is starting construction of 
South College Self Storage, with 
708 units, both in Fort Collins. The 
company also is in the entitlement 
process for the 446-unit first phase 
of a self-storage facility in Windsor.

“We like the markets of North-
ern Colorado. We feel there’s some 
opportunity for Class A facilities, 
and they’re growing markets with 
high barriers to entry,” said Bran-
don Grebe, who operates GYS 
Development with Lee Fredrick. 

Grebe said growth in the mar-

ket has created pent-up demand, 
particularly for new facilities that 
include climate-controlled units. 

“The industry is in a growth 
cycle similar to almost all other 
real estate industries right now,” 
said Grebe, whose company also 
is development properties in Colo-

rado Springs and Fountain.
The recently opened Timber-

line Self Storage is located at 2120 
Midpoint Drive, at the southeast 
corner of Timberline and Prospect 
roads. 

GYS Development now is start-
ing construction of South College 

Self Storage, a three-story, 107,000-
sf property at 6020 S. College Ave.  
in Fort Collins that will open in 
the second quarter. It purchased 
13 acres at the intersection of South 
College and East Skyway Drive, 
retaining 3.3 acres for the facility 
and offering the remainder of the 
property for sale.

GYS hopes to break ground on 
the first phase of East Windsor Self 
Storage in the Falcon Point Busi-
ness Park, at the southeast corner 
of Highways 392 and 25 in Wind-
sor, early this year. The first phase 
will comprise 62,000 sf and also 
is scheduled for delivery in the 
second quarter. An additional 275 
units could be added in the future.

Grebe said GYS develop-
ment caters each project to the 
local market, however, all of its 

developments include a mix of 
climate-controlled and drive-up 
units, access control and online 
renting capabilities. All also have 
on-site management, “so we take 
a personal approach to it,” he com-
mented.

GYS Development partnered 
with All Pro Capital, which 
secures debt and equity, on all 
three projects.  

GYS Development specializes 
in developing, building and man-
aging self-storage facilities in the 
Western United States, including 
Texas, Colorado and Arizona. In 
Colorado, it developed the Cen-
terra Self Storage in Loveland, and 
also has properties in Denver and 
Colorado Springs.▲

Self-storage company adding 1,700 units in three projects

Grow Your Storage Development LLC, which recently opened 541 self-
storage units in Fort Collins, above, is developing 708 units on South 
College Avenue and plans another project in Windsor. 

Please see Fort Collins, Page 22

New siding and windows are part of an extensive renovation of three 
affordable housing communities that comprise the Village on Shields in 
Fort Collins.

http://csurf.org/real-estate-services/development-opportunities/
http://www.signatureflip.com/sf01/article.aspx/?i=10109
http://www.signatureflip.com/sf01/article.aspx/?i=10110
http://www.crej.com/
http://www.realtec.com/
http://erncolorado.we/
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Two North Cascade Avenue, Suite 300 Colorado Springs, Colorado 80903
(719) 577-0044  FAX (719) 577-0048  www.highlandcommercial.com

is pleased to announce the following lease transactions:

24,000 Square Feet
Department of the Air Force

2510 Aviation Way
Colorado Springs, CO 80916

13,387 Square Feet
SEFNCO Communications, Inc

1120-1140 Moreno Drive
Colorado Springs, CO 80906

Principal & Senior Broker Randy Churchill Dowis and 
Paul Engel, Senior Broker represented the parties in this transaction

Principals & Senior Brokers Bob Garner and  
Randy Churchill Dowis represented the Landlord in this transaction

Colorado Springs/So. Front Range

by Jennifer Hayes
Monument’s newest, market-

rate apartment property recently 
sold for $57.82 million. 

The buyer, a private investment 
group, paid more than $216,000 
per unit for the Vistas at Jack-
son Creek, a 267-unit community 
approximately one-half mile east 
of Interstate 25. 

“Colorado Springs is one of the 
top-performing apartment mar-
kets in the country currently and 
northern Colorado Springs, which 

includes Mon-
ument, has 
some of the 
area’s highest 
rents,” said 
Nick Steele, 
senior associ-
ate, Marcus 
& Millichap, 
noting the Vis-
tas at Jackson 

Creek to his knowledge is the only 
newly built, market-rate property 
in the entire town, which boosted 
its appeal.

Additionally, “Vistas at Jackson 
Creek is positioned to benefit from 
the continued strength of the Colo-
rado Springs market as well as 
rapidly growing suburban Den-
ver communities to the north. The 
asset should prove to be a well-
considered investment for our cli-
ents for years to come.” 

Steele along with Marcus & 
Millichap’s Jacob Steele, first vice 

president of investments, rep-
resented the buyer, which pur-
chased the property as part of a 
1031 exchange. The two also rep-
resented the group on the sale of 
its relinquished property as well. 

Built on more than 14 acres at 
16112 Old Forest Point, the two-
phased community was built in 
2014 and 2016, and is located south 
of downtown Monument off Jack-
son Creek Parkway. Vistas at Jack-
son Creek features a mix of one-, 
two- and three-bedroom units in 
12 three-story walk-up buildings. 
Amenities include a clubhouse, 
playground, dog wash station, 
swimming pool/hot tub, fitness 
center, business center, guest suite, 
detached garages and a coffee bar. 

In-unit features include custom 

cabinetry, granite countertops, 
washers/dryers, walk-in closets 
and wood-plank flooring. In Octo-
ber, Vistas at Jackson Creek earned 
the U.S. Environmental Protection 
Agency’s Energy Star certification. 

At the time of sale, the com-
munity was between 97 and 98 
percent occupied. 

Vistas at Jackson Creek was sold 
by CSI Construction. 

PGIM Real Estate Finance, the 
commercial mortgage finance 
business of PGIM, the global 
investment management business 
of Prudential Financial Inc., pro-
vided a $48.13 million loan for the 
acquisition. 

Marcus & Millichap Capital 
Corp. arranged the loan. The 

Jackson Creek apts. sell for $57.82M

by Jennifer Hayes
A high-rise apartment 

property in Colorado Springs 
sold to a New York-based 
buyer for $9 million.

Emerald Towers, a 73-unit 
apartment building at 107 W. 
Cheyenne Road, was a high-
ly sought-after asset with 
more than 20 bids received 
on the building. 

Greg Price, a senior direc-
tor of Marcus & Millichap’s 
National Multi Housing 
Group, represented the sell-
er, a private investor. He also 
procured the buyer.

Acclaimed developer 
Roland Wilson constructed 
Emerald Towers in 1967. 
The Broadmoor area apart-
ment building features seven 
floors, in addition to a base-
ment and rooftop. Emerald 
Towers features a mix of stu-
dio, one- and two-bedroom 
units, each with large, pri-
vate balconies. Amenities 
include an Olympic-sized 
swimming pool and a large 
courtyard area.

The buyer plans to upgrade 
units and all the common 
areas.▲

Emerald Towers 
trades for $9 million

Located in the Broadmoor area, Emerald Towers, constructed in 
1967, will undergo renovations to all its units. 

Please see Vistas, Page 22

The 267-unit Vistas at Jackson Creek is the newest market-rate apartment 
community in Monument. 

Nick Steele

mailto://michael@frontrangecommercial.com
mailto://bnolette@frontrangecommercial.com
http://www.frontrangecommercial.com/about.htm
mailto://carlson@frontrangecommercial.com
http://www.signatureflip.com/sf01/article.aspx/?i=10111
http://www.signatureflip.com/sf01/article.aspx/?i=10112
http://www.crej.com/
http://www.highlandcommercial.com/
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will become a hub for home-
less services for the next two 
years and then be redeveloped 
for approximately 50 units of 
affordable housing for people 
earning 60 percent or less of 
area median income.

“We had a variety of offers 
and opportunities for the site, 
but we wanted to find a way to 
help support Boulder’s home-
lessness and make a contri-
bution to the community in 
some way, even if short term … 

and Don Altman was the right 
buyer considering his desire 
to provide future affordable 
housing,” said Robert “Jake” 
Jacobsen, CEO and founder of 
Sagebrush Cos. 

Boulder nonprofit Bridge 
House will operate its Path to 
Home program on the prop-
erty for the next two years. 
The program provides on-site 
services including case man-
agement and meals, and offers 
a safe place to be out of the 
elements.▲

Other News
Continued from Page 18

italization rate was 7 percent.
The seller, which exchanged 

into an office building in 
Golden, formerly owned RV 
America, a business that he 
sold to Lazydays. The Long-
mont RV center was the sec-
ond property leased to Lazy-

days that he has disposed 
of and the smallest. In Sep-
tember, MacDougall handled 
the $4.29 million sale of the 
11.13-acre Lazydays property 
at 3610-3640 Chambers Road 
in Aurora.

MacDougall also is part of a 
Unique Properties team that 

has the Lazydays property 
at 4777 Marketplace Drive in 
Johnstown listed for sale at 
$13.58 million. That proper-
ty, which like the Longmont 
facility sits alongside I-25, 
consists of a 129,300-sf sales 
and service center on 27.97 
acres.▲

Longmont
Continued from Page 18

The Lazydays RV facility has frontage on Interstate 25.

have viable needs and interests 
on both sides of the Rocky Moun-
tains, and opening an office in Salt 
Lake City will help Legend Part-
ners address the real estate needs 
of all of our current and future cli-
ents,” said David Larson, a found-
ing partner of Legend Partners. 
“It provides our firm with the 
opportunity to grow our presence 
throughout the Rocky Mountain 
region and beyond.”

 “Denver and Salt Lake City 
provide like market conditions, 
with stable economies, strong 
employment, solid income lev-
els and favorable lifestyles that 
attract investors and tenants. The 
similarities of the two cities, and 
their close proximity on either 
side of the Rockies, made perfect 
sense to Legend Partners’ expan-
sion plans. It’s the perfect strategic 
alignment for everyone involved, 
and most importantly, our cli-
ents,” said Hatch.▲

Business News
Continued from Page 17

and 1000 W. Horsetooth Road 
were in need of repair inside and 
out; in some cases balconies had 
to be locked off for safety rea-
sons, said Iwanski. Housing Cata-
lyst purposely left units vacant 
as residents moved out so that 
it could relocate residents from 
each building within the com-
munity as renovations take place. 

“That involves moving every-
body out of the building to tem-
porary housing and then moving 
them all back in. It’s a very big 
process since there’s a total of 285 
apartments through these three 
communities,” Iwanski said.

The project is just getting under-
way, but a couple of buildings 
have been completed. “We’ve 

already had families moving back 
into rehabilitated properties, and 
they said they’re the most beau-
tiful place they’ve ever lived,” 
Iwanski commented.

Scheduled to be completed 
in December 2018, the project 
includes new siding, windows, 
doors and balconies, as well as 
plumbing work and the addi-
tion of central air conditioning. 
Units will receive new appli-
ances, countertops, cabinetry, 
fixtures, flooring and bathroom 
tile. Washers and dryers also are 
being added.

The community clubhouse and 
pool have been closed for many 
years and also are being reno-
vated. There will be barbecue and 
picnic areas as well as a dog park. 
“We’re really excited to bring all 

of those communities together in 
a nice common space,” Iwanski 
said, noting the goal is to have 
that part of the renovation com-
pleted by Memorial Day.

Palace Construction is the 
contractor for the rehabilitation. 
Alm2s is the architect.

“All of the residents are just so 
excited about this. They’ve been 
waiting for this to be done, so 
we have really great community 
spirit. It seems to have rejuvenat-
ed the energy at the properties, 
which is really nice.”

In discussing Hunt Mortgage 
Group’s role in the project, Hunt 
Mortgage Director Tim Hoppin 
said, “There is a high demand 
for housing in the Fort Collins 
area and the deal sponsor is an 
experienced sponsor of affordable 

housing. We were pleased to play 
a role in this deal to help preserve 
much needed quality affordable 
housing in the local community. 
This is a great example of how 4 

percent low-income housing tax 
credits and private activity bonds 
are utilized to ensure long-term 
affordability for residents in need 
of stable housing.”▲

Fort Collins
Continued from Page 20

A newly renovated building

nonrecourse debt placement 
was structured with a 35-year 
fully amortizing loan term and a 
fixed interest rate of 3.49 percent 
through the U.S. Department of 
Housing and Urban Development 
223(f) permanent loan program. 

“This is the largest single perma-
nent HUD-insured loan closed in 
Colorado in the past 12 months,” 
said Phillip Gause, vice president 
capital markets in MMCC’s Den-
ver office, who arranged the loan. 

“The Colorado multifamily mar-
ket’s strong and steady upward 
trajectory has boosted the buy-
ing power of private investors to 
the point where they can compete 
with institutional capital for insti-
tutional-quality assets,” he added. 
“In this transaction, we worked 
closely with one of our exclu-
sive correspondent capital part-

ners, PGIM Real Estate Finance, 
to deliver exceptional terms and 
put our client in position to close 
weeks ahead of schedule. The 
property also qualified for HUD’s 
Green MIP Reduction program, 
which improves the borrower’s 
cash flow substantially.”

“This transaction highlights our 
ability to utilize HUD 223(f) for 
acquisition financing. There were 
many moving parts and tight 
timelines, but we exceeded expec-
tations through our focused and 
experienced underwriting and 
processing teams,” added Patrick 
Kempton, principal and transac-
tion lead for PGIM Real Estate 
Finance. “As a newly constructed 
apartment complex in a desirable 
location between Denver and Col-
orado Springs, Vistas at Jackson 
Creek makes a great addition to 
our portfolio.”

Other News
■ A private investor out of Den-

ver paid $2.9 million for the Town 
and Country shopping center in 
Colorado Springs.

The 23,960-square-foot center at 
430-498 N. Murray Blvd., just east 
of North Academy Boulevard at 
the intersection of Platte Avenue 
and Murray, which sees average 
traffic volume in excess of 45,650 
vehicles per day, was sold by a 
private investor from Salida. 

“Town and Country provided a 
strategic investment opportunity 
as it offered both stable cash flow 
from existing national brand-name 
retail tenants as well as the oppor-
tunity to add value by leasing up 
the remaining vacant space,” said 
Parker Brown, an associate with 
CBRE Capital Markets, Nation-
al Retail Partners, in Denver. 
“While a local investor purchased 
this property, it’s indicative of a 

national trend. We are seeing capi-
tal sources from across the coun-
try turning to secondary markets 
like Colorado Springs to discover 
untapped retail investment oppor-
tunities with promising returns.”  

Brown, along with Matthew 
Henrichs and Brad Lyons of CBRE 
Capital Markets, National Retail 
Partners, represented the seller. 
Whitney Johnson of CBRE Retail 
Services in Colorado Springs 
concurrently listed the property 
for lease and served as a leasing 
expert for the sales team.

Town and Country was 85 per-
cent leased at the time of sale. 

Built in 1986, Town and Country 
includes two single-story, multiten-
ant buildings plus a 2,560-sf pad 
site occupied by 7-Eleven on 2.41 
acres. The tenant roster includes a 
mix of restaurants, local businesses 
and national brands like Jackson-
Hewitt, MetroPCS and EZ Pawn.

■ A former 12,799-sf bank prop-
erty on a 1.06-acre site in Colorado 
Springs sold to CVS 11001 CO 
LLC for $2.4 million.

The property at 3485 N. Acad-
emy Blvd., at the corner of Care-
free Circle and Academy, was pur-
chased for a planned CVS Phar-
macy at the site. Additionally, a 0.5-
acre parcel of land was acquired 
from the unrelated owner of the 
retail center behind the property 
for the planned development.

CVS plans to scrape the build-
ing, originally the main office in 
Colorado Springs for First Federal 
Savings & Loan. It was built in 
1975.

J. Thomas Stoen sold the prop-
erty. It was listed by Bob Leino 
and Brian Baker of Fuller Real 
Estate.

NAI Highland’s Craig Ander-
son also worked on the transac-
tion. ▲

Vistas
Continued from Page 21
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VACANT LAND OFFERING

Accepting bids for individual, multiple, or all pad sites.
Bid offering deadline: Wednesday, January 10, 2018.

More information: colorado.gov/statelandboard/publicbids
Contact us: 48andtowerbid@state.co.us

 • 10 miles from DIA
     • Major traf c corridor
    • Green Valley Ranch amenities 
    • Zoning
    – CMU-10 (pad site 2)
           – CMU-20 (remaining pad sites)
    •  The site is entitled with two plats: Tower 160 and 

Tower 160 Filing 2 in the City & County of Denver. 

An innovative land trust funding Colorado schools since 1876.

Green Valley Ranch Blvd
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WESTERN PLACES / WESTERN SPACES

DISRUPTION, INNOVATION, AND PROGRESS
PLANNING FOR AN UNCERTAIN FUTURE

University of Denver Sturm College of Law
www.law.du.edu/rmlui

MARCH 8-9, 2018
STURM COLLEGE OF LAW
125 YEARS OF LEGAL INNOVATION

BONUS WORKSHOP / MARCH 7
Real Estate Law for Planners

For Sale

VAIL VALLEY 
Development Opportunity

https://www.colorado.gov/statelandboard/requests-proposals-and-public-bids
mailto://naiteam@naimountain.com
mailto://48andtowerbid@state.co.us
http://www.crej.com/
http://www.law.du.edu/rmlui
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I N D U S T R Y  D I R E C T O R Y

COMMERCIAL REAL ESTATE

LENDERS
Banks
Bank of America Merrill 
Lynch – Commercial Real 
Estate
Bank of Colorado
Bank of the West
Centennial Lending
Chase Commercial Term
Lending
Citywide Banks
Colorado Business Bank
Commerce Bank
FirstBank
Key Bank N.A.
Midland States Bank
Mutual of Omaha Bank
RNB Lending Group
TCF Commercial Banking
US Bank – Commercial Real 
Estate 
Vectra Bank Colorado N.A.
Wells Fargo Bank N.A. – 
Commercial Real Estate 
Group

Credit Union
Westerra Credit Union

Direct Lender
Bloomfield Capital Partners, 
LLC
Fairview Commercial Lending
Montegra Capital Resources,
Ltd.

SBA
US Bank – SBA Lending
Wells Fargo Bank – SBA
Lending

Mortgage Banking
Berkadia Commercial 
Mortgage LLC
CBRE|Capital Markets
Essex Financial Group
Grandbridge Real Estate 
Capital LLC
Hunt Mortgage Group
Merchants Mortgage and 
Trust Corp.
NorthMarq Capital, Inc.
Terrix Financial Corp.

@FIND FINANCING 
SEARCH TOOL 
crej.com/lenders

 profiles
  photos
  contacts
  social links 
  videos
  and more

GET LISTED
Lori Golightly | 303-623-1148 x 102 |lgolightly@crej.com



Belmont Buckingham
Denver, CO

$18,350,000 Permanent Loan
Life Insurance Company

The Grant Building
Atlanta, GA

$10,420,000 Bridge Loan
Debt Fund

Exclusive Life Insurance Company Correspondent Relationships
CMBS Conduit Lenders

Debt Funds
Bridge Lenders

National & Regional Banks
Government Agencies

Credit Tenant Lease Financiers
Private Capital Sources

Th G t B ildi

Our Real Estate Group
Serving the Commercial Real Estate Community

www.SennLaw.com

Leasing

Real Estate Development

Real Estate Acquisition

Environmental

Private Equity

1700 Lincoln Street, Suite 4300  |  Denver, CO 80203  |  PH  303-298-1122  |  FX  303-296-9101

Commercial Lending, 
Workouts and Foreclosure

Real Estate and Commercial
Litigation

Construction Contracts
and Litigation

Corporate

Finance

by Jennifer Hayes
Holliday Fenoglio Fowler 

LP arranged financing total-
ing $62.68 million for a pair of 
Denver apartment properties.

The HFF team worked on 
behalf of borrower Denver-
based RedPeak Properties to 
secure two separate 10-year, 
interest-only, fixed-rate loans 
through PGIM Real Estate 
Finance, the commercial 
mortgage finance business of 
PGIM, the global investment 
management business of Pru-
dential Financial Inc., for the 
Timber Creek and 7/S Haus 
apartments. 

The $38.12 million loan for 
Timber Creek has a rate of 
3.73 percent. The $24.56 mil-
lion loan for 7/S Denver Haus 
has a rate of 3.83 percent. Loan 

proceeds were used to refi-
nance existing debt.

The HFF debt placement 
team representing the borrow-
er included Josh Simon, man-
aging director, and Eric Tupler, 

senior managing director. 
Located at 8899 E. Prentice 

Ave. in Greenwood Village, 
Timber Creek Apartments 

HFF arranges $62.68 million in loans 
for Denver apartment properties

The 7/S Denver Haus apartments was the subject of a $24.56 million loan. 

Please see HFF, Page 25
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Finance

by Jennifer Hayes
An $18.75 million loan 

was funded to Consolidated 
Investment Group for its East 
Park 70 Building 1 in Aurora.

Holliday Fenoglio Fowler LP 
secured the refinance loan for 
the 357,555-square-foot, 100 
percent-occupied, newly con-
structed industrial building. 

The HFF debt placement 
team representing CIG includ-
ed Managing Director Josh 
Simon.  

The 12-year, 3.63 percent, 
fixed-rate loan was funded 
by a correspondent life insur-
ance lender. The loan was 
structured with two years of 
interest-only debt service pay-
ments and a flexible prepay-
ment in the final three years of 
the loan term. Loan proceeds 
were used to refinance the 
property’s construction loan.

CIG developed East Park 70 

Building 1 and delivered the 
asset in late 2016. It is fully 
occupied by a single, credit 
tenant, which inked a 10-year 
lease at the building situated 

on 18.2 acres at 19500 E. 23rd 
Ave. 

East Park 70 Building 1 fea-
tures a cross-dock design, 
36-foot-clear ceiling heights 

and 145 stalls for trailer park-
ing. 

The building is part of CIG’s 
East Park 70 Industrial Park, 
which, when built out, will 

comprise more than 1.4 mil-
lion sf of industrial space. The 
park, located along the Inter-
state 70 corridor, is approxi-
mately 16 miles from down-
town, approximately 10 miles 
southwest of Denver Interna-
tional Airport, and the build-
ing has direct access to Inter-
states 70 and 225 and E-470. 

“The leasing success of 
this building makes us very 
excited about the future of 
East Park 70 and our long-
term hold strategy,” said Tim 
Bertoch, CIG’s vice president 
of real estate.  “CIG recently 
broke ground on Building 2, 
a 243,200-square-foot, cross-
dock building with 32-foot 
clear heights, which will be 
completed in June of 2018. We 
continue to see good demand 
for the highly functional and 
flexible space that we are 
developing.”▲

Loan refinances newly built East Park 70 industrial building

The 357,555-square-foot building is occupied by a single tenant on a long-term lease. 

comprises a 12-building, 210-
unit garden-style community. 
Located less than 2 miles from 
the Belleview light-rail station 
and just south of the Inter-
states 25 and 225 interchange, 

the community features a mix 
of one- and two-bedroom 
apartments that average 1,035 
square feet. Timber Creek 
amenities include a swimming 
pool, hot tub, grilling area, 
24-hour fitness center, club-
house, media lounge, cyber 

café and mountain bike loaner 
program. 

The 7/S Denver Haus prop-
erty is located in Denver’s 
Capitol Hill neighborhood 
at 175 E. Seventh Ave. The 
recently completed Class A 
building comprises 115 stu-

dio, one- and two-bedroom 
units that average 699 sf. The 
apartments feature high-end 
finishes, including French-
door refrigerators, quartz 
countertops, faux wood floor-
ing, built-in Bluetooth speak-
ers, Nest thermostats, in-unit 

washers and dryers and balco-
nies. Common area amenities 
at 7/S Denver Haus include 
a sky lounge, barbecue grills, 
yoga studio, 24-hour fitness 
center, dog spa, shuffleboard, 
media lounge and electric car 
charging stations.▲

HFF
Continued from Page 24
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Q Factor, a local development 
firm, and partner Clarion, an 
institutional real estate invest-
ment company, announced the 
opening of Industry RiNo Sta-
tion in the River North District 
in Denver. The property, sister 
to Industry Denver located on 
Brighton Boulevard, is an adap-
tive reuse project comprising 
creative office space, retail and 
restaurants in a former cold-
storage warehouse at 38th and 
Walnut Street.

S-Arc was the architect while 
construction was performed by 
Brinkman and Makers Line.

Industry was one of the 
original developments that put 
RiNo back on the map, and 
RiNo Station, 60 percent pre-
leased, promises to house even 
more space to work and gather 
in the neighborhood, according 
to Jason Winkler, co-founder of 
Industry. RTD’s A-Line Rail Sta-
tion at 38th and Blake brings 
tenants and visitors to Indus-
try’s new front door. 

Ellen and Jason Winkler, co-
founders of Industry and own-
ers of Q Factor, were mindful 
of bringing this 152,000-square-

foot project to a residential area 
with their second inception. 
When encouraged to build five 
stories extending to the periph-
ery of their property lines, they 
declined. 

“We want to be a part of the 
community that’s already here, 
not overshadow it. We kept 
the building’s original foot-
print, and through our work 
with the rec center next door, 
we’re nurturing a conduit for 
partnership. We intend to build 
social capital in the community, 
involving our neighbors in the 
change our arrival brings to 
their neighborhood, and foster-
ing connection with the people 
who are already here. We are 
grateful for their welcome,” 
said Ellen Winkler.

RiNo Station boasts soaring 
two-story ceilings, raw steel 
framework, modular glass 
wall systems and polished 
concrete floors. Tenants enjoy a 
curated environment that fos-
ters an integrated community 
and business ecosystem. Ame-
nities include shared spaces, 
from phone booths and hud-
dle rooms to larger conference 

rooms and an event stadium. 
Tenants have access to two large 
shared kitchens and a café run 
by MRQT, Q Factor’s newest 
venture. Ping-pong, beer and a 
dog-friendly environment also 
are part of the package.

The timing of the project also 
will allow fast growing tenants 
in the original Brighton Boule-
vard location to continue their 
growth. Signed leases to date 
include four Industry Denver 
transplants that outgrew their 
spaces, including Velocity Glob-
al, Cloud Elements, the Recep-
tionist and Feldmann Nagel. 

While many tenants are in 
the process of moving in, Con-
vercent recently signed for 
nearly 28,000 sf  that is in the 
final design phase with occu-
pancy projected in early 2018. 
Convercent is a developer of 
Global Ethics and Compliance 
software and will be an anchor 
tenant.

“The team at Industry does 
‘work space’ differently – and 
more creatively – than we’ve 
seen in Denver and the entire 
U.S.,” said Jason Glasser, vice 
president at Clarion Partners. ▲

Industry RiNo Station opens in Denver's River North District

Dallas-based Bedford 
Lodging recently broke 
ground on the Springhill 
Suites Lakewood Golden-
Colorado Mills. Cameron, 
Texas, general contractor 
Ebco is building the project 
while Dallas architect Mayse 
and Associates designed it.

According to Jeff Black-
man, founder and presi-
dent of Bedford Lodging, an 
agreement was reached with 
Simon, owner of the Colo-
rado Mills Mall, for Bedford 
Lodging to purchase the 
2-acre parcel at 1299 Colo-
rado Mills Parkway in Lake-
wood for the hotel construc-
tion.

Scheduled to open next 

January, the four-story, 127-
guest room hotel will have 
larger guest rooms (aver-
aging 400 square feet) and 
feature furniture co-created 
with design icon West Elm. 

In addition to its location 
adjacent to the Colorado 
Mills outlet mall, the proper-
ty is part of the Denver West 
corridor, near St. Anthony 
Hospital, Western Area 
Power Administration and 
National Renewable Energy 
Laboratory. 

“The Lakewood/Golden 
submarket is an excellent 
location for this all-suites 
brand to serve the expand-
ing metro Denver lodging 
market,” Blackman said. ▲

Bedford Lodging breaks ground on 
Springhill Suites at Colorado Mills

Trammell Crow Co., along 
with partner Principal Real Estate 
Investors, announced its Cross-
roads Commerce Park was recog-
nized as the 2017 Phoenix Award 
Winner for the Environmental 
Protection Agency’s Region 8 at 
the National Brownfields Confer-
ence in Pittsburgh last month. 

“Crossroads Commerce Park 
has been a project in the making 
for decades, as it is built on the site 
of the Globeville smelter, which 
operated from the 1880s through 
1986,” said Bill Mosher, senior 
managing director with TCC’s 
Denver office. “Many neighbors, 
governmental entities and private 
remediation and development 
experts contributed to a successful 
strategy to prepare the site for a 

new role in our community.”
Some of the many organiza-

tions that have been integral in the 
evolution of the site include the 
remediation and horizontal devel-
opment by Brownfield Partners 
and later, EnviroFinance Group, 
the brownfield redeveloper that 
remediated the site and sold the 
land to TCC, as well as the U.S. 
Environmental Protection Agency, 
Colorado Department of Public 
Health & Environment, Colo-
rado Department of Transporta-
tion, Adams County, the city and 
county of Denver, and the Elyria-
Swansea-Globeville Neighbor-
hood Association.

Crossroads is home to nearly 
1 million square feet of Class A 
industrial buildings offering state-

of-the art multitenant spaces as 
well as build-to-suit options for 
users. 

“This project shows the benefits 
of public-private cooperation and 
the foresight of many visionary 
companies working together to 
bring back to Globeville signifi-
cant improvements to infrastruc-
ture and hundreds of jobs as well 
that benefit the community,” said 
Ann Sperling, senior director with 
TCC.

Murray & Stafford is the general 
contractor and Ware Malcomb is 
the architect for Crossroads. Colo-
rado Business Bank also has par-
ticipated in financing three of the 
completed build-to-suit projects at 
Crossroads. ▲

Crossroads Commerce Park wins EPA’s Phoenix 
Award at National Brownfields conference

Dan Richards
RiNo Station boasts soaring two-story ceilings, raw steel framework, 
modular glass wall systems and polished concrete floors. 

The four-story, 127-guest-room hotel will have larger guest rooms 
(averaging 400 square feet) and feature furniture co-created with 
design icon West Elm.

Crossroads Commerce Park was recognized as the 2017 Phoenix Award Winner for the Environmental Protection 
Agency’s Region 8.
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Rowland+Broughton Archi-
tecture/Urban Design/Interior 
Design’s hallmark Victorian 
Square project is complete. The 
12,275-square-foot structure is 
set at the intersection of Hunter 
and Hyman avenues, between 
Aspen’s downtown core and the 
contemporary, internationally 
renowned Aspen Art Museum.

Victorian Square’s lapped brick 
facade at the base grounds the 
structure and connects it to the 
neighboring historic brick build-
ings. The new bricks were made 
by hand, one at a time, by Peter-
son Tegl, a craft-focused produc-
er in Denmark. The bricks evoke 
feelings of local geological forma-
tions such as the picturesque and 
famed Maroon Bells. The second 
portion of the building, formed 
by a single, undulating African 
mahogany form that cantilevers 
over the edge of the brick façade 
above the pedestrian space, was 
inspired by the “Pillow Factory,” 
a favorite backcountry destina-
tion up nearby Independence 
Pass, where skiers float between 
pillows of snow. Custom anod-
ized aluminum windows and 
storefront by MBM Konstruk-
tionen GmbH out of Germany 

further refine the detailing on the 
building’s north-facing side.

“From the start, our approach 
to the architectural concept and 
design of Victorian Square was 
a collaborative effort amongst 
a strong R+B design team, our 
clients and GF Woods Construc-
tion,” said R+B Project Manager 
Bryan May, AIA. “Early design 
charettes at our Aspen studio 
encouraged creative thinking in 
regard to project requirements 
and goals. We had the opportu-
nity to travel to work with key 
suppliers and develop not only 
the required details for proper 
execution of the project, but 

also build trusting relationships 
between architect, contractor 
and suppliers that will endure 
beyond the project. The success 
of the project is a testament to 
an excellent team, all of whom 
approached this project with 
an open mind, creative spirit, 
and desire to test new technolo-
gies and building strategies. We 
aimed to create a legacy project, 
a building of its place and a land-
mark that would become a new 
cornerstone of our community. 
We are extremely pleased with 
and proud of the result, and we 
hope our community embraces 
this project like we have.” ▲

Rowland+Broughton completes Aspen’s 
Victorian Square, firm’s ‘legacy’ project

Alliance Construction Solu-
tions has substantially com-
pleted its development of the 
new Colewood Apartments, 
a 49-unit complex residing in 
the Berkeley neighborhood 
of Denver. 

Dan Farrar, Dan Miller and 
Matt Ondricek make up the 
Alliance team for the project, 
serving as the superinten-
dent, project manager and 
project engineer, respectively. 
This team has been working 
vigorously in recent weeks to 

close out the project.
These luxury apartments 

will feature 49 one- and two-
bedroom units, as well as a 
community room and two 
levels of below-grade park-
ing. With nearly 100 percent 
of the property area filled, 
the site is a true “zero-lot-
line” project. Colewood is 
being developed by River-
point Partners, with design 
and planning by Craine 
Architecture. ▲

Alliance Construction nears 
completion of Colewood apts.

NAVA Real Estate Develop-
ment, a Denver-based commercial 
development firm, announced 
that its retail center in Frisco is the 
first commercial project to achieve 
LEED certification in Summit 
County. Located off Interstate 70 
on Summit Boulevard, the main 
thoroughfare between Frisco and 
Breckenridge, the retail center was 
the last remaining parcel of unde-
veloped land along the corridor. 

“The LEED designation aligns 
directly with NAVA’s commit-
ment to absolute quality, and cre-
ating environmentally-conscious 
spaces that enrich the communi-
ties in which they are located,” 
said Brian Levitt of NAVA.

 As the first LEED certified core-
and-shell retail center in Summit 
County, the development was 
recognized for its achievements 

in water and energy efficiency, 
environmental stewardship, recy-
cling measures, use of sustainable 
resources, quality of materials and 
overall innovation and design. 

“The NAVA Frisco Retail Center 
is a great milestone for Summit 
County,” said Steve Loppnow of 
YR&G Sustainability, who served 
as the LEED adviser for the proj-
ect. “It reminds us that green 
building aligns with our highest 
ideals for environmentally con-
scious design and construction. 
We hope this project spurs more 
green building development in 
Frisco and the rest of Summit 
County.”

International architecture firm 
Gensler designed the center. 

“For commercial development, 
LEED is the benchmark for assess-
ing high-performance in design 

and construction. Sustainability 
has always been a core element 
of Gensler’s design philosophy,” 
said Jon Gambrill, managing 
director for Gensler. “The Frisco 
Retail Center not only allowed 
us to develop a project that was 
influenced by Frisco’s history and 
regional aesthetic, it also allowed 
us to maintain a design standard 
for more resourceful, resilient and 
regenerative buildings that can 
also impact Frisco in a beneficial 
way.”

The site is home to Natural Gro-
cers, Starbucks, Which Wich and 
Breckenridge Dermatology. 

NAVA also is developing sev-
eral environmentally progressive 
projects in Colorado, including 
Lakehouse Condominiums on 
Sloan’s Lake near downtown 
Denver. ▲

Frisco Retail Center achieves Summit 
County’s 1st commercial LEED-CS cert.

NAVA’s Frisco Retail Center is home to Natural Grocers, Starbucks, Which Wich and Breckenridge Dermatology.

Victorian Square’s lapped brick facade at the base grounds the structure 
and connects it to the neighboring historic brick buildings.

Colewood Apartments is a true “zero-lot-line” project.

Pinkard Construction Co. 
recently completed construc-
tion of The Retreat at Sunny 
Vista, the new memory care 
and assisted living facility 
on the Sunny Vista Colorado 
Springs campus. 

The construction cost for the 
$18 million, 55,000-square-foot 
AL and MC project was $13.8 
million. 

Designed by Lantz-Boggio 
Architects, The Retreat offers 
38 assisted and 28 memory 
care apartments, and features 
a therapy gym, full kitchen and 
dining room, community life 
gathering areas, three fireplac-
es, and a secure courtyard with 
outdoor patios and fire pit, a 
sensory garden, exercise stairs 
and walking paths. 

Other innovative systems 

include Telehealth, which pro-
vides 24/7 access to doctors, 
Soundwall music therapy, and 
a hearing loop for residents 
who need audio aid.

Expanding upon the 100-
year, locally focused legacy 
of its parent Sunny Vista Liv-
ing Community, The Retreat 
aims to provide “a campus that 
meets all the different needs of 
the local senior population.”

The Retreat is across the 
street from The Living Center 
at Sunny Vista, a skilled nurs-
ing community, constructed by 
Pinkard in 2012. The Retreat at 
Sunny Vista sits on the site of 
Sunny Vista’s original building, 
which operated from 1911 until 
2012. Cappella Living Solutions 
will provide management and 
operation services. ▲

Pinkard Construction completes 
The Retreat at Sunny Vista

Pinkard Construction built The Retreat at Sunny Vista in Colorado 
Springs.

http://www.signatureflip.com/sf01/article.aspx/?i=10118
http://www.signatureflip.com/sf01/article.aspx/?i=10119
http://www.signatureflip.com/sf01/article.aspx/?i=10120
http://www.signatureflip.com/sf01/article.aspx/?i=10121
http://www.crej.com/


Page 28 - January 3-16, 2018 www.crej.com

ASLA 2017 Awards

The primary purpose of the 
Awards Program is to recognize 
Colorado and Wyoming 
licensed landscape architecture 
professionals who engage in 
the careful stewardship, wise 
planning, and artful design 
of our cultural and natural 
environment. In order to 
encourage and recognize 
excellence in landscape design 
and to promote the variety, 
scope, and value of landscape 
architecture to the public, ASLA 
Colorado invites designers 
in Colorado and Wyoming to 
submit their projects to the 
Professional Design Awards 
Program. Entries are send 
to an out of state ASLA jury 
of landscape architects and 
planners. 

Award Categories 

•	 Design
•	 Analysis & Planning
•	 Residential 
•	 Landmark

Founded in 1973, the Ameriacan 
Society of Landscape Architects 
(ASLA) Colorado mission 
is to advance landscape 
architecture through advocacy, 
communication, education, 
and fellowship. Sustainability 
has been part of the ASLA 
Colorado’s mission since its 
founding and is an overarching 
value that informs all of the 
programs and operations. ASLA 
Colorado provides professional 
education and programs and 
generates overall awareness 
for landscape architecture to 
the public through our public 
relations and government 
affairs	efforts.

Auraria Higher Education Center 
Tivoli Quandrangle  | WENK | Denver, Colorado  

Mundus Bishop’s design for Joy Park and new campus for the 
Children’s Museum of Denver at Marsico Campus re‐envisioned 
this existing marginalized, degraded site. With the metaphor
of a river as design inspiration, the campus is now a cohesive, resilient 
setting with an original, memorable ‘outdoor museum’ for children and 
caregivers.  Grounded in local ecology, this dynamic, physical environment 
fulfills	 the	 Museum’s	 mission	 of	 bringing	 health,	 wellness,	 science,	
technology, engineering, math and the arts to visitors in an exuberant, 
experiential place. The ‘river’ is the lead character, syncing the Museum 
with its South Platte River setting. Precast and cast‐in‐place concrete, 
quarried sandstone, boulders, wood, and self‐weathering and galvanized 
steel create outdoor rooms. Water play, a zip line zoom, puddle jumping, 
cave climbing, and hillside lounging happen through beautifully wild, 
weather‐worn, larger‐than‐life, natural materials that shape experiences 
and establish relationships between ‘river’, landform, path, and nodes.

The Auraria Campus represents a unique venture in higher education.  The 
vision of the 4‐acre Tivoli Quadrangle is to be a shared campus community 
space, designed to support special events, recreation, and education. 
The multi‐component project consists of a tiered patio, a multi‐purpose 
natural grass quad, peaceful areas with seating and trees, a large 
amphitheater, supportive roadway/streetscape improvements creating 
greater connectivity, a two‐way separated bike lane connecting the 
north and south sides of campus, utility and stormwater infrastructure, 
site	 and	 activity	 lighting,	 and	 site	 finishes/amenities.	 The	 Tivoli	 Quad	
is a place where the campus institutions can showcase their students’ 
talents, partner with outside groups to sponsor events and concerts for 
students and the Denver community, and host graduation and campus 
festivals, as well as an expansive space for leisure where students can 
hangout, recreate, and enjoy the spectacular view of downtown Denver.

In the late 1950s, civic leaders of a struggling downtown Grand Rapids sought 
economic opportunity through a transformative 40‐acre central core plan, grounded 
in the ideals of urban renewal. Set amidst a collection of Modernist buildings, Calder 
Plaza emerged as the downtown’s signature public space. Anchored by Alexander 
Calder’s	 iconic	La	Grande	Vitesse—the	first	civic	sculpture	in	American	history	to	be	
jointly	financed	by	private	and	federal	funds	through	the	National	Endowment	for	the	
Arts—Calder Plaza has played host for celebration and crisis for nearly a half‐century. 
While	 Calder’s	 stabile	 exemplifies	 how	 visual	 art	 can	 become	 a	 recognizable	
landmark, the Plaza’s absence of human comfort, accessibility and programming 
neglects the needs of its daily users. In 2016, a multidisciplinary planning 
initiative sought to reveal its hidden potential. Emerging from a collaborative 
participatory process, the master plan set forth strategies grounded in physical 
connectivity,	 social	 activation	 and	 economic	 attraction.	 Significantly,	 the	
approach earned the endorsement of the Calder Foundation, illustrating how 
contemporary	 civic	 needs	 can	 sensitively	 balance	 the	 integrity	 of	 site-specific	 art.

Located in a challenging and dramatic mountain setting 
in Colorado, Castle Creek Meadow is a family retreat that 
celebrates the idea of seamless indoor‐outdoor living. 
Careful consideration of the native landscape and varied 
microclimates of the valley have informed a design that 
shows a thoughtful reverence for the natural setting. To 
ensure the continued ecosystem and wildlife diversity, 
on	 a	 site	 with	 over	 58	 acres,	 this	 property	 defined	 a	
construction envelope of just 2.3 acres. Context‐sensitive 
strategies were employed to address water quality and 
transform a stagnant pond into a resource for migrating 
birds and wildlife, while establishing riparian habitat. 

The landscape architect was challenged to design a 
usable living landscape that does not compete with the 
dramatic	surroundings.	A	collaborative	effort	combining	
the creative talents of the landscape architect and 
architect resulted in a vision for how this property 
can establish a livable landscape with a strong axial 
relationship to the surrounding valley while framing views 
and limiting intrusions into the surrounding ecosystems. 
Sophisticated plantings and a regional palette of stone 
define	a	philosophy	of	appropriate	simplicity.	This	project	
demonstrates how design and conservation can work 
harmoniously to develop a comfortable mountain retreat 
that restores and respects the surrounding ecosystems.

The Campus & Joy Park 
| Mundus Bishop | Denver, Colorado  

Calder Plaza Master Plan  | Design Workshop | Grand Rapids, Michigan 

Castle Creek Meadow | Design Workshop | Pitkin County, Colorado 

ANALYSIS & 
PLANNING 

RESIDENTIAL 
DESIGN 

Existing raised planters along the northern and southern edges prohibited access. Reimagined, these spaces 
include gathering areas and pedestrian pathways that form “health loops” and support public health initiatives for 
the over 5,000 employees who work within a five-minute walk. 

03 | Through preservation of the majority of the property, the south courtyard is transformed into a new 

livable landscape that frames views to Mt. Hayden and creates refuge to observe wildlife. The sole passage 

into the meadow is an artful plane of turf.

The design for Joy Park and the new campus for the Children’s Museum of Denver at Marsico Campus re-envisioned an existing marginalized, degraded site 
into a cohesive, resilient setting with an original, memorable ‘outdoor museum’ for children and caregivers.

Navigating the canyon and shallows provides an opportunity to dip toes in the water, make a big splash, set boats afloat or build a dam.

Decks extending over the rainwater garden will be furnished to become a shady gathering place for students and faculty. The decks trace the original 
footprints of houses and businesses that stood at that location in the 19th century.12
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In the late 1990s, Denver’s Central Platte V alley (CPV ) 
was beginning a renaissance as Riverfront Park, 
Denver’s “ urban resort” . The newly developed 61‐acre 
mixed‐use urban village gradually descended from 
the city center to re‐engage the South Platte River 
greenway. Completed in 2002, the centerpiece of the 
urban resort is the three‐block extension of the 16th 
Street pedestrian mall. Fifteen years later, this active 
public space continues to anchor the Riverfront Park 
master plan that was envisioned by Design Workshop, 
East West Partners, Trillium Corporation and the City 
and	County	of	 enver.	 or	the	past	thirty-five	years,	the	
original pedestrian mall designed by Pei Cobb Freed 
and H annah/O lin has been Denver’s most important 
public space serving as a transportation spine, a retail 
destination and the organizing axis for downtown 
Denver. H owever, the mall terminated at Denver U nion 
Station until in 2002 the extension’s iconic Millennium 
Bridge re‐established the pedestrian connection 
over the Consolidated Main Line (CML) between 
downtown and the South Platte River, ultimately 
connecting to the cosmopolitan Lower H ighlands 
neighborhood. The 16th Street 16th Street Pedestrian 
Mall Extension honors the material qualities of the 
original pedestrian mall while becoming the heart of 
the burgeoning Riverfront Park urban community.

The Roaring Fork River bisects the mountain town of Basalt, creating 
both opportunities and challenges for this Western Slope community. 
A cohesive design team of Landscape Architects, Ecologists, and 
Engineers collaborated to restore and realign the river and to provide 
safe access for the community. The process included removal of 
an outdated levee and the alteration of hydrological patterns to 
address	 sedimentation	 and	 erosion.	 The	 oodplain	 was	 adjusted	
and wetland systems were expanded. Developable land was created 
adjacent	 to	 the	 downtown	 core	 outside	 of	 the	 oodplain	 and	 new	
par 	spaces	were	created	adjacent	 to	 the	 river	within	 the	 oodplain.	
The project resulted in opportunities for people to interact with the 
river and provided a vital, visual and physical connection to the river.
The Roaring Fork River is now better connected to the adjacent 
downtown core, serving as an integral part of the community’s identity 
for years to come. The restoration project is a model of community 
stewardship allowing for human interaction and connection to a 
riparian corridor that embodies a healthy and beautiful ecosystem.

St. Anthony’s Summit Medical Center, a Level III Trauma Center, sits at roughly 9,100 feet above sea level 
in the mountains of Frisco, Colorado. The hospital is distinguished for having a Flight For Life Colorado 
operation base on site, and works hand‐in‐hand to save the lives of critically injured people within a 120‐
mile	radius.	 n	 uly	 ,	 5,	a	tragic	helicopter	crash	occurred	during	ta eoff	next	to	the	par ing	lot,	ta ing	
the	life	of	pilot	and	decorated	Veteran	 atric 	Mahany,	while	two	 ight	nurses	miraculously	survived	with	
critical injuries. The Flight For Life Mahany H eroes Park recognizes these heroic victims, along with the 15 
courageous	bystanders	who	ran	into	the	fire	that	day	to	help.	The	design	of	the	par 	creates	specific	areas	
to	honor,	celebrate,	and	re ect	the	people	and	professionals	who	choose	to	put	the	lives	of	others	above	
their own on a daily basis. Adjacent to Forest Service lands along the Summit County Recreation Path and 
hospital	par ing	lot,	the	par 	is	easily	accessible	to	the	community	and	hospital	staff.	Though	the	site	is	
small at approximately 0.2 acres, the overall emotional impact on visitors is truly monumental. The Flight 
For Life Mahany H eroes Park serves not only as a memorial for the cherished life of Patrick Mahany, but also 
as	a	healing	ground	for	the	many	who	were	affected	by	such	an	unforgettable	and	heart-wrenching	event.

The	 North	 Embarcadero	 is	 a	 highly	 active	 urban	 waterfront	 at	 the	 foot	 of	
downtown San Diego, where the city meets the Bay. This valuable waterfront 
district, owned by the Port of San Diego, is often referred to as the “ front porch”  
of the city. It is home to many popular visitor attractions and museums, an 
array of hotels and dining options, and the landing point of cruise operations 
year-round.	 uilding	upon	the	completion	of	 the	Civitas	designed	first	phase	
of	the	North	Embarcadero,	the	waterfront	is	positioned	to	emerge	as	a	world-	
class destination that celebrates the character of San Diego and the Bay.

uilding	upon	the	open	space	networ 	created	south	of	 nterstate	 ,	the	North	Stapleton	 ar s	Master	 lan	represents	
the	 vision	 and	 goals	 of	 a	 new	 public	 par 	 space.	The	 North	 Stapleton	 ar s	 Master	 lan	 is	 a	 synthesis	 of	 aesthetic,	
programmatic and technical demands on 470‐acres of parkland. Focused on managing regional drainage needs within 
the	 open	 space,	 the	 natural	 drainage	 ow	 is	 reversed	 to	 connect	 into	 the	 Sand	 Cree 	 drainage.	 The	 location	 and	
proportion of open space was designed as a framework to provide connectivity and amenity to proposed residential 
and commercial neighborhoods. Design inspiration came from recognizing the tremendous opportunity to express 
the relationship of pre and post‐settlement habitation of life on the prairie within the park experiences. The Sand H ill 
Prairie ecosystem of Colorado’s Front Range forms the basis of the open space and the heart of the community. 
North	 Stapleton’s	 open	 space	 plan	 illustrates	 an	 environmental	 networ 	 that	 ties	 this	 new	 community	 together.
It builds on Denver’s rich legacy of traditional community parks and recreational facilities, 
parkways and greenbelts connecting neighborhoods, lakes and other natural features.
As the most expansive system of new parks introduced into the City and County of Denver Parks and 
ecreation	 networ ,	 the	 design	 team	 wor ed	 extensively	 with	 the	 development	 team,	 City	 Staff,	 and	
future	 residents	 to	 establish	 a	 vision	 that	 fit	 with	 the	 lifestyle	 goals	 of	 the	 community,	 met	 the	 operational	
and maintenance requirements of the City, and integrated into the expansive Denver Parks system.
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2017 ASLA COLORADO
DESIGN AWARD ENTRY

A MODERN LEGACY: THE EVOLUTION OF THE 16TH STREET PEDESTRIAN MALL EXTENSION
Denver, Colorado

Project Significance
The 16th Street Pedestrian Mall Extension is a distinguished and memorable landscape architecture project com-
pleted 15 years ago that retains its original design intent and is the significant public space in the Riverfront Park 
community. The project is significant and award-worthy because it is the foundation of an important cultural land-
scape that feels both connected and distinct in its physical manifestation. The 16th Street Pedestrian Mall Exten-
sion provides the critical missing link over the train tracks to connect the city to the river and it is a catalyst for 
downtown Denver.

Services Provided:   Team Members: 
Site Design      Todd Johnson- Principal-in-Charge  Chuck Ware - Project Manager 
Landscape Architecture   Todd Wenskoski       Jeff McMenimen
        Jamie Fogle        Jeremy Alden
        Heath Mizer        Yu-Ju Liu
                         

Project Statement:
In the late 1990s, Denver’s Central Platte Valley (CPV) was beginning a renaissance as Riverfront Park, Denver’s 
“urban resort”. The newly developed 61-acre mixed-use urban village gradually descended from the city cen¬¬ter 
to re-engage the South Platte River greenway. Completed in 2002, the centerpiece of the urban resort is the 
three-block extension of the 16th Street pedestrian mall. Fifteen years later, this active public space continues to 
anchor the Riverfront Park master plan that was envisioned by Design Workshop, East West Partners, Trillium Cor-
poration and the City and County of Denver.

For the past thirty-five years, the original pedestrian mall designed by Pei Cobb Freed and Hannah/Olin has been 
Denver’s most important public space serving as a transportation spine, a retail destination and the organizing 
axis for downtown Denver. However, the mall terminated at Denver Union Station until in 2002 the extension’s 
iconic Millennium Bridge re-established the pedestrian connection over the Consolidated Main Line (CML) be-
tween downtown and the South Platte River, ultimately connecting to the cosmopolitan Lower Highlands neigh-
borhood. The 16th Street 16th Street Pedestrian Mall Extension honors the material qualities of the original pedes-
trian mall while becoming the heart of the burgeoning Riverfront Park urban community.
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A series of boardwalks connects the river and adjacent developed areas while maintaining and protecting the wetlands in between.

The illuminated steel pillars represent the three victims of the crash. At varying heights, they were designed 
to represent wind movement and guide visitors into and through the park.
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The North Embarcadero is a highly active 
urban waterfront at the foot of downtown 
San Diego, where the city meets the Bay. 
This valuable waterfront district, owned by 
the Port of San Diego, is often referred to 
as the “front porch” of the city. It is home 
to many popular visitor attractions and 
museums, an array of hotels and dining 
options, and the landing point of cruise 
operations year-round. 

Building upon the principles and success 
of previous planning and design efforts 
(PICTURED ABOVE,) the NExt plan outlines 
the potential open space design/
programming, circulation network, and 
parking strategies for the completion of 
the North Embarcadero. The plan outlines 
a vision for the creation of a 21st Century 
waterfront experience, that will provide 
more meaning to more types of people, 
resulting in a dynamic and engaging 
waterfront experience for residents and 
visitor alike. 
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Building upon the open space network 
created south of Interstate 70, the North 
Stapleton Parks Master Plan represents 
the vision and goals of a new public 
park space.  The North Stapleton Parks 
Master Plan is a synthesis of aesthetic, 
programmatic and technical demands 
on 470-acres of parkland. Focused on 
managing regional drainage needs within 
the open space, the natural drainage flow 
is reversed to connect into the Sand 
Creek drainage.  

The location and proportion of open 
space was designed as a framework to 
provide connectivity and amenity to 
proposed residential and commercial 
neighborhoods. Design inspiration 
came from recognizing the tremendous 
opportunity to express the relationship of 
pre and post-settlement habitation of life 
on the prairie within the park experiences. 
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PROJECT OF THE WEEK • INTERIOR DESIGN

Kieding remodels Stanford Place III 
lobby in Denver Tech Center

     
PROJECT OF THE WEEK • CONSTRUCTION

GE Johnson completes Cherry Creek’s
Moxy hotel, designed by JNS  

I n October, GE Johnson Construction Co. completed the Moxy Hotel in Cherry 
Creek North. The 170-room Marriott International Moxy brand hotel is the first 
for Denver and is known for its affordable rooms while offering a variety of 

amenities such as speedy WiFi and 50-inch TVs. 
Spread across 10 levels (two below ground) and 93,000 square feet, the hotel is a 

high-end destination for travelers in the Front Range of the Rocky Mountains. The first 
floor features an inside/outside bar for the courtyard that has a beautiful and elegant 
beer garden-style canopy with fireplaces and grills. The second floor offers both meet-
ing rooms and a fitness room, catering to the various needs of travelers of all sorts. This 
$29 million project was completed in 16 months; designed by Johnson Nathan Strohe, 
it was developed by Josephine Development Partners. 

PROJECT OF THE WEEK • INTERIOR DESIGN

Elsy Studios remodels interior of historic 
Dodge Brothers Showroom building

S tanford Place III is a 17-story Class A building constructed in 1986. Located 
in the heart of the Denver Tech Center, the building is home to many financial 
organizations and other professional services companies.  

The main lobby is accessible from two entrances, one in which a guard station 
had previously been located. Building owner and property manager SteelWave would 
eliminate the guard station, but sought a way to tie in the small but high-profile space 
with the whole of the lobby remodel.

The first concern was to add a dominant light feature to offset and illuminate the low 
ceiling portion of the space. A knife-edge, cove light system, and drywall trim and wrap 
gave the space a more inviting and expansive appearance. The design of the lighting 
element matched angled, directional installations in other sections of the lobby.

Natural woods for seating and a custom live-edge shelf gave the space a rustic feel 
with a progressive design twist. Different carpet styles mimicked the angle of the ceil-
ing element above. The overall muted, neutral palette matched the conservative nature 
of the buildings and its primary tenants who use the space for waiting, phone calls and 
ad hoc meetings.

E lsy Studios, a Denver-based full-service commercial interior design firm, re-
cently completed design work for a 12,130-square-foot workspace for Solidifi, 
a Real Matters Company, in the historic Dodge Brothers Showroom building, 

commonly referred to as the “Ballet Building,” located on the corner of Lincoln and 13th 
streets.

Designed in 1919, the building features perimeter windows that maximize the avail-
ability of natural light within the space. While the exterior of the building has remained 
relatively untouched, the interior has undergone a significant remodel in order to meet 
the needs of modern businesses like Solidifi.

Elsy transformed Solidifi’s space using dynamic, multileveled lighting to create invit-
ing, functional open spaces as well as more intimate, private areas. The high, open 
ceilings showcase the existing historical concrete structure with sleek, low-profile light 
fixtures and a clean, unobtrusive approach to running data cable cables, electrical con-
duit and fire systems.

PROJECT OF THE WEEK • CONSTRUCTION

Scheiner Commercial Group Inc. completes
construction on 2 Lululemon stores 

S cheiner Commercial Group Inc., along with Menemsha Architecture, complet-
ed two projects for Lululemon, simultaneously. Both opened on Nov. 21. One 
was a relocation from the sidewalks of Cherry Creek North into the Cherry 

Creek Mall. The other was a brand-new location located in Highlands Square.
The newest location in Denver’s Highlands Square has kept the look local. They used 

contributions from local Denver artists for the interior and kept the Victorian-style origi-
nal brick façade, re-using existing design elements. The new Cherry Creek Mall location 
is 5,500 square feet, much larger than its previous address. The extra space allows 
more room for the men’s offerings, which takes up approximately 1,000 sf. It also has 
a local feel, featuring local athletes and landscapes with state-of-the-art light boxes.  
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DIRECTORY

CONTRACTORS 
 Adolfson & Peterson 
Construction

Alliance Construction 
Solutions 

The Beck Group

Boots Construction Company 

Brinkman Construction

Brinkmann Constructors

Bryan Construction

BVB General Contractors

Calcon Constructors, Inc.

Catamount Constructors

Crosslands Construction

dcb Construction 
Company Inc.

Drahota – a Bryan 
Construction Company 

Facilities Contracting Inc.

FCI Constructors Inc.

Foothills Commercial Builders

Fransen Pittman General 
Contractors

GE Johnson Construction 
Company

GH Phipps Construction 
Companies

Golden Triangle 
Construction Inc.

Haselden Construction LLC

Himmelman Construction, Inc.

HITT Contracting, Inc.

Howell Construction

Hyder Construction 

J.E. Dunn Construction 

JHL Constructors Inc.

Jordy Construction

Krische Construction

Mark Young Construction 

Martines/Palmeiro 
Construction

MAX Construction, Inc. 

Maxwell Builders, Inc. 

Mortenson

MW Golden Constructors

Palace Construction Co. Inc.

PCL Construction Services

Pinkard Construction Company

Precision Contractors

Provident Construction

Roche Constructors Inc.

Saunders Construction Inc.

Scheiner Commercial Group 

Shaw Construction

Swinerton Builders

Taylor Kohrs

The Neenan Company

The Weitz Company 

Turner Construction

W.E. O’Neil Construction 
Company

White Construction Group

TENANT FINISH
Bryan Construction Inc. 

Coda Construction Group 

EJCM Construction 
Management

Facilities Contracting, Inc.

Foothills Commercial 
Builders Inc.

HITT Contracting, Inc. 

Howell Construction 

Jordy Construction

Kennerly Construction 

Martines/Palmeiro 
Construction

MAX Construction, Inc.

Mosaic Construction Group 

Provident Construction

Sbarra Construction West 

Scheiner Commercial
Group, Inc.

Swinerton Builders

The Vertex Companies, Inc.

ARCHITECTS
Acquilano Leslie Inc.

Anderson Mason Dale 
Architects

Barber Architecture

The Beck Group

BURKETTDESIGN INC.

Coover-Clark & Associates Inc.

Davis Partnership Architects 

DLR Group

Fentress Architects

Gensler

gkkworks.

Godden|Sudik Architects

Grey Wolf Architecture

HB&A Architecture & Planning 

HOK Group 

Hord Coplan Macht

Humphries Poli Architects P.C.

IA – Interior Architects

Intergroup Architects

JOHNSON NATHAN STROHE 

KEPHART 

KTGY Group, Inc. 

LAI Design Group

Lantz-Boggio Architects P.C.

MOA ARCHITECTURE

O’Bryan Partnership, Inc., 
Architects – A.I.A. 

OZ Architecture

PageSoutherlandPage

Roth Sheppard Architects

Rowland + Broughton 
Architecture & Urban Design

Stantec

Studio Completiva, Inc. 

Treanor HL

Tryba Architects

Venture Architecture

VTBS Architects

ENGINEERS
68West, Inc.

Anderson & Hastings 
Consultants, Inc. 

Baseline Engineering Corp.

Beaudin Ganze Consulting
Engineers Inc.

CLH Associates LLC

D.L. Adams & Associates 

Kimley-Horn and  
Associates, Inc. 

Manhard Consulting 

Martin/Martin Consulting 
Engineers

Matrix Design Group

MDP Engineering Group, P.C. 

M-E Engineers Inc.

M.E. Group Inc.

MKK Consulting Engineers Inc.

Monroe & Newell 
Engineers Inc.

Olsson Associates

Redland 

Shaffer-Baucom 
Engineering & Consulting

Vision Land Consultants Inc.

LANDSCAPE 
ARCHITECTURE
Consilium Design, Inc. 

Davis Partnership Architects 

HOK Group 

LAI Design Group 

Land Elements, Inc.

Natural Design Solutions, Inc. 

Norris Design

Plan West Inc.

Stanley Consultants

INTERIOR 
DESIGN
Acquilano Leslie Inc.

Andrea Schumacher  
Interiors, Inc. 

Barber Architecture

Bechta Group, Ltd. (BGL) 
Facilities Consultants

BOX Studios

BURKETTDESIGN, INC.

Davis Partnership Architects 

Davis Wince Ltd. Architecture

Design Studio Blue 

DLR Group

Elsy Studios 

Gensler

Grey Wolf Architecture

H+L Architecture

Jean Sebben Associates, LLC.

Keeney Design

KIEDING

Kimberly Timmons Interiors

OZ Architecture

Planning Solutions

Stantec

Tenant Planning Services

Venture Architecture

OFFICE 
FURNITURE
Canter & Associates

Contract Furnishings, Inc. 

Corporate Environments

ELEMENTS

Everything for Offices 

Haworth

Jordy|Carter Furnishings

Office Scapes

Source Four Interior Elements

TEAMMATES

Workplace Resource

For contact information, firm profiles & links, please 
visit www.crej.com and click on “Industry Directory”
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At the Associated General 
Contractors of Colorado 

Breakfast with the Board and 
Associate/Supplier Showcase on 
Dec. 13, I presented findings from 
Dodge Data & Analytics’ Con-
struction Outlook 2018 Report to 
an audience of nearly 300 con-
struction industry professionals. I 
have presented the Dodge Out-
look, which is based on propri-
etary construction data gathered 
by Dodge, to AGC for the past 
10 years. The intent is to provide 
insights on various construction 
industry sectors to help guide both 
general and specialty contractors 
for the upcoming year.

Year in review 
– construction 
in 2017. Over-
all, the U.S. 
construction 
industry has 
moved into a 
mature stage 
of expansion. 
After rising 
11 percent to 
13 percent per 
year from 2012 
through 2015, 

total construction starts advanced 
a more subdued 5 percent in 2016. 
That deceleration has continued 
into 2017, with construction starts 
exhibiting an up-and-down pat-
tern on a quarterly basis, often 
typical of a market that’s in the 
process of either approaching or 
rounding a peak.

However, Colorado remains 
one of the healthiest marketplaces 
in the country. This year was an 
extraordinary year in construction 
for Colorado, going from $18 bil-
lion in construction starts in 2016 
to $21.6 billion in construction 
starts in 2017, which represents a 
20 percent increase in construction 
starts.

 
Looking Ahead – construction 
in 2018. Total national construc-
tion starts in 2018 are forecast to 
advance 3 percent to $765.2 billion. 
Gains are predicted for residen-

tial building, up 4 percent; and 
nonresidential building, up 2 per-
cent; while nonbuilding construc-
tion stabilizes after two years of 
decline. 

Colorado is expected to expe-
rience a seven percent growth 
in construction starts in 2018, 4 
percent higher than the national 
average. In addition, Colorado has 
more than doubled in terms of 
the amount of construction work 
since 2011. 

Colorado construction industry 
insights. Although Colorado is 
expected to experience overall 
construction growth, some mar-
ket segments are predicted to be 
stronger than others. The follow-
ing are insights for 2018 broken 
down by industry sector: 

•Single-family housing will con-
tinue to grow in 2018 and serves as 
a driving force for all other types 
of construction.

•Multifamily housing is begin-
ning to level off

•Commercial buildings (office 
and hotel): The office building sec-
tor continues to thrive, whereas 
the hotel sector has peaked and 
has begun to fall off slightly 

•Commercial buildings (retail 
and warehouse): The retail sector 
will continue to experience soft 
growth, with warehouses, includ-
ing distribution centers, expected 
to grow in 2018.

•Institutional buildings (edu-
cation): The bond measures that 
recently passed will allow for 
growth in the education sector 
in 2018, with K-12 serving as a 
bigger market sector for growth 
than universities/colleges.

•Health care is still fairly strong 
in Colorado, but is a volatile mar-
ketplace due to the uncertainty 
in health care policies and pro-
grams in the U.S. as a whole.

Although the construction out-
look for 2018 for both the U.S. 
and for Colorado remains prom-

ising with continued growth, 
major issues such as the con-
struction labor shortage and the 
overall capacity of the industry 
to keep up with demand repre-
sent challenges for the construc-
tion industry moving forward. 
To combat these issues that could 
hinder further growth in Colo-
rado, AGC has undertaken one 
of the most substantial workforce 
recruitment efforts in the coun-
try with BuildColorado.com and 
the Construction Careers Now 
program.▲

Construction outlook 2018: Continued growth for state

Construction, Design & Engineering

Cliff Brewis
Vice president of 

operations, Dodge 
Data & Analytics

Dodge Data & Analytics

The Unfound Door
Cliff Brewis delivers remarks to the 
AGC crowd. 

Think About It!
A man wakes up after sleeping with an advertised pillow on an  
advertised mattress and pulls o� advertised pajamas. Shaves with 
an advertised razor, brushed his teeth with advertised toothpaste,  
washes with an advertised soap, puts on an advertised suit, drinks a 
cup of advertised co�ee, drives to work in an advertised car and then... 
Refuses to advertise believing it doesn’t work. Later if business is poor he  
advertises it for sale. 

See how advertising works for you.
Lori Golightly

303-623-1148 x102
lgolightly@crej.com

www.crej.com

https://www.buildcolorado.com/
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Mark Bradley,  
CCIM, SIOR  
Realtec Commercial Real 
Estate Services – Greeley Office
1711 61st Avenue, Suite 104
Greeley, CO 80634
970-346-9900
mbradley@realtec.com
Brokerage, leasing, investment 
analysis

Barry B. Bounds, CCIM, 
M.S. and MBA
200 W. Plaza Drive, Suite 200
Highlands Ranch, CO 80129
720-221-1820
brokerage, leasing, investment 
analysis

Mike Foster, CCIM 
Coldwell Banker Commercial 
Prime Properties
131 N. Sixth Street, Suite 300
Grand Junction, CO 81501
970-433-8374
mfoster@cbcworldwide.com
Investment sales, commercial 
land sales, retail, industrial and 
office leasing.

Distinguish Yourself.
Hire a CCIM

If you are a CCIM member and 
would like to appear in this  
directory, please contact Lori 
Golightly at 303.623.1148.

Brian C. Smith, CCIM
Marcus & Millichap
1225 17th Street, Suite 1800 
Denver, CO 80202
303-328-2021
brian.smith@marcusmillichap.com
Specializing in investment sales.  
Brian has expertise ranging 
across all investment product 
types.

Tracy Wilkes, CCIM, 
CPM
Castle Keep Developments
7927 S. Kittredge Street
Englewood, CO 80112-4642
303-991-1143
Site selection, development, 
brokerage, investment analysis,  
non-resident owner rep

Jim Vetting, CCIM, GRI 
Wheeler Management 
Group, Inc.
1130 38th Avenue, Suite B
Greeley, CO 80634
970-352-5860
jvetting@wheelermgmt.com
Brokerage, leasing, consulting, 
investment analysis, valuation, 
site selection

Patricia M. Wassik, 
CCIM, CPM
Health Connect Properties
3400 E. Bayaud Avenue, Suite 240
Denver, CO 80209
303-830-1444
Health care leasing, sales, manage-
ment, consulting, investment analysis 
and construction management

Todd Walsh, CCIM 
BOOM Properties 
840 Pearl Street
Boulder, CO 80302
303-444-5040
todd@boomboulder.com
Commercial Leasing & Sales, 
Investment Properties, Boulder 
County Specialist

Russ Wehner, CCIM, 
MAI, CPM
Russ Wehner Realty Co.
280 S. Madison St.
Denver, CO 80209
303-393-7653
Brokerage, property manage-
ment, consulting, investment 
analysis

Brad Cohen 
Managing Director
Transwestern
4643 S. Ulster Street, Suite 300
Denver, CO 80237
303-407-1470
brad.cohen@transwestern.net 
Brokerage, investment analysis, 
consulting, valuation

D. English, CCIM,  
CIPS, MPH 
Real Estate Partners
4610 S. Ulster Street, Suite 150
Denver, CO 80237
303-680-3344
denglish@REP-Intl.com 
Brokerage, Leasing, Investment 
Analysis, Health Care 
Consultation

Jan Friedlander, CCIM
Friedlander Commercial Real 
Estate, LLC
30 Albion Place 
Castle Rock, CO 80108
303-885-9200 
JanFriedlander@comcast.net 
Site selection, brokerage, invest-
ment, health care

Jeff Hale, CCIM, CPM
Hale Commercial Properties
604 Remington Street, Studio 7
Fort Collins, CO 80524
970-310-9435
haleprops@msn.com
Serving Northern Colorado sales 
& leasing, investment analysis, 
multifamily, mixed-use and 
adaptive reuse.

Jake Hallauer 
Chrisland Real Estate 
Companies
970-305-8113
Specializing in brokerage, 
development, investment analysis, 
consulting, leasing and site selection.

Edwin Kanemoto, CCIM
RE/MAX Traditions 
Commercial Division
2204 18th Avenue
Longmont, CO 80501
720-583-3930
Brokerage, leasing, investment

Ken Kanemoto, CCIM
RE/MAX Traditions 
Commercial Division
2204 18th Avenue
Longmont, CO 80501
720-583-3930
Brokerage, leasing, investment 
analysis, valuation

Mark Lee Levine, CCIM
University of Denver
2101 S. University Blvd. Suite 387 
Denver, CO 80208
303-871-2142
Director of The Burns School

William Lawrence, CCIM 
Transwestern
4643 S. Ulster Street, Suite 300
Denver, CO 80237
303-639-3000
bill.lawrence@transwestern.net
Development services

David K. Martin, CCIM 
Martin Company
9306 E. Berry Avenue, Suite 100
Greenwood Village, CO 80111
303-850-0505
martin_realestate@msn.com
Brokerage, leasing, investment 
analysis

Rebecca B. Martin, 
CCIM, MBA  
RBM Real Estate Solutions
1120 Lincoln Street, Suite 710
Denver, CO 80203
303-455-0600 ext. 1
rmartin@pcreco.com
Retail brokerage, investment 
analysis, professional property 
management. 

Brian McDonald, CCIM, 
MS-RECM  
First American Title Insurance
1125 17th Street, Suite 750
Denver, CO 80202
303-876-1141
brianmcdonald@firstam.com
Colorado & National commer-
cial title & escrow services.

Tony Hemminger, 
CCIM, EMS
Western Investor Network, LLC
6801 S. Emporia Street, Ste 201
Greenwood Village, CO 
80112
720-344-1174
tony@westinvestnet.com
Brokerage, leasing, consulting, 
investment analysis, 1031 
exchanges, office, retail, industrial

Gail Hamilton, CCIM
Commercial Advisors, LLC
8024 W. Kentucky Ave.
Lakewood, CO 80226
303-777-2007
ghamilton@ccim.net
Brokerage, sales & leasing, office, 
retail, industrial and investments

Steve W. Moyer, CCIM
Landmark Western II
7537 S. Ivanhoe Circle 
Centennial, CO 80112
303-221-8494
Investment sales, retail leasing,  
site selection

Daniel A. Molello, 
CCIM, CPM
Jones-Healy, Inc.
119 W. 6th St.
Pueblo, CO 81003
719-545-8181
dmolello@jones-healy.com
Brokerage, sales & leasing, 
office, retail & industrial

R.C. Myles, CCIM, SIOR
Cushman & Wakefield of 
Colorado
1515 Arapahoe Street, Suite 1200
Denver, CO 80202
303-312-4226
RC.Myles@cushwake.com 
Specializing in investment sales. 
R.C. is one of the top investment bro-
kers in the Rocky Mountain region.

John V. Propp, CCIM
John Propp Commercial 
Group
6565 S. Dayton Street, Suite 
3000
Greenwood Village, CO 80111 
303-692-1816 
Investments, 1031 exchanges, 
professional property management, 
receivership services

Darren Nakos, CCIM 
Landmark Real Estate Group
P.O. Box 630
Frisco, CO 80443-0630
970-668-1430
dnakos@landmarkregroup.com
investment analysis, consulting, 
financing, development

Don Rulle, CCIM  
CCIM, CRB, CNE, GRI 
ePRO eCertified
Re/Max Traditions Commercial
2204 18th Avenue
Longmont, CO 80501
303-772-3800 ext. 110
donrulle@outlook.com
Site selection, development, brokerage, 
leasing, valuation, investment analysis

Eric B. Rutherford, 
MBA, CCIM, GREEN 
Wright Kingdom
4875 Pearl East Circle
Boulder, CO 80301
303-541-1908
erutherford@wkre.com
Commercial/Investment Broker

Karen Setterfield, 
CCIM, MBA, CNE 
Setterfield & Bright
475 E. Hopkins Avenue
Aspen, CO 81611
970-920-1833
Karen@aspenreal.com
Investment sales and retail leasing

Daniel V. Sheehan, CCIM
Senior Vice President
Commerce Bank
216 16th Street, Suite 1400
Denver, CO 80202
303-214-5415
daniel.sheehan@commercebank.com
Specializing in construction & 
term financing for all types of 
commercial real estate.

William M. James,  
MAI, CCIM
James Real Estate Services
90 Madison St., Suite # 403 
Denver, CO 80206
303-388-1100
Valuation & investment  
analysis

Certified Commercial Investment Members, or CCIMs, are accomplished 
professionals who provide advanced training and market expertise to give 
you a skilled analysis of your opportunities, whether you own, lease or invest 
in commercial real estate. CCIMs are backed by an exceptional education in 
investment, real estate and a thorough understanding of their marketplace.

Discover why only 5 percent of all commercial real estate 
professionals hold the elite CCIM designation.

R. Scott deLuise, CCIM, 
SPPA, CPPA 
Adjusters International Matrix 
Business Consulting, Inc.
340 E. First Avenue, Suite 300
Broomfield, CO 80020
303-710-5005
scott@ai-mbc.com 
Consulting

J. Virginia Messick, 
MAI, CCIM, SR/WA   
MessickBowes
1020 15th Street #38E
Denver, CO 80202
303-623-4908
jvmenb@msn.com
Valuation

Bob Rizzuto, MBA, 
CCIM, CBI    
KW Commercial Real Estate, 
LLC
200 West Plaza Drive, Suite 200
Highlands Ranch, CO 80129
303-809-1757
bob.rizzuto@kwcommercial.com
Investment analysis, brokerage, 
leasing, consulting & business 
brokerage

Barry Tiggemann, CCIM, 
CHO, CIPS, CRS  
Seven Star Real Estate LLC
1257 S Kingston Court
Aurora, CO 80012
720-400-0808
btiggemann@gmail.com 
Brokerage, valuation, investment 
analysis, development

Randall S. Hall, CCIM 
BrokerOne Real Estate
550 N. Poplar
Casper, WY 82601
307-234-2385; 877-284-5480
rshall@ccim.net
Brokerage, leasing, investment 
analysis, consulting, development, 
site selection

Phill Foster
Phill Foster and Company
8811 E. Hampden Avenue, 
Suite 104
Denver, CO 80231-4931
303-399-9422
realestate@phillfosterco.com
Brokerage
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Thursday, February 8, 2018
The Hyatt Regency Aurora-Denver Conference Center      13200 E. 14th Place, Aurora, CO 80011

Space is limited to 500!
REGISTER NOW!

$85 per person

7:00 - 7:25 a.m.
Check In, Registration and Networking

7:25 - 7:30 a.m.
Welcome and Opening Remarks
Moderator: Steve Sessions - Chief Executive  
O�icer, Sessions Group LLC

7:30 - 8:15 a.m.
O�ice Broker Panel
O�ice: Whitney Hake - Director, Cushman & Wakefield
Retail: Peter Pavlakis - Founding Parnter, Legend Partners
Industrial: Doug Viseur - First Vice President, CBRE
Moderator: Steve Sessions - Chief Executive O�icer, 
Sessions Group LLC

8:15 - 8:45 a.m.
Investment Broker Panel
Patrick Devereaux - Executive Vice President, JLL
John Jugl - Vice Chairman, Western Region Capital Markets, 
Newmark Knight Frank
Moderator: Bruce Backstrom - Senior Vice President -  
COO, Hannay Realty Advisors

8:45 - 9:00 a.m.
Property Tax Update
Matthew W. Poling, CPA - Principal, Property Tax 
 Commercial, Ryan, LLC

9:00 - 9:45 a.m.
Networking Break -
Food & Beverage in the Expo Hall

9:45 - 10:30 a.m.
Legislative Update
Green Roof Initiative: - Dan Simpson - Director of 
Management Services, Newmark Knight Frank
Slowing Growth - BOMA Speaker, TBD
Fire Dept. Certifications Re: Emergency Preparedness -  
Speaker, TBD
Moderator:Lyla A. Gambow, CAM, CPM - Associate Director, 
Asset Services, Cushman & Wakefield

10:30 - 11:00 a.m.
Hot Topics Panel
How to Make Older Buildings More Competitive  
Robert M. Whittelsey, SIOR - Colliers International  
(invited/unconfirmed)
The A�ect of Health & Wellness on Property 
Values - Sarah Spencer-Workman - Manager,  
Sustainability Services, NORESCO

11:00 - 11:45 a.m.
Property Management Panel
Panelists TBD
Moderator: Thomas E. Bahn - Senior Vice President,  
Stream Realty Partners

For more information, including exhibitor and sponorships opportunities, please call Jon Stern at 303-623-1148 ext. 101 or e-mail jstern@crej.com

IN PARTNERSHIP WITH

Checks, Visa, MasterCard and American Express accepted.

Four hours of continuing education credit have been applied for

15th Annual

mailto://jstern@crej.com
http://www.crej.com/
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Thursday, February 8, 2018
The Hyatt Regency Aurora-Denver Conference Center      13200 E. 14th Place, Aurora, CO 80011

Space is limited to 350!
REGISTER NOW!

$85 per person

12:00 p.m. - 12:25 p.m.
Check In, Registration and Networking

12:25 - 12:30 p.m.
Welcome and Opening Remarks
Carl Schmidtlein - Principal, Galloway
Diana Fiore - 2018 Chapter President, Rocky Mountain 
Shopping Center Association

12:30 - 1:30 p.m.
Broker Market Update & Forecast
Brian P. Shorter - Managing Partner, SullivanHayes  
Brokerage
Additional - Panelists, TBD
Moderator: Jon Weisiger - Senior Vice President, CBRE

1:30 - 2:00 p.m.
Restaurant Panel
Susan Lintonsmith - CEO, Quizno’s 
Frank Bonanno - Principal, Bonanno Concepts 
Kelly Greene - President, Urban Legend
Moderator TBD 

2:00 - 2:45 p.m.
Networking Break

2:45 - 3:15 p.m.
The Future of Retail Space
Je�rey Sheppard - Principal, Roth Sheppard Architects

3:15 - 4:00 p.m.
Investment Panel
Steve Shoflick - President & COO, Miller Real Estate  
Investments
Thomas M. Yockey - President, Broad Street Realty
Gary J. Dragul - President, GDA Real Estate Services, LLC
Paul DeCrescentis - President, DePaul Real Estate Advisors
Allen Ginsborg - Managing Director & Principal, 
NewmarkMerrill Mountain States
Moderator: Matthew J. Henrichs - Senior Vice President, 
Retail Capital Markets, CBRE

4:00 - 4:45 p.m.
Development Panel
Bryan McFarland - Principal, Development, Alberta  
Development Partners, LLC
Rick Turner - Director of Real Estate, Colorado, Kimco Realty
Erika K. Shorter - Director, Colorado Acquisitions, Evergreen
Jimmy Balafas - Principal, Kentro Group
Bradley T. Kornfeld - Managing Partner, The Kornfeld 
Companies, LLP
Moderator: Carl Schmidtlein -  Principal, Galloway

For more information, including exhibitor and sponorships opportunities, please call Jon Stern at 303-623-1148 ext. 101 or e-mail jstern@crej.com

Checks, Visa, MasterCard and American Express accepted.

Four hours of continuing education credit have been applied for

&

Present

2018

mailto://jstern@crej.com
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Thursday, March 8, 2018
The Hyatt Regency Aurora-Denver Conference Center      13200 E. 14th Place, Aurora, CO 80011

Space is limited to 600!
REGISTER NOW!

$85 per person

7:00 - 7:25 a.m.
Check In, Registration and Networking

7:25 - 7:30 a.m.
Welcome and Opening Remarks
Je� Hawks - Vice Chairman, ARA, a Newmark Company

7:30 - 8:15 a.m.
Colorado Apartment Market Overview
Cary Bruteig - Owner, Apartment Appraisers & Consultants

8:15 - 8:45 a.m.
Multifamily Industry Perspective
Je� Hawks - Vice Chairman, ARA, a Newmark Company

8:45 - 9:00 a.m.
Insurance Update
Kyle Herren - Senior Vice President, Lockton Companies

9:00 - 9:45 a.m.
Networking Break - 
Food & Beverage in Expo Hall

9:45 - 10:15 a.m.
Finance Panel
Panelists TBD
Moderator TBD

10:15 - 11:00 a.m.
Investment Panel
Samuel Kasparek - Principal, Kairoi Residential
Additional - Panelists, TBD
Moderator:Terrance Hunt - Vice Chairman, ARA, 
 a Newmark Company

11:00 - 11:45 a.m.
Development Panel
David Zucker, LEED AP - Chief Executive O�icer, Zocalo 
Community Development
Timothy McEntee - Director, Wood Partners
Steve O’Dell - Executive Managing Director, ARA,  
a Newmark Company
Additional - Panelists, TBD
Moderator: Cary Bruteig - Owner, Apartment Appraisers  
& Consultants

For more information, including exhibitor and sponorships opportunities, please call Jon Stern at 303-623-1148 ext. 101 or e-mail jstern@crej.com

Checks, Visa, MasterCard and American Express accepted.

Four hours of continuing education credit have been applied for

&

Present

IN ASSOCIATION WITH

Apartment Appraisers & Consultants

2018

mailto://jstern@crej.com
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Thursday, March 8, 2018
The Hyatt Regency Aurora-Denver Conference Center      13200 E. 14th Place, Aurora, CO 80011

Space is limited to 200!
REGISTER NOW!

$85 per person

12:00 p..m. - 12:25 p.m.
Check In, Registration and Networking

12:25 - 12:30 p.m.
Welcome and Opening Remarks
Bob Kaplan - Vice President, Regional Manager, Marcus 
& Millichap

12:30 - 12:45 p.m.
Defining the Industry
Drew Isaac - First Vice President and Director, Net Leased 
Properties Group, Marcus & Millichap

12:45 - 1:30 p.m.
Broker Panel
Jason Schmidt - Executive Vice President, JLL
Matthew J. Henrichs- Senior Vice President, Investment 
Properties | Retail & Net Lease, CBRE
Kevin Matthews - Managing Director, SVN Denver  
Commercial
John Witt - Partner, Brokerage Services, NavPoint Real  
Estate Group
Zach Wright - Associate Advisor, Pinnacle Real Estate Advisors
Moderator: Drew Isaac - First Vice President and Director, 
Net Leased Properties Group, Marcus & Millichap

1:30 - 2:00 p.m.
1031 Exchange Panel
Scott R. Saunders - Senior Vice President, Asset  
Preservation Inc.
David McCurdy, CFP - Senior Vice President, Midwestern 
Region, EXCHANGERIGHT
Je� Hertz - Senior Vice President-1031 Exchange Specialist, 
Cantor Fitzgerald Capital
Moderator TBD

2:00 - 2:45 p.m.
Networking Break - 
Food & Beverage in the Expo Hall

2:45 - 3:15 p.m.
Finance Panel
Cooper Williams- Producer and Principal, Essex Financial 
Group (invited/unconfirmed)
David A. Lederhos - Commercial Real Estate Finance 
Executive, Mutual of Omaha Bank (invited/unconfirmed)
Jay Jones - Principal, CoBiz Financial (invited/unconfirmed)
Moderator: Phillip Gause - Vice President, Marcus & 
Millichap Capital Markets

3:15 - 3:45 p.m.
Retailer Panel
Panelists TBD
Moderator: Bob Kaplan - Vice President, Regional Manager, 
Marcus & Millichap

3:45 - 4:45 p.m.
Developer Panel
Tyler Carlson - Managing Principal, Evergreen
Jimmy Balafas - Principal, Kentro Group
Lucy Dinneen - Managing Partner – Rocky Mountain and 
Northwest Regions, Cadence Capital Investments
Chris Allen - Development Partner, Verdad Real Estate
Moderator: Jon Hauser, CCIM - President, Drake Real Estate 
Services LLC

For more information, including exhibitor and sponorships opportunities, please call Jon Stern at 303-623-1148 ext. 101 or e-mail jstern@crej.com

Checks, Visa, MasterCard and American Express accepted.

Four hours of continuing education credit have been applied for

&
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2018
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Who’s News
Tony Burke was named pres-

ident of Pinkard Construction 
Co. and Jeff Barnes has been 
named chief operating officer. 

An employee of the firm 
since 1999, Burke started out 

as a project 
engineer and 
has moved 
through the 
ranks as 
senior engi-
neer, proj-
ect manager, 
senior project 
manager and 
construction 

manager. He also has provid-
ed leadership in the compa-
ny’s senior living, municipal 
and health care groups. 

Burke has a Bachelor of 
Science in building construc-
tion management from Pur-
due University and is a LEED 
Accredited Professional. 

Barnes joined the company 
in 2000 after several years 
with several other commercial 
contractors in Colorado and 
Arizona. In the construction 
industry since 1973, Barnes 
has hands-on experience as a 
superintendent, project man-
ager, senior project manager, 
construction manager and 
operations manager. 

In his new role, Barnes will 
oversee all business directly 
relating to preconstruction, 
construction, self-performance 
and warranty, and will work 
directly with the company’s 
director of preconstruction, 
construction managers and 
field management. ▲ 

Jessy Mancha joined Shaffer 
Baucom Engineering & Con-
sulting as a CAD designer.

Mancha has been drafting 
for more than eight years with 

CAD and has 
e x p e r i e n c e 
with aviation 
p l a n n i n g , 
commerc ia l 
fire design 
and a vari-
ety of differ-
ent planning 
phases, such 
as 20-year 

progression models for air-
ports around the country. ▲ 

Adam Larkey was named 
director of leasing and sales at 
Zeppelin Development.

Larkey has more than eight 
years of experience in commer-
cial and residential real estate. 
Most recently, he worked as a 
broker at Broad Street Realty 
and prior to that as a real 
estate agent at Dwell Denver. 

He has sold and leased 
residential, retail, office and 
industrial space across the 

Denver metro 
area, with 
more than 50 
commerc ia l 
real estate 
deals over 
the past three 
years and 
more than 
$10 million 

in residential transactions in 
the past five years. His cli-
ents have included The God-
dard School, Allstate Insur-
ance, Copper Door Coffee, 
West+Main Homes, Garrett 
Brown Designs, Feed Media, 
Rose Paving, and Wills and 
Wellness.

In addition to his real estate 
background, Larkey was a 
driving force and co-founder 
of Eater Denver, a popular 
blog that covers the local res-
taurant and dining scene. ▲ 

Alex Ducas joined Marcus & 
Millichap Capital Corp. as an 
associate director working in 
Denver. 

Ducas will be responsible 
for securing commercial debt 
financing for an array of prop-
erty types, including multi-
family, office, industrial, retail, 
senior housing and hospitality. 
His focus will be along the 
Front Range and select outside 
markets. He will be leverag-
ing the firm’s commercial real 

estate financ-
ing origina-
tion platform 
to utilize 
n a t i o n a l , 
regional and 
local fund-
ing sources 
on behalf of 
his clients, 
i n c l u d i n g , 

but not limited to, MMCC’s 
correspondent GSE (Fannie/
Freddie/FHA) lending rela-
tionships, commercial banks, 
commercial mortgage-backed 
securities lenders, life insur-
ance companies, private and 
public funds and hard money 
lenders.

Prior to joining the compa-
ny, Ducas served as a loan 
adviser and sales consultant 
with OnDeck Capital, where 
he sourced and underwrote 
new debt placements and 
nurtured client relationships. 
Previous to that, he served 
in various business develop-
ment positions for alternative 
energy companies in Northern 
California.

Ducas is a graduate of the 
University of Colorado Boul-
der, where he earned a bach-
elor’s degree in international 
affairs. He currently is pur-
suing a Master of Business 
Administration at the Univer-
sity of Denver. ▲ 

Tina L. Du Mond, AIA, ACHA, 
EDAC, LEED GA, joined Hord 
Coplan Macht’s health care 
practice in Denver. 

She joins the firm as senior 
health care architect. 

Du Mond brings more than 
13 years of experience to the 

firm and is 
board certi-
fied by the 
A m e r i c a n 
College of 
H e a l t h c a r e 
A r c h i t e c t s . 
She will col-
laborate with 
Mary Moris-

sette, FAIA, principal at Hord 
Coplan Macht, to expand the 
health care practice for the 
Denver office and guide the 
design and construction of 
new health care projects.

Her past clients include the 
University of Colorado Den-
ver Anschutz Medical Cam-
pus, Spectrum Health System, 
HealthOne, Banner Health, 
Catholic Health Initiatives, 
SCL Health and a number of 
independent rural health care 
providers. 

Du Mond has a Master of 
Architecture degree from the 
University of Colorado Den-
ver and a Bachelor of Science 
from Metropolitan State Uni-
versity of Denver. ▲ 

DLR Group elevated six 
design professionals to senior 
associate and one design pro-
fessional to associate in the 
Denver studio. 

The new senior associates 
are: Architecture, Kelly Gray, 
CDT, CSI and Kyle Yardley, AIA, 
LEED AP; Business Develop-
ment, April Herrmann; and 
Engineering, Jonathan Ander-
son, PE, Carmen Mazzant, PE, 
and Ryan Robley, PE, SE.

The new associate is Travis 
Taullie, LEED AP BD+C, LC, engi-
neering. ▲

Rick Schuham was promot-
ed to vice chairman of Savills 
Studley.

Schuham joined the firm in 
1991 and has been a mem-
ber of the firm’s senior man-
agement since 1997. He has 
advised and represented the 
full spectrum of consulting, 
financial services, pharmaceu-
tical, manufacturing and non-
profit organizations. Schuham 
plays an integral role in form-
ing the strategic direction of 
Savills Studley through his 
position as a member of the 
firm’s executive committee 
and board of directors. He also 
is the Central Region lead with 
oversight responsibilities for 
operations between Chicago 
and Denver.

In his corporate real estate 
career, Schuham has repre-
sented some of the nation’s 
most prestigious companies 
and service firms and has 
negotiated some of the coun-
try’s most significant real 
estate transactions. His exten-
sive knowledge of building 
infrastructure issues and their 
impact on business operations 
has enabled him to provide 
expert counsel to clients in 
all business, government and 
nonprofit areas locally, nation-
ally and globally. Schuham’s 
notable clients include Gold-
man Sachs, Illinois Tool Works, 
RSM US LLP, T. Rowe Price 
and Takeda Pharmaceuticals. 
He also is a member of the 
company’s law firm practice 
group. ▲ 

Bruce LePage joined Morten-
son’s Denver office as design 
phase executive, while the 
company also announced the 

promotion of William Gregor 
to vice president, operations, 
for the Denver office. 

LePage has nearly 25 years 
of construction management 
experience, with a focus on 

leading pre-
construction 
efforts for 
health care 
f a c i l i t i e s . 
He has been 
i n v o l v e d 
with several 
major health 
care projects 
within Colo-

rado, including the new Craig 
Hospital in Englewood and 
the St. Anthony North Cam-
pus in Westminster.

Gregor has more than 25 
years of construction man-
agement experience, success-

fully leading 
the firm’s 
delivery of 
many of its 
largest and 
most com-
plex health 
care projects, 
i n c l u d i n g 
the new St. 
Joseph Hos-

pital in Denver and the Chil-
dren’s Hospital of Illinois and 
OSF St. Francis Medical Cen-
ter in Peoria, Illinois. ▲ 

Ryan Heatherman joined 
Coan, Payton & Payne LLC. 

Heatherman comes to the 
firm with 12 years of legal and 
litigation experience. 

His practice focuses on busi-
ness and banking litigation, 
business transactions and 
corporate contracts, business 
formation, mergers and acqui-
sitions, corporate and regula-
tory compliance, all areas of 
real estate, oil and gas related 
issues, insurance coverage, 
creditors’ rights, judicial fore-
closures, employment issues, 
estate and probate adminis-

tration, fam-
ily law and 
military law. 
Heatherman 
is admitted 
to practice 
before all 
courts in Col-
orado, Okla-
homa, and 
the Court of 

Appeals for the Armed Forces. 
Heatherman received his 

Bachelor of Business Admin-
istration from the University 
of Oklahoma with a major in 
accounting. He received his 
law degree from the Universi-
ty of Tulsa College of Law. He 
started his career as an officer 
in the United States Marine 
Corps, where he prosecut-
ed courts-martial, and later 
deployed to Afghanistan with 
an infantry battalion. After the 
Marine Corps, Heatherman 
served as the general counsel 
of an oil and gas company for 
two years before enrolling at 
the University of Notre Dame, 
where he received a Master of 
Business Administration, cum 

laude, with a concentration in 
entrepreneurship. 

Previously, he had a litiga-
tion law firm in Fort Collins 
and continues to serve as a 
major in the U.S. Marine Corps 
Reserves. ▲ 

Robin Brown was named 
executive director of the Grand 
Junction Economic Partnership.

Brown is the founder of 
Brownhouse PR and lifestyle 
publication Spoke+Blossom, 
as well as a weekly columnist 
for The Daily Sentinel. Pre-
viously, Brown led a major 
capital campaign for The His-
toric Avalon Theatre in Grand 
Junction. 

 In her new role, Brown will 
lead the overall economic 
development efforts for Colo-
rado’s Grand Valley with the 
mission to increase capital 
investment and primary job 
opportunities in the region. 
She will be supported by 
GJEP’s existing three-person 
team, which includes Jenni-
fer Seal, director of operations 
and investor affairs, and Cilia 
Kohn, director of marketing 
and communications. Steve 
Jozefczyk will assume a great-
er role moving forward as the 
organization’s new deputy 
director. ▲

Ted Swan was promoted to 
director, civil engineering, in 
Ware Malcomb’s Denver-based 
civil engineering practice. 

In this position, Swan is 
responsible for the growth and 
management of a civil engi-
neering team in Denver and 
manages both commercial and 
multifamily projects. 

A registered Professional 
Engineer, Swan has more than 
12 years of experience design-
ing and managing a diverse 
portfolio of projects ranging 

from public-
sector infra-
s t r u c t u r e 
i m p r o v e -
ments to 
res ident ia l , 
commerc ia l 
and indus-
trial devel-
opments in a 
multitude of 

jurisdictions. His experience 
includes the design and con-
struction observation of site 
drainage, grading, utilities, 
and roadway improvements.

Swan has been working in 
the firm’s Denver civil engi-
neering office for over seven 
years, most recently serving 
as engineering manager. In 
this position, he was respon-
sible for managing numerous 
civil engineering projects in 
the Denver market, including 
preparing and reviewing con-
struction documents and pro-
viding construction admin-
istration services for public, 
commercial, residential, edu-
cation and retail projects. 

Swan holds a Bachelor of 
Science degree in civil engi-
neering from Colorado State 
University. He holds a LEED 
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Who’s News
Accredited Professional cre-
dential from the U.S. Green 
Building Council. ▲

CoreNet Global Colora-
do Chapter members David 
Glasscock and Joe Larkin were 
honored at the Global Awards 

& Recogni-
tion Dinner 
held in con-
junction with 
the Global 
Summit. 

Glasscock 
was recog-
nized as a 
finalist for 

Corporate Real Estate Execu-
tive of the Year. This award 
recognizes the corporate real 
estate executive who made 
outstanding and distinguished 
contributions to his/her com-
pany and to the profession 
within the past year. 

In 2013, Glasscock joined 
Catholic Health Initiatives as 
system vice president of real 
estate. With more than 30 years 
in the real estate and develop-
ment industry, he oversees the 
national strategic and opera-
tional guidance to CHI and 
its market-based organizations 
on transactions, development, 

property management, space 
management and other real 
estate related activities for 55 
million square feet.

Larkin was honored with the 
Senior Leader of Corporate 
Real Estate designation. The 
SLCR designation is awarded 
to those who broaden business 
perspective, enhance strategic 
approach to decision making, 
hone financial analysis skills 
and expand essential leader-
ship abilities.

Larkin has been active in the 
commercial real estate indus-
try since 1977. His experience 
includes both investment and 

corporate (occupier) real estate, 
providing real estate counsel-
ing, transactional services and 
investment valuation services. 
Larkin’s Colorado firm, First 
Realty Inc., provides transac-
tional and strategic counseling 
for businesses, investors and 
private equity syndications. ▲ 

Thornton Tomasetti estab-
lished an Operational/Tech-
nical Security Services sector 
to complement its Weidlinger 
Protective Design practice. 

The newly formed group 
provides a wide range of cut-
ting-edge security solutions 

to archi-
tects, busi-
ness owners, 
d e v e l o p e r s 
and pub-
lic agencies 
to combat 
a variety 
of natural 
and human-
caused haz-

ards. Recently retired U.S. 
Army Col. Bill Edwards has 
joined the firm as a vice presi-
dent in the Denver office to 
lead the team and grow the 
OTSS service offerings across 
the firm. ▲David Glasscock

Bill Edwards

Our team inspires and empowers the success of commercial real estate owners, developers, 
investors, builders, brokers and lenders in all aspects of the real estate industry.

LEARN MORE ABOUT US AT WWW.CP2LAW.COM

REAL ESTATE IS OUR PASSION

ROBERT LANTZ

ELIZABETH CYPERS

MICHAEL PAYNE

DANIEL JONES

G. BRENT COAN

PETER SCOTT

WILLIAM GARCIA

K. MICHELLE AMRHEIN

CURTIS SEARS

JOHN MADDEN BRETT PAYTON

STEVE SUNESON

RYAN HEATHERMAN

R. CLAY BARTLETT

CAROL RAZNICK

WALTER WINSLOW JORDAN WISWELL

ANDREW KLATSKIN

KAY COLLINS

AMANDA HUSTON

WILLIS CARPENTER

ABE LAYDON PAUL MARICLE

JEREMY ROSE
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space. We look forward to turn-
ing our attention to developing 
Phase II, which will be adjacent to 
Granite Place and similar in qual-
ity and size,” she added.

Granite Properties is heavily 
invested in Greenwood Village as 
owner of Plaza Tower One, High 
Pointe Tower and Prentice Plaza. 

“We totally believe in the loca-
tion,” said Lawrence. Granite 
and Confluent are evaluating 
the second building and haven’t 

announced plans to begin con-
struction.  

“We’re thrilled to build on 
our success of identifying prime 
locations to develop high-qual-
ity, amenity-rich office space in 
metro Denver and look forward 
to continuing our relationship 
with Granite for additional devel-
opment,” said Marshall Burton, 
president and CEO of Confluent 
Development.

Granite Properties is a private-
ly held commercial real estate 
investment, development and 

management company with 
offices in Dallas, Houston, Atlan-
ta, Denver and Southern Califor-
nia. It has completed more than 
$6.1 billion in real estate transac-
tions and more than 26 million 
sf of real estate development and 
acquisitions.

Denver-based Confluent Devel-
opment is a full-service real estate 
investment and development 
company that owns and develops 
ground-up commercial real estate 
throughout the United States.▲

Granite
Continued from Page 1

asset Cress Capital has pur-
chased from TA Realty this 
year; the sale of two Orange 
County, California, buildings 
totaling more than 300,000 sf 
closed in May.

“Cress’ relationship with 
TA has strengthened with our 
recent transactions,” said Ryan 
Parkin, Cress Capital manag-
ing partner. “Relationships 
and reputation are incredibly 

important in our industry, and 
we look forward to continu-
ing to work together on future 
deals.”

In Colorado, Cress Capital 
owns 505,000 sf of office/flex 
space in Prospect East Business 
Park in Fort Collins and 3800 
Arapahoe, a 15,474-sf office 
building in Boulder. The com-
pany has acquired more than 
1 million sf of office properties 
in California and Colorado this 
year. ▲

Union Tower
Continued from Page 6

a floor care products company. 
BonaKemi leases two floors but 
doesn’t plan to renew its lease, 
which expires at the end of 2018.

Kaiser Permanente doesn’t 
currently have expansion plans 
for either Waterpark II or III, 
according to Bergman.

“The space that we currently 

have is all the space we really 
need for the next few years. It 
was more long term and look-
ing at the financial piece of it,” 
he said. “’We’re always looking 
at cost savings and how we can 
bring down the cost of health 
care, and this is just a small way 
we can do that.”

Brad Cohen and Larry Thiel 
of Transwestern’s Denver Capi-

tal Markets team represented 
Matrix in the sale of Waterpark 
II and III.

“Several investors expressed 
interest in the properties, but 
Kaiser Permanente ultimately 
exercised its right of first offer to 
purchase,” said Cohen. 

Matt Anderson, Bill Byrne and 
Jason Schmidt of JLL represent-
ed Kaiser Permanente. ▲

Kaiser
Continued from Page 6

Kaiser Permanente’s purchase of Waterpark II and III gives the health care provider ownership of the entire 
Waterpark campus.

tures a speakeasy, private 
lounge with catering kitchen, 
state-of-the-art, 24-hour fitness 
center, cardio lab, year-round 
lap-style pool, fireside commu-
nal dining and a rooftop deck. 

IRET, which focuses on the 
acquisition, development, 
redevelopment and manage-
ment of multifamily communi-
ties located primarily in select 

growth markets, noted in a 
release regarding its second-
quarter 2018 fiscal results that 
Denver, along with Minneap-
olis-St. Paul, has a healthy and 
diverse economy and will be a 
key market in IRET’s push to 
achieve portfolio growth and 
improve operating efficiency. 

IRET was founded in 1970 
and has corporate offices in 
Minot, North Dakota, and 
Minneapolis.▲

Dylan
Continued from Page 13

up its curb appeal,” Roy Kim, 
a principal at Oak Coast, said 
of the planned improvements 
to the Aurora Hills property, 
which sits on 48 acres and 
comprises 47 rental build-
ings. 

“There is still some value-
add left to do and upside 
in rents as in-place rents 
are $1,128 compared with 
market rents of $1,216,” 
explained Dan Woodward 
of CBRE, who represented 
the seller with CBRE’s David 
Potarf, Matt Barnett, Brady 
O’Donnell and Brian Eisen-
drath.

Indeed, Oak Coast does 
plan to raise rents to mar-
ket levels at Aurora Hills – a 
community that has an aver-
age unit size 300 sf bigger 
than the competition – and 
also build on economies of 
scale in the submarket, where 
it owns approximately 2,400 
units. 

Aurora Hills features one-, 
two- and three-bedroom 
units with an average unit 
size of 1,022 sf. At the time of 
sale, the community was 94.8 
percent occupied.

Apartments feature 
brushed nickel lighting fix-
tures, central heat and air, a 
dishwasher and trash dispos-
al. A large number of units 
also include one or more of 
the following: new counter-
tops, a private balcony or 
patio, stainless steel appli-
ances, walk-in closets, wood-
style flooring and updated 
cabinets.

Community amenities 
include an on-site fitness 
center, heated outdoor swim-

ming pool, picnic areas with 
grill stations, a splash park, 
basketball court, soccer field 
with artificial turf and vol-
leyball court.

The property is located near 
the intersection of Alameda 
Avenue and Peoria Street, 
adjacent to the Highline Park 
and Ballfields and the Aurora 
Hills Golf Course. It also has 
easy access to Denver Interna-
tional Airport and downtown 
Denver via light rail and is 
near Fitzsimons, Lowry and 
all the redevelopment hap-
pening in the market. 

Pensam Residential of 
Miami provided equity 
financing for the acquisition. 
Brock Yaffe, Charles Halladay 
and Lee Redmond of Hol-
liday Fenoglio Fowler LP’s 
debt placement team assisted 
in securing a $76.7 million 
supplemental loan for the 
buyer through Freddie Mac’s 
CME Program. The securi-
tized loan will be serviced by 
HFF, a Freddie Mac Multi-
family Approved seller/ser-
vicer for conventional loans.

BLDG Management, the 
property management com-
pany affiliated with BMC 
Investments, will manage 
the Aurora Hills Apartments. 
The firm also manages addi-
tional Oak Coast communi-
ties in the region. 

Oak Coast Properties, 
which pursues Class B and C 
multifamily properties for the 
implementation of a value-
add, long-term hold invest-
ment strategy, is looking to 
acquire additional Colorado 
assets as well as properties 
across the Eastern Seaboard, 
Pacific Northwest and West-
ern U.S.▲

Aurora
Continued from Page 1

dos being developed. Due to high 
construction costs, the product 
being delivered is often not con-
sidered entry level housings in 
regard to both apartments and for 
sale housing. These fundamentals 
bode well for older, more afford-
able apartment communities, 
where there seems to be pent-up 

demand from residents seeking a 
place to live,” Colliers noted in a 
release about the transaction.

Additionally, Colliers’ Stack, 
Morkes and Nguyen represented 
the seller in the $17.4 million sale 
of Sierra Vista Apartments, a 100-
unit community at 9440 Hoffman 
Way in Thornton, and the buyer of 
a 37-unit Denver community.

Built in 1972, Sierra Vista was 

sold to a local investment group.
A Capitol Hill-based investment 

group purchased the York Street 
Gardens Apartments in Denver.

The buyer paid $4.4 million, or 
$118,919 per unit, for the property 
comprising entirely studio units.

Klos Real Estate represented 
the seller of the building at 1355 
York St., which was constructed 
in 1966.▲

Willowbrook
Continued from Page 13

The Willowbrook sold for $8.75 million.
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LIST YOUR  
PROPERTY TODAY

AVAILABLE NOW

RECENT TRANSACTIONS

Servicing the Front Range

OUR NETWORK IS YOUR EDGE

All information is from sources deemed reliable and is subject to errors,
omissions, change of price, rental, prior sale, and withdrawal without notice.  
Prospect should carefully verify each item of information contained herein.

For more Information call:

Colorado Springs  719-630-2277 |  Denver 720-572-5187

Hoff & Leigh | 1259 Lake Plaza Drive, Suite 200 | Colorado Springs, CO 80906 | 719.630.2277 office www.hoffleigh.com

 SIZE

1001-1007 S TEJON ST

1001-1007 S Tejon Street, 
Colorado Springs, CO 80903

 TERMS

$1,475,000

53,600 SQFT FOR SALE

 SIZE

1259 LAKE PLAZA DR

1259 Lake Plaza Drive,  
Colorado Springs, CO 80906

 TERMS

$7,000,000

40,827 SQFT FOR SALE

 SIZE

851 HIGHWAY 224 UNITS A3 & A4

851 Highway 224 Units A3 & A4 
Thornton, CO 80229

 TERMS

$225,000 - $275,000

1,500 SQFT FOR SALE

 SIZE

540-550 CIMARRON ST

550 Cimarron Street,  
Colorado Springs, CO 80903

 TERMS

$ 1,680,000

20,000 SQFT FOR SALE

 SIZE

8020 FEDERAL BLVD

8020 Federal Boulevard, 
Denver, CO 80031

 TERMS

$1,999,000

10,090 SQFT FOR SALE

 SIZE

1620 PAONIA ST

1620 Paonia Street,  
Colorado Springs, CO 80915

 TERMS

$1,900,000

25,575 SQFT FOR SALE

CALL 719-630-2277

1259 LAKE PLAZA DR

SOLD

540-550 CIMARRON ST

SOLD

1620 PAONIA ST

SOLD

1259 Lake Plaza Dr, Colorado Springs, CO 80906

CALL 720-572-5187

https://www.hoffleigh.com/
http://www.crej.com/


January 3-16, 2018 - Page 47www.crej.com

PROPERTY AVAILABLE
For Sale For Lease Wanted

office • industrial • retail • multifamily • land • medical office • hospitality • restaurants • senior housing & care

 Grand Junction Area 
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Meadowlark 
Shopping Center 

9050 W 6th Ave, 
Lakewood, CO 80215 

5,000 SF Available 

Matt Landes ext. 101 

Academy Center 

5310 - 5360 Montebello Ln. 
Colorado Springs 

Academy Boulevard Frontage 

Below Market Rates 

1,375 - 1,717 SF Available 

Peter Kapuranis ext. 103 

J&B Building Company 
call Steve Peckar at: 303.741.6343 X 100 

or visit our website: www.jandbbuilding.com 

Columbine Valley 
Shopping Center 

3615 - 3625 W. Bowles Ave.
Littleton, CO 80123

 1,200 - 1,928 SF available

 Peter Kapuranis ext. 103 

Rock Creek Center 

Superior, CO
Safeway Anchored Center

4,463 SF Available 
Directly adjacent to Safeway 

Divisible to 1,800 SF 

 Peter Kapuranis ext. 103 

Citadel Commons 

Colorado Springs 
1,200 – 2,740 SF 

Retail Suites Available 
WALMART shadow 

anchored center 
Join T-Mobile, Cici's Pizza, 

Gamestop and others at this 
busy- high visibility center! 

Matt Landes ext.101 

Westlake Plaza 

1451 - 1499 W. Eisenhower Blvd. 
Loveland, CO

2, 181 SF Retail 
Space Available 

Great Visibility Supermarket 
anchored center 

Matt Landes ext. 101

Wadsworth Arbor 
Shoppette

8410 Wadsworth Blvd.
Arvada, CO

1,200 SF Retail
Space Available

 Great Visibility off  
Wadsworth Blvd

 Matt Landes ext. 101
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Property New/Expanding Tenant  S.F. Broker

6 & 40 Business Center J&C Equipment Incorporated 4,000 Etkin Johnson Real Estate Partners

6 & 40 Business Center Golden Moon Distillery 4,480 Etkin Johnson Real Estate Partners

6 & 40 Business Center JAB Wireless 2,500 Etkin Johnson Real Estate Partners

6 & 40 Business Center Excel Electric 1,250 Etkin Johnson Real Estate Partners

6 & 40 Business Center Vitrazza 7,520 Etkin Johnson Real Estate Partners

6 & 40 Business Center ABcom 2,000 Neil Simpson, 
Western States Brokerage, LLC

6 & 40 Business Center Fire Protection Concepts 1,600 Etkin Johnson Real Estate Partners

6 & 40 Business Center Lowell T. Whitney 625 Etkin Johnson Real Estate Partners

6 & 40 Business Center Z-Craft 2,500 Etkin Johnson Real Estate Partners

6 & 40 Business Center SERVPRO of 
Golden/Wheat Ridge/Evergreen 5,200 Etkin Johnson Real Estate Partners

6 & 40 Business Center WJS Signs 4,000 Etkin Johnson Real Estate Partners

6 & 40 Business Center Vista Sales Manufacturers Representatives 2,000 Etkin Johnson Real Estate Partners

Broadway Business Center Continental Book Company 2,035 Steve Serenyi, Colliers International

Broadway Business Center The Block Distilling Company 2,047 Liz Leder, REC Colorado

Broadway Business Center GoldStar Learning Options 12,191 Jeff Becker, Phill Foster & Company

Business Center at Westminster Sunsystem Technology 1,650 Etkin Johnson Real Estate Partners

Business Center at Westminster Anytime Mechanical 2,400 Etkin Johnson Real Estate Partners

Business Center at Westminster Pinnacle Properties & Construction 1,500 Etkin Johnson Real Estate Partners

Business Center at Westminster AQRONOS 1,500 Jay Hlavachek, Berkshire Hathaway Home 
Services Rocky Mountain

Business Center at Westminster TRU-FLOW 7,584 Etkin Johnson Real Estate Partners

Centennial Business Center Bright Behavior 4,006 John Onstott, NAI Highland

Centennial Business Center Bordner Installation Group 7,919 Alex Winsor, Olive Real Estate Group
John Onstott, NAI Highland

Clear Creek Business Center Dependable Drywall 2,012 Etkin Johnson Real Estate Partners

Colorado Technology Center 
1480 Arthur Avenue Kiosk Information Systems 15,358 Ken Gooden & Eric Byrnestad, JLL

Colorado Technology Center 
2000 Taylor Avenue M.M.A. Design 19,479 Tom Grotewold & Travis Bontrager, 

Rare Space Inc.
Colorado Technology Center 
2035 Taylor Avenue Federal Express Corporation 109,396 Bradley Rice, Fischer & Company

Colorado Technology Center 
633 CTC Boulevard Keystone Sales Group 52,336 Chris Boston, Boston Pace, Inc.

Michael-Ryan McCarty, Gibbons-White, Inc.
Colorado Technology Center 
633 CTC Boulevard Molecular Products Group 63,030 Eric Brynestad & David Shirazi, JLL

Colorado Technology Center 
633 CTC Boulevard Wild Goose Canning Technologies 37,652 Chad Kollar, Cresa Denver

Aaron Ha  iger, Savills-Studley

Enterprise Park Business Center Champion Window Company of Denver 22,684 Michael Wafer & Michael Wafer Jr., 
Newmark Knight Frank

Inverness Business Center South Complete Technology Solutions 3,851 Keith Bell, Newmark Knight Frank

L & K Warehouse Peak Beverage Catering, Inc. 2,564 Ryan Link, CBRE

L & K Warehouse 1 Stop Utility & Construction Services 2,573 Buzz Joerdens, Real Property Associates

Moncrieff Business Center PEPMOVE - Precision Equipment 
Placement 44,264 Jason White & Nick Steitz, JLL

Nome Service Center PSAV 5,434 Kirk Vanino, Cushman & Wake eld

Nome Service Center PGi Services 11,722 Etkin Johnson Real Estate Partners

Nome Service Center First Nation Group 4,608 Etkin Johnson Real Estate Partners

North Washington Business Center Paci c Consolidated 5,532 Etkin Johnson Real Estate Partners

West I-70 Business Center Black Hound Design Company 8,610 Etkin Johnson Real Estate Partners

West I-70 Business Center SoFlo Mattress 5,740 Rachel Cohen, Boom Properties

West I-70 Business Center Denver Floor Coatings 2,870 Etkin Johnson Real Estate Partners

West I-70 Business Center Accurate Powder Coating LLC 2,870 Etkin Johnson Real Estate Partners

Total SF New/Expanding Tenants: 523,151

Total SF Renewals: 704,489

Total Commissions Paid: $4,591,667

WE’RE 
CELEBRATING

1512 Larimer Street, Suite 100 (Bridge Level)  
Denver, CO 80202  |  www.etkinjohnson.com

FOR LEASING INFORMATION CONTACT:

Ryan Good (303)-223-0496 
rgood@etkinjohnson.com

Lindsey Gooch (303)-223-0484 
lgooch@etkinjohnson.com

another year of continued 

growth, record-high occupancy 

and recognition as the Top 

Industrial Landlord of the Year. 

We thank these brokers and 

our loyal tenants for making 

2017 our biggest year yet!

Etkin Johnson is pleased to 

have leased 1,227,640 SF
and paid more than 

$4.59 Million in total 
leasing commissions.
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